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_—- Output Heads for Postwar Peak; 


A bumper crop of bumpers would Odds FE a Vv O r Cr a q of O rd A sities 
aaa 


Not a adiline iia is in sight 
how, but we do have a lot of little 
. Ever notice how the minnows 

e their way of making the bait 
appear, too? 
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’Em Right 


Grand Rapids, Mich. gives a 
king violation ticket to drivers 
ho leave the keys in a parked 


Serve: 


* * * 


for Dealers 


OPA follows new-car absorp- 
ion formula in setting new prices 
n Federal trucks. See story on 


* * * 


Indiana 


Good business is bad business 
r George Zimmerman, referee in 
bankruptcy division of the 
puthern Indiana Federal court. 
minishing fees caused his resig- 
ion. 
~ +o ad 


kets Picnic 


The management of White Mo- 
br didn’t let an adverse techni- 
ity stop it from holding the an- 
al company picnic for the plant’s 
iorkers last week. And a good 
ne was had by aill. 
The technicality? White’s 5,000 
W-CIO workers have been on 
e since June 4 in a wage dis- 


fety Threatened 


In contrast to the need for uni- 
mity in speed laws, Westchester 
unty, N. Y., has allocated speeds 
35, 40 and 45 miles an hour to 
ious sections of its parkway 
item. 
|) This move not only adds another 
den on law-enforcement officers 
it also appears to be a traffic 
ard as motorists will have to 
ivert more attention to their 
edometers. 
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Conferees Defer 


Final Action 


Dealer Proposal Fate 
Hinges on Agreement 
To Guarantee Profits 


By William Ullman 
Washington Correspondent 


WASHINGTON.—Wicth lit- 
tle likelihood of the Senate- 
House conferees on the OPA 
extension bills finishing their 
work before the middle of 
this week, the Crawford auto dealer 
amendment was still alive Friday 
with the grapevine saying that 
dealers should not worry. 

The amendment, as virtually 


Knudsen Is Silent 


On Fisher Query 


DETROIT.—William S. Knud- 
sen, former president and still a 
director of General Motors, was 
elected a director of Hupp Mo- 
tor last week, according to R. 8S. 


Geddes, president. 

Queried by Automotive News 
late Friday if he would resign 
as a GM director, Knudsen said: 
“I have not resigned.” Asked if 
the Fisher brothers were con- 
nected in any way with the 
Hupp deal, Knudsen replied: 
“No comment.” 

Hupp will not reenter auto 
manufacture, but will continue 
to make parts and finished prod- 
ucts for the auto, refrigeration, 
farm implement and other in- 
dustries, Geddes stated. 


everyone in the automotive field 
knows by now, was designed, and 
accepted by both Senate and House, 
to restore normal handling charges 
and trade discounts to retail motor 
car dealers. 

NADA, which is credited with 


having devised and sponsored the 
(See OPA, Page 40, Col. 3) 


AT THE Massachusetts State Automobile Dealers Assn. banquet last week are, left 


to right, Harold J. Moye, Boston, general 


chairman of convention committee; Robert 


Martineau, sales executive of Yankee Network; Edward H. Baker, Brookline, new pres- 
ident of the dealer association; Ed J. FitzHenry, Worcester, director of NADA for the 


state, and William L. Malion, president of 


Carlton Blasts 


NADA.—(Boston Globe photo) 


OPA Refusal 


To Lift Parts Controls 


LANSING, Mich.— OPA has re- 
jected recommendations of the 
Automotive Parts Advisory com- 
mittee that price controls be lifted 
from replacement parts. 

C. C. Carlton, chairman of the 
committee as- 
sailed OPA’s posi- 
tion, as outlined 
in a letter by 
Paul A. Porter, 
administrator, as 
“incomplete, inef- 
fective and made 
without due 
knowledgeor 
consideration of 
present condi- 
tions and prob- 
lems.” 

Cariton, who is 
vice-president of Motor Wheel 
Corp. here, further asserted that 
“nothing in your letter has con- 
vinced us that there is any ex- 


Cc. C. Cariton 


Drive on Parts Tieups 


U. S. Conciliators Pressing for Settlement 
Of Strikes Curbing Assemblies 


By Mac Gordon 
Staff Writer 

DETROIT.—Federal conciliators 
stepped up their efforts last week 
to settle the approximately 100 
strikes which are hampering auto 
and truck production. 

Pressure for peace agreements 
along the nation’s labor front was 
mounting with the approach of the 
pnd half. Management and la- 

alike seemed to be possessed 

e desire to clear the decks 

uly 1, if for varying objec- 


of 
le 
The motor vehicle industry, al- 
hough three of its truck assem- 
| hewe | were still strikebound, was 
; g that an uninterrupted flow 
fof supplies could permit a produc- 
tio pupswing great enough to com- 
for the first half losses. 
ons, on the other hand, were 
d to be striving for a gen- 
armistice so that the stage 
be set for new wage drives 
t.this year. The sup- 
difficulties, it was pointed out, 
Mostly outgrowths of the 1945 


wage campaigns in the major in- 
dustries. 

Whether the optimism born of 
this peace drive will prove valid 
is another matter. The Labor de- 
partment reported that small un- 
ions have scheduled 700 addition- 
al strikes through July 15, about 
a fourth of which would affect 
vehicle output. 

If these strikes materialize, other 
shortages will spring up to replace 
the recent scarcities which have 
shown signs of easing, and produc- 
tion schedules will once again be 
set back. 

The Labor department said it ex- 
pects many of the 700 scheduled 
walkouts to be settled in advance 
of strike time, since the bulk of 
them deal with wage and working 
gains already granted to the big 
unions. 

The smaller plants, however, are 
in many instances unable to pay 
the pay increases of the big indus- 
tries. The fate of price control, 
scheduled to be decided by July 1, 

(Continued on Page 42, Col. 3) 


cuse for price control on replace- 
ment parts.” 

Porter’s letter, in reply to sug- 
gestions made at a meeting of 
OPA and the committee in April, 
was the first time OPA had ex- 
plained its reasons for refusal to 
suspend ceilings, Carlton said. 

Previously, Dr. Bruce Morris, 
head of OPA’s automotive division, 
had said only that it was contrary 
to OPA’s policy. 

Porter contended that suspen- 
sion of price control would result 
in immediate price increases at 
both the factory and retail levels. 

However, Carlton asserted that 
prices would increase only on some 
items, “and that is as it should be, 
and must be, if the supply is ever 
going to meet the demand.” 

“We charge,” Carlton contended, 
“that wherever there is a shortage 
of any replacement parts item to- 
day, it is either due to strikes 
which stopped production for a 
long time, or the shortage is an 
artificial one, created by the very 
OPA you head.” 

An interesting point brought 
out was Porter’s admission that 
the record of the parts industry 

(Continued on Page 42, Col. 1) 


72,000 Vehicles 
Due This Week 


53,447 in Past Week; 
Ford, Mereury and 
Lincoln Reopen Today 


By Mel Humphrey 
Associate Editor 


DETROIT.— While numer- 
ous supplier strikes continue 
to hold production to less 
than half of prewar rates, a 


slight easing of material 
shortages boosted U. S. and Can- 
ada car and truck output last 


For complete production totals 
by makes, see table, Page 42. 


week to an estimated 53,447 for a 
gain of 3,752 over the revised total 
of 49,695 in the previous week. 
The auto industry will probably 
set a postwar record this eee 
beating the previous peak 
70,170 in the week ended May 
11 with a 2,000 to 4,000 vehicle 


Despite the expected record out- 


turn this week, 
AUTOMOTIVE NEWS 


however, the 
total number 
Production Estimate 


of cars and 
trucks built in 
June will prob- 
ably fall con- 
siderably short 
of last month’s 
production. 

Of last week’s 
total output, 
AUTOMOTIVE 
News esti- 
mates car as- 
semblies 
amounted to 
40,491 and com- 
mercial ve- 
hicles 12,956. 

In the com- 
parable week 
in 1941, car 
and truck 
makers turned out 128,084 vehicles, 
according to Automotive News esti- 
mates. 


Since Jan. 1, 1946, it is estimated 
(See OUTPUT, Page 42, Col. 5) 


49, 


Doss Sees Rising Demand 
For New Automobiles 


By Pete Wembhoff 

Editor, Automotive News 
DETROIT. — Constantly increas- 
ing new-car demands will prolong 
the current seller’s market for at 
least another 
year, believes H. 
C. Doss, general 
sales manager of 

Nash. 

How long the 
seller’s market 
continues de- 
pends on the 
quantity of sup- 
plies for produc- 
tion, Doss de- 
clared last week, 
adding that un- 
limited produc- 

tion—which doesn’t appear in the 


cards at present—would of course 
speed the end of pentup demand. 

Day-by-day mortality of old cars, 
plus the youths coming into the 
prospective buyer field, is grad- 
ually increasing the pentup de- 
mand for new cars while produc- 
tion is held down by supply tie- 
ups, Doss believes. 


Nash is scheduled to boost its 
daily production of new cars 
from the present rate of 500 to 
600 by mid-July. If supplies war- 
rant, the daily rate will be 
boosted to 800-900 by fall. 
Eventual peak is 1,000 cars an 
trucks a day, Doss revealed. 
would include 960 cars and 40 
(Continued on Page 40, Col. 1) 
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Thousands of Jalopies 
A Danger to Public 


WASHINGTON. — Motorists are 
exposing themselves to traffic acci- 
dents, death and serious injury be- 
cause thousands of irresponsible 
drivers are using worn-out vehicles 
which they do not, or can not, keep 
in safe operating condition. 

This was the _ indictment 
charged last week by Robert E. 
Raleigh, director of the Police 
Traffic Check program, which is 
being conducted in 48 states, nine 
Canadian provinces and Hono- 
lulu, as early returns revealed 
that two out of five vehicles 
checked during the first two 
weeks of the program failed to 
meet minimum safety standards. 
“The national traffic death toll 
for April,” Raleigh declared, “was 
47 percent higher than a year ago. 
This substantiates traffic police 
contention that faulty equipment 
as well as careless driving has 
turned our streets and highways 
into vast abattoirs where the in- 
nocent, as well as the foolish and 
ignorant, are needlessly slaught- 
ered.” 

Raleigh explained that of 536,446 
vehicles checked between May 15 
and June 2, 200,165—or 37.3 percent 
—were found to have defective 
brakes, tires, lights, horns, wind- 
shield wipers or other parts. He 
said he expected additional reports 
to increase the percentage of ve- 
hicles failing to pass the police 
check. 

Other statistics revealed by the 
Police Safety check thus far are: 

In the United States 518,676 ve- 
hicles were checked; 193,106, or 
$7.2 percent, were found defec- 


Steel Production 
Off 26 Million 
Tons Since V-J 


WASHINGTON. —A majority of 
the nation’s families will feel the 
effect of the strikes and work stop- 
pages which have shot holes in 
steel production since V-J Day last 
August, according to the Ameri- 
can Iron and Steel Institute. 

In the 10 months from August, 
1945, through May, 1946, produc- 
tion of ingots and steel for castings 
was 22,036,000 tons lower than out- 
put over the same period of 1944- 
1945. 

Hopes held by the industry for 
high production this year have not 
yet been extinguished. Free of in- 
terruptions over the balance of 
1946, total output of ingots and 
castings might very well rank fa- 
vorably with the best peacetime 
production year, 1929, when 63,205,- 
490 tons was turned out. 

Presumably, better operating con- 
ditions would have enabled at least 
19,000,000 tons of the loss to have 
been made. The 19,000,000 tons 
would have supplied the steel for 
1,000,000 small dwellings plus the 
steel for 1,700,000 automobiles, plus 
many other items. 


Ad Tells All 


Ford Dealers Explain 
Lack of New Cars 


DEARBORN.—A _ comprehensive 
and concise analysis of the rela- 
tionship between the demand for 
new cars and their availability is 
the subject of a newspaper ad re- 
leased last week by dealers of the 
Ford branch here. 

Graphs, pie-charts and illustra- 
tions of cars are used to drive 
home such points as that Ford 
dealers have been able to deliver 
only one-third as many cars in the 
first five months of this year as 
during the corresponding period in 
1941; that 39 working days were 
lost because of supplier strikes 
since Feb. 1 and that no trade-in 
was involved in 67 percent of the 
new car sales. 

Percentage allocation of the new 
models is given as follows: vet- 
erans, 32.1; doctors and nurses, 6.9; 
city, state and federal agencies, 
10.5; business institutions, 19.1; es- 
sential workers, 17.3; miscellane- 
ous, 14.1. 









jthrough revocation of 





tive. Canadian police checked 
17,770 vehicles and found 7,059 
with defects, or 39.7 percent. 

A total of 272,383 defects were 
found. Percentage accounting was 
for defective rear and stop lights, 
31.2 percent; faulty front lights, 
20.7 percent; inadequate brakes, 
13.9 percent; windshield wipers not 
operating, 9.3 percent; defective 
horns, 8.6 percent, and defective 
tires, 5.7 percent. Other obvious 
and hazardous defects accounted 
for 10.6 percent of the total. 


Raleigh said he hoped that the 
reports revealing the “deplorable 
condition” of present day ve- 
hicles would encourage factories 
and dealers, not only to take ad- 
vantage of the service opportu- 
nities afforded by the program, 
but also to assist in reducing 
traffic accidents. 

“The neglect of basic equipment 
such as brakes and tires,” stated 
Raleigh, “upon which all safe oper- 
ation depends, should cause every 
motorist considerable alarm.” 

The program has shown, he add- 
ed, that the age of vehicles now 
being used on streets and high- 
ways makes it absolutely necessary 
for every driver to check constant- 
ly for needed repairs, and above 
all, to drive with added caution 
while the aged vehicles are still 
in use. 

Meanwhile, the Committee on 
Motor Vehicle Administration of 
the President’s Highway Confer- 
ence, in considering the matter of 
periodic vehicle inspection by 
states and cities, decided on vari- 
ous recommendations. 


For immediate results the com- 
mittee recommended. to states op- 
erating with licensed garages that: 


1 Adequate controls be established 
to disclose dishonest and negli- 
gent inspection practices. 

Enforcement officials be enlist- 

ed to report improper inspec- 
tions to properly constituted au- 
thorities. 

3 Training in detection of improp- 
er inspection be given to police 
highway patrolmen and others con- 
cerned with safety problems. 
4, All violations of vehicle inspec- 
tion codes by state-licensed ga- 
rages be dealt with summarily 
inspection 
authority. 

Along with that the Action 
Program of the President’s High- 
way Safety Conference reiterated 
the recommendations of the Ad- 
ministration Committee with the 
following statement: 

“The conference recommends the 
adoption by the states of sound 
policies and procedures in the field 
of motor vehicle administration, 
with special attention to driver 
licensing, vehicle inspection and 
other regulatory measures affect- 
ing highway safety.” 

To sustain those recommenda- 
tions, a recent nationwide survey 
revealed that not only do people 
favor definite speed limits and 
stricter enforcement generally but 
they also advocate precautionary 
controls before the driver is al- 
lowed on the road. 
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NEW POSTWAR car which Hewson Pacific Corp. says it will manufacture in Los 
Angeles. Built on aircraft principles, this latest entry in the automobile field will sell 


in the low-price field, it is said. 


By Lynn Rogers 
Staff Correspondent 
LOS ANGELES.—Production of 
a@ new postwar car to be known 
as the Rocket is expected to start 
here soon, it was revealed last 
week. Backed by a group of South- 
ern California aircraft and motion 
picture men (who declined use of 
their names), the Rocket is claimed 
to be entirely new and unique in 
design. 
It will not be a “dream car” or 
a “phantom” such as many art- 
ists have visioned in sketches of 
other postwar cars. 


Designer of the Rocket is W. 
Sherman Hewson, president of 
Hewson Pacific Corp., which will 
manufacture the car. The car is 
reportedly more related to aircraft 
than to the design and construc- 
tion of prewar cars. 


An unusual feature of the Rocket 
is its body panels, made of alum- 
inum, hydraulically formed to a 
shape similar to that of an aircraft 
nacelle. With this wide front and 
tapering, trailing rear this body 
will offer very little wind resis- 
tance, according to the designer. 

The first model of the Rocket is 
now nearing completion, it was re- 
ported. 

The new car is a three-pas- 
senger coupe with a 54-inch front 
seat and curved safety glass 
windshield which fits the flowing 
lines of the body. Doors are 
opened by flush-type push but- 
tons. The front of the car is as 
wide as the current automobile 
and tapers toward the rear, 
which is protected by a bumper 
coming almost around to the side 
doors. 

Wheelbase is 100 inches. The floor 
of the passenger compartment is 
flat due to the engine location in 
the rear of the chassis. Remote 
controls are of the aircraft type. 

The car weighs 1,850 pounds and 
will sell in the low price field, ac- 
cording to Hewson. Its road clear- 
ance is the same as some prewar 
ears of much longer wheelbase and 








‘Rocket’ Car Revealed 


Coast Maker Plans Early Production of Auto 
Designed Like Aircraft; Rear Engine 





yet the center of gravity is low 
due to the design of the chassis. 
It will have three interchangeable 
and optional tops—a convertible, 
metal, or clear plastic. 


Riding comfort is enhanced by 
floating the car on four hydrau- 
lically controlled deep-coil 
springs, one close to each wheel. 
Lateral and horizontal radius rods 
stabilize the axles under the 
chassis and sway stabilizers are 
incorporated front and rear. 






Buyer’s Market 
Hint Seen in 


|Credit Report 


WASHINGTON. — An increasing 
trend toward the greater use of 
credit in buying automobiles, furni. 
ture and household appliances wag 
reported by the Federal Reserve 
board here last week. 

This gave rise to speculation ag 
to how far a buyer’s market really 
looms on the business horizon. 

The bord reported that new car 
financing, which has increased 
since last November, rose even 


# |more sharply in March and April. 


In the past, the board noted, the 
“prime mover” in installment buy- 
ing has been automobiles, which in 
normal times account for more 
than half of all consumer credit. 
Installment buying of other arti- 
cles has increased 50 percent in the 
first four months of this year 
against a corresponding period last 
year, the board stated. Accordingly, 
the board predicted that consumer 
borrowing “will be sharply accen- 
tuated” as more goods become 
available for purchase. 

Behind this increased use of 
credit for buying, the board said, 
is an increased effort by sellers tc 
expand sales and by financial agen- 
cies to expand lending operations 
along with the growing body a 
buyers who are either unwilling o 
unable to pay cash. 

Since the war, the board re- 
ported, credit buying has expanded 
more than cash buying, and in ad- 
dition more cash purchases have 
been financed with borrowed 
money. 


* Sample-Hart Expands 
Sample-Hart Ford Motors, Eigh- 
teenth and Burt Sts., Omaha, will 
remodel and enlarge its repair shop. 








GM Car Production Mounts 
Despite Strikes, Shortages 


DETROIT. — Production of pas- 
senger automobiles in the United 
States by General Motors, still far 
below normal expectations because 
of continuing supplier strikes and 
material shortages, nevertheless 
showed marked improvement last 
week over the week prior, C. E. 
Wilson, president of General Mo- 
tors, said last week. 

Production of trucks for last 
week, however, fell more than 1,000 
units short of the previous week’s 
production. 

For the week ending June 15, 
GM production of automobiles in 
the U. S. was 16,290 as compared 
to 9,687 for the week ended June 8. 
Truck production for the week 
ended June 15 was 4,802 as com- 
pared to the previous week’s pro- 
duction of 5,993. 

Although a number of important 
supplier strikes were terminated 
during the week just past, these 
stoppages continue to be the chief 
bottleneck in the way of greatly 
increased production, Wilson said. 
During the week ended June 15, 
there were 104 supplier strikes af- 
fecting the manufacture of cars 
and trucks as compared to the to- 
tal of 116 such strikes for the pre- 
vious week. 

Wilson revealed that since V-J 
Day, 590 different supplier strikes 
have at one time or another seri- 
ously hampered car and truck pro- 
duction. 

Following is a tabulation of the 


GM Acceptance Upheld 
On Financing Repairs 

HARRISBURG, Pa. (UTPS). 
—Secretary of Banking William 
G. Freeman was enjoined by the 
Dauphin County court last week 
from enforcing an order he is- 
sued Sept. 6, 1945, directing 
General Motors Acceptance 
Corp. to discontinue its practice 
of financing repairs to automo- 
biles. 

Freeman contended that” 
financing of repairs amounts to 
a loan and that charging of | 
more than 6 percent interest 
violated the state’s Consumer 
Discount act. GM Acceptance 
argued that the transaction was 
merely a sale and within the 
scope of the act. 


















number of supplier strikes affect- 
ing each General Motors division: 

AC Spark Plug, 8; Aeroproducts, 
4; Allison, 0; Brown-Lipe-Chapin, 
1; Buick, 12; G. M. Truck, 22; 
Guide Lamp, 9; Harrison, 9; Hyatt 
Bearings, 1; Inland Mfg., 4. 

BOP, 0; Cadillac, 17; Chevrolet, 
75; Cleveland Diesel, 6; Delco Ap- 
pliance, 9; Delco Products, 15; 
Delco Radio, 9; Delco-Remy, 17; 
Detroit Diesel, 12; Detroit Trans. 
mission, 4; Detroit Equipment, 5; 
Electro-Motive, 7. 

Fisher Body, 15; Frigidaire, 16; 
G. M. of Canada, 24; McKinnon 
Industries, 5; Moraine Products, 3; 
New Departure, 13; Oldsmobile, 11; 
Packard Electric, 7; Pontiac, 13; 
Rochester Products, 7; Saginaw 
Malleable, 3; Saginaw Steering 
Gear, 5. 

Total strikes, 368; less duplica- 
tions, 264; net strikes, 104. 


Following are the production fig- 
ures for car and truck divisions 
from Jan. 1, ’46, through the week 
ended June 15: 

Chevrolet passenger cars 61,445, 
Chevrolet trucks 68,332, Pontiac 
22,709, Oldsmobile 18,589, Buick 20,- 
960, Cadillac 6,162, GMC truck 4,556, 
G. M. of Canada 10,426. 

Total, U. S. and Canada, 213,179. 


Lincoln Reopens 
June 24 Following 
2-Month Shutdown 


DETROIT. —Production at the 
Lincoln division of Ford Motor will 
be resumed today (June 24), fol- 










lowing a month shutdown 
ca Oy estrike at a major sup 
plier x W. Skinner, Lin 
a poms Peneral manager, al- 
nounc P week 





} notifying 2,000 Lincoln 

to return to work June 
24 were mailed out last week and 
another 800 employes are to be 
called back to work tomorrow 
(Jume 25),” Skinner said. 

Since Apr. 17, when the Lincols 
plant closed as a result of a short 
age-of crankshafts, only a smal 


ployed. Administration and offic 
mnel continued on their jot 
the shutdown. 


maintenance crew has been em j 
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SUGGEST that the automobile 

industry take some recognition, 
during Golden Jubilee year, of the 
fact that Daytona Beach, Fla., was 
the original speed proving grounds 
for this industry. Long before there 
were any speedways, or for that 
matter any concrete roads, or be- 
fore the manufacturers had in- 
vested in proving grounds, this 
strip of beach 23 miles long, not 
less than 500 feet wide in any place, 
was the only location upon which 
speed tests could be made. 


Without researching the rec- 
ords, I remember that an Olds 
speedster established a world’s 
straightaway record covering five 
miles in 6% minutes on this 
beach in 1903. The next year Wil- 
liam K. Vanderbilt jr. made a 
mile in 39% seconds, a record at 
that time. Barney Oldfield, Walter 
Christy and Bob Burman also 
made early records on the beach. 
Ralph DePalma drove a 12-cylin- 
der Packard in 1919 142 miles an 
hour. It was a test in Packard’s 
Liberty motor development for 
World War I. In later years, Mal- 
colm Campbell made a record of 
276 miles an hour on the Beach. 
This is the year for recognition 
of early developments in this field, 
and I suggest that the Jubillee 
committee, the Old Timers Club, or 
a volunteer, manufacturer or citi- 
zen, make suitable recognition of 
the contribution this straightaway 
has made to the industry. A me- 
morial tablet with proper dedica- 
tion celebration on the spot would 
be in order. 


Dealers Must Combat 
Public Ilwill 


Most everywhere I go I hear 
citizens indict automobile deal- 
ers for playing favorites or accept- 
ing bribes in delivery of new cars. 
Each time I made a personal in- 
vestigation, and I am thoroughly 
convinced that accusations were 
false. But so long as any part of 
the public feels that this condition 
exists, I think it is important that 


Just Among 
Dealers 





In recording lists of veteran 
dealers who started before 1912 I 
overlooked a number of operators 
about whose records I am fami- 
liar. Unfortunately, the oversight 
included many of my personal 
friends. So before starting out with 
1913 I want to mention them. I 
also want to remind all dealers 
whose names do not appear in the 


list covering the year in which you ; 


started as dealers to please re- 
mind Automotive News and correc- 
tion will be made. 


* * * 

1900 
Earnest B. Ropcers (Cadillac- 
Pontiac), Knoxville, Tenn., is 


known as the oldest dealer in the 
southland. His father, Cowan 
Rodgers, started in 1898 selling 
bicycles and in the year 1900 took 
on the Locomobile contract. About 
the same time he experimented in 
the building of automobiles and 
successfully completed two. 
” * * 


1908 


J. C. Goopwin (Dodge-Plym- 
outh), New Castle, Ind., another 
old timer with a ripe experience 
who will reach his seventy-third 
birthday next July 31. 

Harry Lytize (DeSoto), Daven- 
port, Ia., started at Ottumwa, Ia., 
with Overland, moved to Burlin- 
game, then transferred to Daven- 
port to obtain larger distributing 
territory for Overland and switch- 
ed to DeSoto in 1933. 

Frep V. Myers (Dodge-Plym- 
outh), Sylvania, O., started with 
@ Reo contract this year. 

Herman. G. Wanceun (Chrysler- 
(Continued on Page 37, Col. 1) 
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automobile dealers continue to do 
something to counteract it. 

Dealers have worked too hard 
during the war years and pre- 
viously to gain public goodwill. 
We can’t afford to lose it now. 
Later on we will be seeking cus- 
tomers. It is as important to 
avoid the appearance of evil as 
the evil itself. Some dealers and 
some dealer organizations have 
already taken recognition of this 
condition and have acted. I cer- 
tainly support this project. 

The direction that this effort usu- 
ally takes is in the form of a letter 
to dealer’s owners, or a newspaper 
advertisement. I encourage dealers 
to establish a firm policy regarding 
delivery of new cars and to stick 
religiously to that policy. But we 
must not keep our high standards 
a secret. To gain any benefits from 
it we must let the public know that 
such a policy exists. As an exam- 
ple of how some dealers are coping 
with the present problem I am 
quoting below a display ad from 
the England-Cook Co. (Chevrolet), 
Lansing, Mich., which appeared in 
the Lansing State Journal. 

“FAIR PLAY 
OUR POLICY” 


“TO OUR CUSTOMERS—‘A State- 
ment of Our Policy on New Chev- 
rolet Deliveries’: 

“Considering the unpreceden- 
ted demand for new Chevrolets 
and the urgency of your needs 
for transportation, we feel that 
in fairness to you, we should 
publicly announce our plan for 
distribution of new cars and in- 
cidentally, to answer many ques- 
tions you would like answered. 
We have a policy, and we are 
outlining below what we believe 
to be a fair and equitable plan. 

“1. All bonafide orders have 
been numbered consecutively as 
taken and will continue to bear 
that number. 

“2. Cancellations will automat- 
ically step up delivery of your 
order. No order will be inserted 
to take the place of a cancella- 
tion. 

“3. New orders taken today 
must necessarily be placed in 
line and delivered in their or- 
der. 

“4, Feeling that returned ser- 
vice men should have special 
consideration on new car deliv- 
eries, we have set aside 40 per- 
cent of our allotment for them, 
to be delivered in the order 
taken. ; 


“5. Realizing that Fleet Users 
are in urgent need of transpor- 
tation facilities, 10 percent of 
our allotment will be set aside to 
supply these customers. 

“6. We seriously need and 
must have used car tradeins to 
enable us to furnish transporta- 
tion to many customers who 
cannot wait for a new car; how- 
ever, buyers of Chevrolets with- 
out tradeins will have the same 
priority as those with trades, 
providing (only) that the trade- 
in must not be disposed of be- 
tween the date of order and the 
date of delivery. 

“7, Customers will be notified 
when their names come up for 
delivery. This position in line 
will entitle them to first choice 
on any model available. 

“8. We will contribute no sup- 
port to the black market in 
automobiles. No extra induce- 
ment or bonus will alter our pol- 
icy. Prices to all will be in ac- 
cordance with the agreement 
entered into by OPA and Gen- 
eral Motors. 

“9. We realize that some in- 
equities are bound to occur and 
perhaps some of those who need 
their cars most may not be the 
first delivered; however, it has 
been our purpose to design a 
plan which will be fair to all, 
guaranteeing delivery of all or- 
ders as rapidly as possible. 

“10. We want you to know and 
understand something of our 

(Continued on Page 38, Col. 1) 


Deliveries Solved 
Customers Pick Position 


On Burk’s Waiting List 
DADE CITY, Fla.— The some- 


what perplexing problem of who 
will get the first postwar cars re- 
ceived by his firm has been solved 
by John S. Burks, local automobile 
dealer. 


Burks decided to turn his busi- 
ness over to customers and let 
them decide priorities through a 
lottery. : 

“Several weeks ago, when I be- 
came fairly well assured of get- 
ting 50 cars this summer,” Burks 
explained, “I organized a ‘First 
Fifty’ club, wrote letters to all my 
customers and invited them to 
join.” 


Burks explained the first 50 


orders with only the proviso that 


would be allotted to the first 50 
a third of them go to war veterans. 


1946 






DES MOINES, Ia.—The Dealers 
License division of the Iowa De- 
partment of Public Safety has an- 
nounced that hereafter persons or 
firms wishing to become licensed 
motor vehicle dealers in Iowa will 
have to furnish proof of having a 
suitable building in which to dis- 
play, repair and recondition motor 
vehicles. 

“Selling merely from a _ vacant 
lot is out,” Leslie Chase, head of 
the division, asserted. 

Chase announced a set of rulings 
or interpretations of the state law 
which will be used by the depart- 
ment in judging whether a pros- 
pective dealer is eligible for a li- 
cense. 

Section 5039.02 of the state 





AT SEVENTH ANNUAL convention of the Missouri Automobile Dealers Assn. in 
Kansas City. Left to right, Joseph A. Schlecht, secretary-manager of MADA; w. Jd. 
Rasmussen, retiring president; William L. Mallon, president of NADA; Alan G. Rude, 
vice-president of Universal C.I.T. Credit Corp., and N. S. O’Neill, chairman of the con- 
vention committee. E. C. Bagley, of Maryville, was elected to succeed Rasmussen as 


president. 





Piecemeal 


Patchwork 


Fumbling Flayed by Truman in ’43 Still Here, 
Creedon Tells Mass. Convention 


BOSTON.—Confusing price con- 
trols and shortages in various ma- 
terials have hampered automobile 
production but the industry is ex- 
pected to produce 3,000,000 cars and 
trucks by the end of the year, T. 
F. Creedon, field representative of 
Automobile Manufacturers Assn., 
told members of the Massachusetts 
Automobile Dealers Assn. at the 
sixth annual convention last week. 


“We see today in the reconver- 
sion period the same kind of piece- 
meal patchwork rule-writing and 
expediency, conflict of authority 
and hesitancy of government which 
the Truman committee castigated 
in 1943,” Creedon stated. 


“Steel spring wire for seats is 
the industry’s number one short- 
age. Last week one manufacturer 
was forced to close because of 
this.” 

Declaring current production is 
but one-fourth normal, he said 
that conflicting regulations have 
resulted in “super confusion” and 
that as a result some suppliers 
periodically give up and move 
into another field, delaying the 


Ralph Installed 


In Rochester 


ROCHESTER, N. Y.— Anthony 
R. Ralph, of Standard Motor Sales, 
has been installed as president of 
the Rochester Automobile Dealers’ 
Assn. 


Other officers installed at the 
dinner gathering included: Sheldon 
E. Bancroft, Bancroft Motors, vice- 
president; Edward C. Schoen, 
Schoen Brothers, secretary, and 
Edward J. Horton, E. J. Horton 
Inc., treasurer. These officers will 
also serve as directors with L. J. 
Bonenblust, of Boneblust & Buck- 
man; E. E. Cooke and W. G. Her- 
pich, Alling & Miles. 


Ford Dados Meet 


For Party at Fresno 

FRESNO, Calif.— Members of 
the San Joaquin Valley Ford Deal- 
ers Assn. gathered at the Sunny- 
side Country Club here last week 
to attend the association’s annual 
get-together party. Ford dealers 
from every section of the valley 
were in attendance, along with 
Ford executives from the Rich- 
mond Ford branch. 





forward movement of the auto 
industry. 

However, he added, 516,000 pas- 
senger units and 260,000 trucks 
were produced from January to 
June of this year and the three 
million figure should be reached 
by the end of 1946. Priorities for 
trucks to handle materials for the 
Emergency Housing program af- 
fect passenger car output. Next 
year should see a 6,000,000 unit out- 
put, he predicted. 

Other speakers during the two 
days were William L. Mallon, 
president, NADA; Edward J. 
FitzHenry, Worcester, NADA di- 
rector; and John Barry, vice- 
president, National Shawmut 
bank here. 

A highlight of the banquet pro- 
gram was a recording presenta- 
tion by the Yankee network of 
comments by leading automobile 
manufacturers and executives at 
the recent Automotive Golden Ju- 
bilee in Detroit. 

From amplifiers mounted on the 


| speaker’s rostrum came the voices 


of Henry Ford II, T. H. Keating, 
Chevrolet sales manager; Charles 
W. Nash, board chairman, Nash 
Kelvinator; George W. Mason, 
Nash-Kelvinator president; Barney 
Oldfield, famous auto racer; W. G. 
Lewellen, vice-president in charge 
of distribution for General Motors; 
George T. Christopher, president 
and general manager, and Lyman 
W. Slack, vice-president, Packard; 
C. E. Bleicher, president,.and J. 
B. Wagstaff, vice-president, De 
Soto; A. E. Barit, president, and 
George H. Pratt, general sales 
manager, Hudson; Stewart W. 
Monroe, general sales manager, 
Chrysler, and George M. Slocum, 
publisher of Automotive News. 


Edward H. Baker, Brookline, 
was chosen president of the as- 
sociation; William H. Bassett, 
Brockton, and J. Lawrence 
Bough, Milton, vice-presidents; 
Sidney S. Ayers, Boston, execu- 
tive vice-president; Herbert W. 
Scott, Holyoke, treasurer, and 
Frank Wing, Brookline, clerk. 
Harold J. Moye was. general 
chairman of the convention and 
Jim Britt, radio commentator, mas- 
ter of ceremonies at the banquet. 
Mayo L. Shattuck, past president 
of Massachusetts Bar Assn., wel- 
comed the _ representatives as 
spokesman for Lieut. Gov. Robert 
F. Bradford, unaljle to attend. 


Enforce Building Rule 


la. to Require Suitable Display and Shop Facilities 
Of Applicants for Dealer Licenses 


code declares a dealer in motor 
vehicles “shall have a designated 
location wherein proper and ade- 
quate facilities shall be main- 
tained for displaying, repairing 
and reconditioning either new or 
used cars.” 

Under the departmental rulings 
interpreting this section, “designat- 
ed location” is defined as “a build- 
ing actually occupied, easily ac- 
cessible to the public, and wherein 
the public may contact the owner 
or operator at all times.” 

The rulings define “adequate fa- 
cilities for displaying cars” as a 
“suitable space in a building re- 
served for display purposes where 
automobiles may be viewed by 
prospective buyers under condi- 
tions favorable to health and safe- 
ty; meaning clean, dry air, dry 
and safe flooring, and free from 
obstacles, equipment and machin- 
ery. 

The departmental ruling de- 
fines “adequate facilities for re- 
pairing and reconditioning” as “a 
suitable repair shop, separate 
from display room with space to 
repair and recondition one or 
more automobiles at the same 
time, equipped with ample tools 
for making these repairs.” 

Chase said the departmental rul- 
ings have been adopted “in an ef- 
fort to get at some ‘fly by night’ 
operators who put four or five old 
cars on a vacant lot, sell them off 
and then disappear into thin air.” 

“We are going to try to protect 
the buying public without at the 
same time making it too difficult 
for the new man, particularly a 
veteran, who may want to enter 
the automobile business,” Chase 
said. 


Dewey, Motley, 
Bathrick to Talk 
AtN. Y. Parley 


ALBANY, N. Y.—Gov. Thomas 
E. Dewey of New York will de- 
liver the keynote address at the 
twenty-third annual convention of 
the New York State Automobile 
Dealers, it was announced last 
week. 


The convention will be held July 
10-13 at Saratoga Springs. Advance 
registrations are reported as indi- 
cating the greatest attendance in 
the history of the association. 

Arthur Motley, publisher of Pa- 
rade magazine, will speak at the 
banquet on July 11. Don U. Bath- 
rick, general sales manager of 
Pontiac, will discuss “How’ Popu- 
lar Will You Be in 1947?” at the 
afternoon meeting July 11. 


The automotive service and sup- 
ply exhibits at the Grand Union 
will comprise more than 40 deco- 
rated booths with automotive dis- 
plays, it is estimated. 


Special races for horses owned 
and driven by dealers, a golfing 
tournament, and a smoker are 
among the events on tap for the 
convention at the famed resort. ‘ 


Universal C.I.T. Credit Corp. will 
give a luncheon at noon July 11, 
while Commercial Credit is plan- 
ning a cocktail party preceding 
the banquet the same day. 


Messier Heads 


Quebec Dealers 


SHERBROOKE, Que.—P. O. 
Messier, of Montreal, was elected 
president of the Provincial Assn. 
of Automobile Dealers at an or- 
ganization meeting here last week 
attended by 150 delegates from all 
parts of Quebec. Messier is vice- 
president of the Federation of Au- 
tomobile Dealers’ Assns. of Can- 
ada. 

Other officers of the Quebec as- 
sociation are Francis Jobin, of Que- 
bec, vice-president; N. V. Clou- 
tier, of Sherbrooke, honorary sec- 
retary; Adrien Gagnon, of Chicou- 
timi, honorary treasurer; Florian 
Leduc, of Montreal, public rela- 
tions chairman, and D. R. Halley, 
of Montreal, secretary-treasurer. 
Directors are L. W. Latimer, How- 
ard Thompson, Robert Pouliot, R. 
Munger and Albert Dion. 
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WE STAND FOR: 
1 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline taz col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the precepts 
e and the rewards of applied energu 
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The Truth Helps 
AUTO industry is showing signs of doing a better 
job of telling its story to the public. 

For many months, stories, which in nearly every case 
have no basis in fact, have been going around as to. bribes 
and favoritism influencing the delivery of new cars. Nearly 
everyone has heard that “you can get a new car in a week” 
if you pay high enough. 

When the bearers of such stories are pinned down, they 
admit that they don’t know such a statement is true; they 
just heard of a friend who has a friend who “knows” of 
such a case. 

Ads like those of the Omaha New Car Dealers Assn., one 
recently put out by the Ford dealers in the Dearborn branch 
and the one by Packard Motor released to newspapers this 
week, cannot help but have a healthful effect. In addition, 
individual dealers throughout the country are telling their 


g 


The Ford dealer ad, for instance, tells with pie charts the 
days worked each month this year, the comparison of orders 
now with orders Jan. 1, the percentage of cars delivered 
without a trade-in, the percentage delivered to veterans, 
doctors, government agencies, essential workers, etc. 

Packard also tells its story well under the heading, “It’s 
hard on us, too.” 

In addition, General Motors has recently adopted a policy 
of issuing weekly production reports which should help the 
public understand why people are not getting cars as soon 
as they think they should. 


Still Detours Ahead 
IHE road ahead for dealers is paved with good intentions 
as far as the factories are concerned, but has many de- 
tour signs and artificial barricades—not erected to slow up 
progress over roads in need of repair, but just to slow up 
progress. 

Once our production road was cleared of war traffic, the 
automotive industry should have been able to slip into high 
gear and really push down on the accelerator. 

But CIO and OPA got busy immediately—in many cases 
before all military traffic was off the roads—and began put- 
ting up their nuisance signs and hurdles. These are still with 
~ iy many phases, even though the open touring season is 
us. 

And we have every reason to believe they will stay with 
us for an indefinite period. Strikes among parts suppliers are 
occurring with monotonous regularity—over one hundred im- 
portant suppliers are shut today—and OPA is still “diddling 
along” on the same production-killing policy that has kept 
the industry in short supply since last September. 
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M. Slocum 


IN MANY metropolitan news- 
papers (I hope a great many) ap- 
peared last week a full-page ad- 
vertisement entitled “Write to the 

THIS IS A President” — mean- 


WORKER’S ing not to Truman 


but to the  presi- 
REPUBLIC! dents of the insur- 


ance companies and corporations 
“in which you have your money 
invested.” It was signed and paid 
for by E. F. Hutton, nationally 
known broker and I wish that I 
had space in this column to repeat 
every word. But I hope many of 
you may have already read it. 
* * * 


MR. HUTTON quotes | states- 
ments from recently publicized ob- 
jectives of those who would change 
our form of government, which 
will freeze the marrow in your 
bones. For instance: 1. “To take 
control of industry and govern- 
ment, abolish the present capital- 
istic system, and build a workers’ 
republic.” 2. “All owners of stocks, 
bonds, mortgages, land, buildings, 
or equipment shall be required to 
surrender them in return for com- 
mon wealth bonds.” 3. “The gov- 
ernment will provide the market 
and say what and how much is to 
be produced.” 

* + of 

“NOW WHAT are the facts?” 
asks Mr. Hutton. 1. “The U.S.A. 
has been a Workers’ Government 
since 1776! Rail splitters have be- 
come presidents, privates have be- 
come generals, gobs have become 
admirals, shoemakers have become 
senators, newsboys have become 
governors. That is our history. 
Everybody starting poor in money 
but rich in freedom, liberty, and 
opportunity.” 2. “Answer the fel- 
low-travelers in government by 
telling all Americans this always 
has been a workers’ republic. It 
was the farmer, butcher, baker and 


.| candlestick maker, the gunsmith, 


pewterer and button maker who 
told Hamilton, Adams, and Jay to 
get the Constitution adopted and 
how to make it work. Workers 
have elected every type of official 
provided for under our Republican 
form of government ... and also 
3. “Tell them that in this Workers’ 
Republic no appointed official is 
going to shelve the Supreme Court 
and capture the government. Tell 
them that brands of goods are for 
people’s choices . . . the logical 
products of a democracy ... and 
that democracy ceases when a 
housewife must buy what an offi- 
cial says is to be bought ... or 
else.” 4. “Tell all of these con- 
spirators against your liberties 
what American business has done: 
How it has pulled down the price 
of an electric bulb from $1.50 to 
10 cents. How it has made the au- 
tomobile the property of the man 
on the street . .. made the tele- 
phone a household convenience, 
put refrigeration, central heating, 
bathrooms, radios, hot water, and 
gas stoves in so many homes that 
these luxuries, almost unheard of 
in many lands, are staples in the 


U.S.A.” 
. «= * 


“WHO CREATES Wealth in 
America?”—“What peculiar ‘mint’ 
© we have that makes us the 
richest people in the world, and 
our money the most stable? We 
have the mint that is American 
business . . . the goose of fable 
made a fact, laying golden eggs 
for everyone. Was it a political 
system that first announced a $5 
minimum wage? No. It was Ford, 
a private enterprise. Was it the 
politicians who built a little iron 
furnace into Bethlehem Steel? Was 
it politicians who developed radio 
and put radio sets in every home? 
Was it politicians who brought 
down the price of electric refrig- 
erators from $400 to $100? Was it 
politicians who built the railroads, 
who establishei steamship lines 
and airlines? Nc. It was free enter- 
prise that planned and paid, de- 
veloped and produced!” 


Copies of the complete editorial, suit- 
able for posting on your bulletin board, 
will be sent on request by E. F. Hut- 
ton, Westbury, Long Island, N. Y., and 
I would 





appreciate, if convenient, a copy 
of your request.—G.M.S. 
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‘Jubilee Pictorial....... 
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The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 





Best by All Odds 


Your Golden Jubilee pictorial 
section is, by all odds, the best 
pictorial coverage of the celebra- 
tion that I have seen. . 

My hat is off to your organiza- 
tion for this splendid collection of 
Jubilee pictures and for the ex- 
cellent portrayal it gives dealers 
of the Jubilee and its purpose.— 
GeorceE Romney, Automotive Indus- 
try Golden Jubilee Committee, De- 
troit. 

+. x * 

Please send me an additional 
copy of your Jubilee pictorial sec- 
tion. 

You did a swell job and we en- 
joyed our visit to Detroit very 
much.—Ciype D. Eaton, People’s 
Automobile Finance Co., Havana, 
Til. 


Pollyanas? 


When editorials from intelligent. 
people read like this one (Edge- 
wise, May 27), it would appear that 
there is little hope of trying to cor- 
rect the present situation. I recall 
so vividly similar views back in the 
1920s. The same mistakes then are 
being made now, except that they 
are multiplied many fold. 

After the orgy now going on— 
watch when production catches up 
with consumption. You'll need 
green or purple glasses then, so you 
will not see Red and red ink, or at 
least industry and business in gen- 
eral will. 

Holding down prices on items 
that can’t be bought because there 
are none to buy—isn’t holding down 
prices. I cite a recent example in 
building a house. We needed plas- 
ter board. It isn’t available except 
in meager quantities due to an un- 
realistic ceiling. So we bought large 
sheets of plaster board at nearly 
double the cost. Then our men took 


the labor to cut it up in small 
pieces. It cost us far more than 
double the cost of plaster lath 
which we should have used. The 
government figures they should 
hold down the price on both plaster 
sheets and plaster lath, which they 
did, but it cost us over twice as 
much. So when government propa- 
ganda says they held prices down 
compared with the 1920s and people 
like you fall for it—God help the 
country! 

If this were an isolated case, it 
wouldn’t hurt but it is general and 
the price levels actually paid com- 
pare now in general with the costs 
to the public in the 1920s. 

Pink glasses are nice—they pre- 
vent worry and that’s a lot. They 
keep one happy and that’s a lot— 
but we need more dark glasses now 
—so here are your pink ones!— 
“BracHCoMBER,” Lake Worth, Fla. 

P. S—OPA held prices down, but 
our house is costing double what 
it is worth normally and at least 
one-third more than it would have 
cost in the 1920s. Where does that 
20 to 30 percent increase in costs 
come in? 





Coming Events 


11-13—Saratesa Springs, N. Y¥. Twenty- 
third annua] meeting of New York State 
Automobile Dealers. 

22-24—Chicago (Palmer House). Midsum- 
mer meeting, Automotive Trade Assn. 


Managers. 
AUGUST 
22-24—Seattle (New Washington hotel). 
SAE National West Coast Transpor- 
tation and Maintenance meeting. 
SEPTEMBER 
11-12—Milwaukee (H ote! Schroeder). 
“AE National Tractor meeting 
16-17—Mi 
Wisconsin Automotive Assn. 
16-17—Annual convention, Automobile Deal- 
ers Assn. of West Virginia. 





Annual. convention of 














This remarkable, Ford-developed 
piston pin testing machine auto- 
matically tests Ford piston pins for 
size, hardness, smoothness, straight- 
ness and roundness—at the rate of 
2,250 pins per hour. 


ACCURATE TO 25/1,000,000 INCH+ 


It employs both mechanical and 
electronic measuring devices and can 
detect a difference in size-as little as 
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Genuine Ford 
Parts 


RE R16GHT FOR FORO CARS / 


25/1,000,000 of an inch. . . thus 
eliminating the factor of human error 
and assuring uniformity. of parts 
both in size and composition. 

The extreme accuracy represented 
by this machine is just another reason 
why Genuine Ford Parts are made 
right—fit right—last longer. And it 
is a good reason why Genuine Ford 
Parts can help your mechanics turn 
out service jobs faster and do the 
high quality work that keeps cus- 


CcOMPAN Y 







tomers coming back to your shop. 
Use Genuine Ford Parts to in- 
. . and to de- 





crease your profits . 


velop customer loyalty which means 
future business. You’ll find your 
friendly Ford Dealer glad to supply 
you. See him often for the Genuine 
Ford Parts you need. 












First in City... 





Detroit Ford Dealers OK 
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AFL Salesmen’s Pact 


DETROIT.—A three-year sales- 
men’s contract between Detroit 
area Ford dealers and the AFL 
Teamsters union went into effect 
last week. 

The local Ford association rati- 
fied the agreement Wednesday. It 
is the first contract for salesmen 
to be signed in the Motor City. 


In 1945 the Ford dealers signed 
a pledge that when new cars be- 
gan arriving in substantial num- 
bers, they would conclude a sales 
men’s agreement with the AFL. 
The present contract represents 
fulfillment of that promise. 

With a few exceptions, the con- 
tract is the same as the model 
salesmen’s contract drawn up for 
Detroit dealers by the union. (See 
Automotive News, May 6). 


The model contract was flatly 
rejected by the Detroit Chevrolet 
Dealers Assn. The Chevrolet men 
are now studying a proposed 
code for salesmen, written by 
their labor counsel, Pierce E. 
Wright, as an antidote to union- 
ism. 


Dan Courtney, chairman of the 
Ford dealers’ labor committee, said 
that several features in the model 
agreement which were objection- 
able to the dealers were deleted 
from the ratified document. 


The most important of the 
changes, according to Courtney, 
was the complete removal of the 
clause which would have given 
salesmen a sizable share in back- 
log deliveries, whether the sales- 
man participated in closing the 
deal or not. 

Al Vignali, business agent of 
Teamsters Local 376, the Detroit 
salesmen’s local, confirmed the 
elimination of the backlog clause. 
The contract stipulates that any 
orders on hand prior to its execu- 
tion are not affected, Courtney and 
Vignali said. 

Contract Runs Till ’49 

All sections of the contract ex- 
cept the wage clause will be in 
force until June, 1949, Vignali said. 
Wages may be reopened annually 
at the request of either party. 

Otherwise, the points of the ac- 
cord as listed by dealer and union 
coincide with those of the union’s 
— contract. The highlights fol- 


Sole bargaining recognition to 
Local 376; union shop; union dues 
checkoff; a clause on management 
responsibilities, with worker sen- 
jority starting after 90 days; a 
grievance procedure ending up in 
arbitration; a no-strike, no-lock- 
out pledge. 

Also, a ban against work on 
Sundays and national holidays; 
a one-third limit on house deals, 
with commissions on excessive 
house sales to be prorated among 
the salesmen; a minimum com- 
mission of 5 percent of list price 
on new cars, 5 percent of selling 
price on used cars, 5 percent on 
accessories, and 20 percent on 
fleet deals after fleet discount. 

Also, a minimum drawing ac- 
count of $65 weekly for both new 
and used-car salesmen; a week’s 


paid vacation after one year of 





service and two week’s paid vaca- 
tion after two years; prohibitions 
on extraneous or conflicting activi- 
ties by salesmen, and an employer 
promise to hire no part-time sales- 
men. 

Courtney said that a majority of 
Detroit’s 65 Ford dealers have al- 
ready signed the contract. The rest 
were not available for the ratifi- 
cation but have expressed approv- 
al, he said. 

Thinks It’s ‘Workable’ 


Fears have been expressed that 
the contract was the opening wedge 
by which the union would seek to 
extend its domination over dealer- 
ship operations. However, Court- 
ney declared: 


“The Ford association has bar- 
gained in good faith in negotiat- 
ing this contract. We sincerely 
feel that it is fair and workable.” 


Vignali said that the negotia- 
tions were “pleasant” throughout, 
expressing his belief that Ford 
salesmen were “satisfied.” He 
joined Courtney in describing the 
contract as “workable.” 

Asked if the union was planning 
to open drives on other dealer 
groups here, Vignali said the sit- 
uation would first require some 
study. 

“The Ford contract might not 
be workable with Cadillac or Dodge 
dealers,” he said, “and others may 
not be in the same situation as 
the Ford dealers. Conditions might 
not be right at other places for 
signing salesmen’s contracts just 
yet.” 

The union official admitted 
that opposition to the union had 
arisen during the Ford negotia- 
tions. He said some dealers had 
rebelled after hearing a report 
that San Francisco dealers were 
virtually paying a royalty of $10 
a car to the AFL. 

This and other reports about the 
union’s aims brought about a post- 
ponement in the negotiations, it 

was learned. The “rebellion” end- 
ed, however, when final agreement 
was rached. ? 

Vignali flatly denied that the 
union had royalty designs on the 
dealers. The dealers “are having 
enough troubles,” he pointed out. 

Courtney, the dealer labor com- 
mittee, and Arthur Stringari, the 
Ford association’s labor counsel, 
were praised by Vignali for their 
part in the negotiations. The con- 
tract “will work out all right,” he 
predicted. 

Seattle, San Francisco and Oak- 
land are the only other dealer as- 
sociations that have salesmen’s 
agreements with the AFL. Nego- 
tiations for an agreement are now 
underway at St. Louis. 

* x ~ 


CIO Drive on Mechanics 


Underway in Cincinnati 

CINCINNATI.—Dealers here dis- 
claim knowledge of any attempts 
to organize salesmen, and other 
sources corroborate the absence of 
union activity in this direction. 

The CIO has moved to unionize 
shop mechanics. Violence and coer- 
cion have been lacking in this 
drive. 


THE 25-YEAR association of Mathis Motor Co., Atlantic City, N. J., with Studebaker 
was memorialized at a meeting in Philadelphia. Left to right, L. E. Mathis, with his 
quarter-of-a-century plaque; George E. Read, Studebaker regional manager in Phila- 
deiphia; William J. Durst, who received a 10-year plaque for his retail operations, and 


H. A. Conover, assistant regional manager. 


4 _- 


Names in the News 


John F. Gordon 


i* IS NOT unusual that John F. Gordon, at 46 the youngest general 
manager in the General Motors organization, was returning from 
testing cars in Colorado when the announcement was made that he 


was to head Cadillac operations. 


For it was in the mountains of 


Colorado where Gordon first got his ambition to build “the world’s 
finest motor car”... a kid tearing down the jalopies of the early auto- 


... youngest in GM 





mobile days and souping them 
up for speed and hill-climbing. 

Gordon was born in Akron, 
O., on May 15, 1900, moving to 
Colorado when he was seven. 

In 1918 it seemed as if his 
interest in cars was gone. He 
decided on the Navy... An- 
napolis. He came out in 1922, 
when the United States Navy 
was busy scrapping its ships. 
“I ran into a concentrated pro- 
gram of discouragement,” Gor- 
don said. So with the Navy 
begging its new crop of mid- 
shipmen to _ resign, Gordon 
obliged. 

Gordon headed for the 
University of Michigan 
graduate school to special- 
ize in mechanical engineer- 
ing. In those days neither 
Annapolis nor West Point 
was conferring degrees and 
the University of Michigan 


had to write to schools all over the country to learn that Annap- 

olis men were rated tops in engineering. So in 1923 the University 

of Michigan gave Gordon his master’s degree in engineering, even 
if he did not have the formal bachelor’s degree. 

Gordon almost went to Packard. He had a job lined up there but 
after four months’ vacationing in Colorado he came to Detroit to find 
Packard wouldn’t wait. He wrote to four automobile companies and 
was floored when all four wrote back and asked him to call. He 


picked Cadillac. 


He tackled all types of jobs and at the end of three months was a 
laboratory assistant, at 60 cents an hour. Six years later he was fore- 


man of the experimental laboratory. His next rise . . 


. supervision of 


engine design .. . he dates from the fact that both he and President 
Roosevelt went to work on new jobs at the same time, March 1, 1933. 


* 


* 


= IS significant of Gordon that the engine he produced in 1937 has 
been basic in all Cadillacs ever since. It points up the fact that 
with Gordon’s appointment, Cadillac is following a tradition of hav- 


ing engineers at its head. 


With the war dawning, Gordon was called upon for dual operations 
in 1940. Keeping his post at Cadillac, he was chosen for the study 
group to go to work on the Allison aircraft engine. Anticipating what 
was ahead, he tackled engine design from a manufacturing stand- 
point “so the engine could be produced in volume by people who had 
never seen an airplane engine before.” 

Before the war was done, tens of thousands of Allison engines were 
being poured out and at his home plant of Cadillac alone more than 
170 different precision parts were being built ... “by people who had 
never seen an airplane engine before.” 

Gordon continued split operations until 1943 when he began 
spending more time at Cadillac, transferring his interest from 
aircraft motors to tank production. On June 1 of that year he 
was appointed chief engineer of Cadillac. 

Once he had hobbies . . . golf, bridge, flower gardening . . . but they 
have all been lost in the job and hobby of making cars. His remaining 
outside interest, naturally, is his family which beside his wife in- 
cludes Clara Margaret, 16, and John Franklin jr., 15. 

The Cadillac he produced this year, Gordon feels, is his challenge 


for tomorrow. 





Toronto Talks Delayed 


4. Dealers Still Talking Shop Pact with Union; 
Garage Assn. Seeks Better Conditions 


TORONTO, Ont. — Negotiations 
for a contract covering shop em- 
ployes of four Toronto dealerships 
have been indefinitely postponed, 
E. J. Wadham, executive secretary 
of the Garage Operators’ Assn. of 
Ontario, disclosed last week. 


The dealerships have been dis- 
cussing contract proposals for 
nearly a year with the Industrial 
Union of Automotive Employes, an 
affiliate of the Canadian Congress 
of Labor (Canada’s CIO). The 
IUAW has received certification as 
the bargaining representative of 
the shop workers, but as yet the 
parties have reached no agreement 
on a contract. 

Ontario’s Collective Bargaining 
act closely parallels that in the 
U. S., Wadham said. Certification 
of a union requires the employer to 
bargain “in good faith.” 

Wadham said the four dealers 
involved in the negotiations were 
not seeking to sign any agree- 
ment designed to be the pattern 
for the rest of the trade. The four 
have taken the view that other 
dealers must “act for themselves,” 
he said. 

As its role in the drive for im- 
proved labor conditions, the asso- 
ciation has started a trade survey 
in Toronto to establish correct job 
classifications and evaluation, he 


added. Under the plan the wage 
rates agreed upon by the garage 
operators would be the rates of the 
union contract. 

“The unions will feel this weak- 
ens their position, but as they 
would have a part in drafting and 
administering such regulations 
their objections could not be very 
valid,” Wadham argued. 











Fishel, Ailing, 
Seeks Delay in 
U. C. Ring Trial 


DETROIT.—Attorneys for Ben 
Fishel, Cairo (Ill.) used-car auc- 
tioneer indicted by the federal gov- 
ernment as a member of a Mid- 
western black market conspiracy, 
said last week they would seek 
postponement of the trial sched- 
uled to open here tomorrow (June 
25). 

Medical testimony, stating that 
Fishel was too ill to appear in 
court, was to be filed with Federal 
district court in Detroit. Doctors 
reported that Fishel was suffering 
from an overdose of sleeping tab- 
lets. 

As a result of Fishel’s inability 
to appear in court, postponement 
until July 8 of the auctioneer’s trial 
at Cairo was granted last week. 
Fishel and his wife have been ac- 
cused by OPA of selling 95 used 
cars at $95,000 above ceiling. 

Federal Judge Fred L. Wham 
said he was giving Fishel the 
“benefit of the doubt” in postpon- 
ing the trial. Mrs. Fishel appeared 
in court at the time scheduled for 
opening proceedings. 


Tire Production 


Shatters Peace 


Record Again 


NEW YORK.—Passenger car tire 
production continued its steady 
climb to new peacetime records in 
April, reaching a total of 5,514,751 
units. 

The output represented a 3.85 
percent gain over March produc- 
tion and brought the total for the 
first four months to 20,115,514 units 
as compared with 6,363,854 units for 
the same period in 1945, Rubber 
Manufacturers Assn. reported last 
week. 

Production of truck, bus and 
passenger car tubes gained 4.7 per- 
cent in April. Output of truck and 
bus casings, which in the larger 
sizes are now in nearly normal sup- 
ply, declined 54 percent from 
March to 1,368,157 units, the asso- 
ciation said in its monthly report 
on estimated production, shipments 
and inventory of automotive pneu- 
matic casings and tubes. 


U. S. Consents 
To Pay Higher 
Rubber Price 


WASHINGTON. — The State de- 
partment last week announced that 
the U. S. has agreed to pay a base 
price of 23.5 cents a pound f.o.b. 
Far Eastern ports for rubber. 

The new price is 2.25 cents higher 
than the Rubber Development 
Corp., an RFC subsidiary, has been 
paying. The price at U. S. ports 
will be 24.75 cents a pound. 

OPA will now be faced with the 
problem of whether to raise the 
domestic price ceiling a corre- 
sponding amount or ask RFC to 
subsidize by continuing to sell at 
the current domestic ceiling of 22.5 
cents a pound. 

The State department said the 
price boost was due to “the con- 
tinuing shortage of natural rubber 
in relation to demand and the pres- 
ent exceptionally high cost of pro- 
ducing natural rubber in these 
areas.” 





FORD SALES and business management training session, which got underway last 
week, was attended by Henry Ford II, president, and J. R. Davis, vice-president in 
charge of sales and advertising. Left to right are: Dean Sellers, assistant Ford sales 
manager; ©. C. Grant of the Western region; 0. F. Yando, A. F. Briggs and A. F. 
Bauerbach,, all of the Dearborn branch; C. E. Bowie and Louls Harpole of the Midwest 
region; L. W. Smead, head of the sales department’s business management division and 
director of the school; Ford; Davis; J. D. Ball, truck sales manager; Walker A. Wil- 
Hams, Ford sales manager; J. J. Tereshenko, J. J. Wash and R. S. Boutelle, all of the 
Southeastern region; D. R. Crandall and W. L. Cress of the Southwestern region; C. E. 


Pierson and R. M. 
Western region. 


Murphy of the Northeastern region, and W. J. 


Cooper of the 
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Willys Shows 
$112,500 Loss 


TOLEDO, O.—James D. Mooney, 
president and chairman of Willys- 
Overland, has reported that the 
corporation sustained a loss from 
operations of $112,564.81 in the first 
half of its fiscal year ending 
March 31. 


The loss, Mooney said, is a re- 
flection of a three-month shutdown 
because of strikes in plants of sup- 
pliers. The Willys board gave 
shareholder rights to subscribe for 
310,290 shares of common stock and 
155,145 shares of its $4.50 cumula- 
tive preferred stock. 


Investment Outlook Held 
Bright in Auto Industry 


After surveying the investment 
prospects of the automobile indus- 
try, 
York investment advisors, have 
concluded that “there are good rea- 
sons for believing that output will 
remain well above the prewar peak 
for an indefinite period, due to the 


CANDA 
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PROUD OF HIS record of reconditioning 10,000 motors in the past four years, F. E. 


Kent, Kent Motor Co. 


(Ford), Algona, Ia., (right), is shown with M. W. Bryson, 


parts and service supervisor, Des Moines Ford branch, 





far higher level of national income 


Delafield & Delafield, New/that prevails and the expansion of 


family units.” 

While higher costs and fixed 
price ceilings may limit profit mar- 
gins for the next year, manufactur- 
ers should thereafter obtain a rea- 


sonable profit per car because of 
the expiration of price controls 
and the demand for automobiles, 
“which is the greatest in the in- 
dustry’s history and may average 
6,000,000 cars a year,” according to 
Delafield & Delafield. 





On Wall Street... 





'|Portfolio Pickers Give 


Nod to 7 Auto Issues 


By Dana Stuart 
Staff Correspondent 


NEW YORK.—The attitude of 


investment trusts toward the stocks 


of automotive companies showed 
little change in 1945. Among the 50 


stocks most widely held by 30 lead- | 


ing investment firms at the end of 
1945 were the shares of seven auto- 
motive and rubber manufacturing 
companies. The same seven stocks 
were found among the most impor- 
tant holdings of the same 30 invest- 
ment trusts at the end of 1944. 

The rubber companies outnum- 
bered the automotive manufactur- 
ers four to three. The figures, con- 
tained in the 1946 edition of “In- 
vestment Companies,” of which the 
author is Arthur Wiesenberger of 
the New York Stock Exchange 
house bearing his name, show that 
U. S. Rubber, Goodyear, Firestone 
and Goodrich were among the 50 
most widely held stocks at the end 


George Byers Sons Inc., 

46 East Town Street, 
Columbus, Ohio 

Mr. George Byers, President 


QUESTION: What has been your experience with motorcar upholstery fabrics 
in your many years as operator of one of the largest DeSoto-Plymouth 
distributorships in the Middle West? 


ANSWER by Mr. Byers: An establishment the size of ours depends a lot 
on repeat sales, so we know how sales-important durable, good-looking 
fabric is. We've found that canda cloth is the only upholstery fabric 
which consistently comes back in good resale condition. Also — for 
years we've supplied the local cab company with cars having canda 
cloth exclusively. 


CANDA CLOTH 





—STYLISH 


—CLEANS EASY 


MADE BY COLLINS & AIKMAN CORPORATION, NEW YORK 


— WEARS WELL 
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| Stock Price Averages 


| Latest Preeed’g Year 


Week Week Ago 
10 cars, trucks ... 45.90 46.15 38.75 
| 10 parts, access. .. 47.10 47.35 38.80 
| tire-rubbers .... 67.90 68.20 52.75 
| 25 automotives ....50.75 51.04 41.58 





|of 1944 and again at the end of 
/1945. Also in that category were 
Chrysler, General Motors and Elec- 
tric Auto-Lite. 

Chrysler was held by 19 of the 
30 investment companies at the 
end of 1945, an increase of two 
over the 17 that had this stock 
in their portfolios at the end of 
1944. General Motors was held 
by 19 companies at the end of 
1944, and by 18 at the end of 1945. 

The number of General Motors 
shares held totaled 166,300 at the 
end of 1945 against 192,900 at the 
end of the preceding year. The 30 
investment firms held 132,145 shares 
of Chrysler at the end of 1945 
against 141,800 at the end of 1944. 

The stock of Electric Auto-Lite 
was held by 10 investment trusts 
at the end of 1945, the holdings 
totaling 39,380 shares against 49,900 
shares held by 12 trusts at the end 
of 1944. 

The stock of U. S. Rubber Co. 
was held by 15 of the 30 invest- 
ment firms at the end of 1945 
against 16 a year earlier, and the 
1945 holdings totaled 114,100 shares 
against 119,500 at the end of 1944. 
Goodyear was held by 13 firms at 
the end of 1945 against 15 a year 
earlier, and the holdings were 144,- 
600 against 142,200. 

Firestone stock was held by 13 
investment companies at the end of 
1945, the same number as at the 
end of the preceding year, but the 
holdings were increased to 96,600 
shares from 91,500. 

Goodrich was found in the port- 
folios of 13 of the 30 investment 
firms at the end of 1945, with a 
total holding of 144,600 shares, 
against 126,000 shares held by 12 
investment companies at the end of 
1944, 

The holdings of stocks of the 
seven automotive and rubber 
companies totaled 837,725 shares 
at the end of 1945 against 863,800 
at the end of 1944. 

A decrease in the number of GM, 
Chrysler and Electric Auto-Lite 
shares held more than offset the 
net gain in the holdings of the 
rubber company stocks. 

Among other automotive com- 
panies represented among the 
stocks held by the investment 
trusts at the end of last year were 
Borg-Warner, Briggs, Timken Roll- 
er Bearing, Studebaker, Doehler- 
Jarvis, Eaton, Mack, Bendix Avia- 
tion, Hudson, Stewart - Warner, 
Willys - Overland, Houdaille - Her- 
shey, Cleveland Graphite Bronze, 
Collins & Aikman, Motor Wheel, 
Thompson Products, White Motor 
and Timken-Detroit Axle. 

* x a 


Gabriel Pays 12% 


The directors of Gabriel Co. have 
declared a quarterly dividend of 
12% cents per share on preferred 
stock payable Aug. 1 to stockhold- 
ers of record July 15. 





Corporate Finance 


Vague to Workers 

NEW YORK.—Employe un- 
derstanding of corporate earn- 
ings and profits is almost com- 
pletely lacking yet business is 
doing relatively little to edu- 
cate workers, according to a 
survey just completed by Public 
Relations News, public relations 
publication for executives. 

The study shows that more 
than 58 percent of industrial 
executives believe fewer than 10 
percent of their employes have 
“a reasonably accurate under- 
standing” of the subject. Only 
7 percent of those companies 
have ever made any study to 
determine the extent and cause 
of this ignorance. Of the com- 
panies that have made such 
studies, more than 20 percent 
have done nothing to correct the 
misunderstandings they discov- 
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HE well-known phrase, "YOUR CHEVRO- 
LET DEALER,” means every bit as much to 


oo ® 


5 
: the Chevrolet dealer organization in terms of 
a splendid business association as it does to 
, the general public in terms of quality products 
and service at low cost. Today, as for years, 
that phrase means the preferred franchise in 


the automotive industry! With new Chevrolet 


cars and trucks—with authorized Chevrolet 


ev YW Pw 


service—and with Chevrolet parts and acces- 


sories—"‘your Chevrolet dealer” has four-fold 


wert 





profit opportunities which have long made him 


the leader in his field. And with the sound, 





mm iv 


friendly factory-dealer policies underlying 


Chevrolet's "Quality Dealer Program,” he has 


ww Wwe 


unlimited opportunity to achieve progress, 


profits, permanence in his business oper- 


ws er Ve 


ation. That is why the Chevrolet franchise is 


the preferred franchise in the industry; that is 


why Chevrolet and its dealers go forward 





together, year after year. 





CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICH. 


eae a 








AUTOMOTIVE NEWS, JUNE 24, 




























































































DESIGNED TO MEET the need for proper maintenance of cars now on the road, this technical service clinic held at Hotel 
Webster Hall, Detroit, was attended by 267 Detroit area Hudson dealers and service managers. The clinic, one of a series being 
held as part of Hudson’s long-range national service program, was opened by Zone Manager F. E. Kesler and conducted by C. F. 
oe Detroit district supervisor, E. J. Beguhn, midwest divisional sales manager, and J. T. Gooch, service department 

ndent. 





Firest £ . Costs,” has been issued by Fire-|and gives complete information on 
A ere Tire Tip oA , stone Tire & Rubber. It explains|care and inflation that will assure 

new manual, “Off-the-High-|the specific purpose for which va-|extra hours of hard usage and re- 
way Tires for Lowest Operating|rious tread patterns are designed,! duced hauling costs. 


SAY THE Readers OF THE 
TIMES PICAYUNE-NEW ORLEANS 


NEW COLORGRAVURE MAGAZINE 


‘forward step in Southern newspaper publish- 
ing. 


“timely stories . . . beautiful reproduction .. . 
we need such a medium.” 


oul, << 


Retail Stores 


‘much better than the usual magazine . . . espe- 


cially like the local angle."’ Chute tacdions 


“‘a real chance to play up New Orleans’ wealth 


of cultural and historical material."' 
Educators 


OVER QUARTER OF A 


Representative: 





MILLION 


“a Sunday ‘must’ from now on 
sizé, type, color and text just right!"’ 
Countless Local Readers 


1946 


No Sales on Saturday 


Extra Day of Rest Only Change in Seattle Pact; 
Other Points Are Summarized 


SEATTLE.—New-car showrooms 
and used-car lots here are now 
closing on Saturdays, as well as 
on Sundays and national holidays. 

Provision for Saturday closing 
was the only material change in 
the renewed salesmen’s contract 
between the Seattle Automobile 
Dealers Assn. and Local 882 of 
the Automobile Drivers and Dem- 
onstrators’ Union-AFL, an affiliate 
of the AFL Teamsters. 

In all other respects, the ex- 
tended contract incorporates the 
same features of the 1945 agree- 
ment. The contract will continue 
until Apr. 1, 1947, after which it 
may be reopened upon 30 days’ 
notice from either party. The 
highlights of the contract, in the 
order of appearance, follow: 

1. Ail showrooms and used-car 
lots must close by 6 p.m. on all 
weekdays and be closed on Satur- 
days, Sundays and national holi- 
days. 

2. A drawing account of $125 a 
month for each salesman. Newly 





STATES 


“progressive step .. . read from cover to cover." 
“ Public Officials Out of Town Readers 


. . . big-league 


Put the power of this 
powerful medium behind 
your sales message— 


JANN & KELLEY, INC. 


New York * Chicago * Detroit * Atlanta * San Francisco 


CIRCULATION 














hired salesmen will receive $75 a 
month for the first 90 days. 

3. Minimum commission of 5% 
percent of FOB factory list price 
on new car sales; 10 percent on 
accessories installed by dealer; 5% 
percent list price of truck bodies 
and equipment, installed either at 
factory or dealership. Regular com- 
mission and regular prevailing 
bonus for cars sold at discount 
during cleanup period. 

4. Modified closed shop. If union 
cannot provide “satisfactory em- 
ployes,” dealers may hire non- 
members, who must join immedi- 
ately following employment. 

“It is understood and agreed 
that the employer shall be the 
sole judge of the competency of 
all employes, provided, however, 
that no employe shall be dis- 
charged or discriminated against 
in any way because of his mem- 
bership in, or activities in be- 
half of, the union.” 

5. Used-car sales with no trade- 
in, minimum commission of 7 per- 
cent; with tradein, 6 percent of 
cash selling price with all trade- 
ins deducted, compensation com- 
puted on net difference. Sale of 
demonstrators figured on used-car 
basis. 

6. Commissions on house deals 
are pooled and equally divided 
among the new-car force on new- 
car sales and used-car force on 
used-car sales. 

Exceptions to house deal limita- 
tion: factory authorized fleet deal 
discounts, fleet deals to all units of 
federal and state governments, 
sales to immediate members of 
dealer's family and employes of 
six months’ or more seniority; le- 
gitimate reciprocity deals involving 
not less than 25 percent of the 
selling price of the car in merchan- 
dise or service. Dealers must fur- 
nish complete list of all house 
deals to union at end of each 
month. 

7. No commission reduction for 
sales accepted from salesmen by 
dealer. “All salesmen shall be given 
an equal amount of floor time.” 

8. If salesman wants to buy a 
demonstrator, dealer must allow 
$20 a month for upkeep. Other- 
wise, dealer must provide a cur- 
rent model car to be used as 
demonstrator by salesman, who 
will receive $20 a month from 
employer for upkeep. 

9. Split in commission by sales- 
man barred. Dealer must approve 
all discounts in commissions be- 
low regular price. 

10. No part-time salesmen. Em- 
ployed sellers must devote all their 
business hours to their firm and 
cannot make outside deals that 
hurt their employer or brother 
salesmen. 

11. Commission can be charged 
back to salesman only in the case 
of inadvertent sale to minor or 
misrepresentation and/or collusion 
on salesman’s part. 

12. All disputes relative to the 
contract shall be referred to a 
representative of the association 
and the secretary of the union. 


The negotiations on the contract 
renewal were conducted by F. L. 
Hawkins, president of the Seattle 
association; M. O. Anderson, chair- 
man of the association’s labor ne- 
gotiation committee; Larry Sten- 
shoel, president, and J. J. Rohan, 
secretary, of Local 882. 

Seattle salesmen were the first 
in the U. S. to be unionized. The 
first salesmen’s contract here was 
signed in 1937 following an award 
by an arbitration board. It has 
been renewed yearly ever since. 


Dealers Warned 
To Keep Contact 
With WAA Units 


WASHINGTON.—WAA indicated 
last week that dealers interested 
in the purchase of surplus must do 
their own followup work rather 
than depend on government pro- 
cedure, according to NADA. 

Dealers are urged to keep in con- 
stant contact with regional WAA 
offices and request to be placed on 
the mailing list for announcements 
of sales. 
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SLER ‘They say that a wedding makes two people one 
cHRY But as far as their tastes go, it just can’t be done. 


So Chrysler makes doubly sure of its sales, 
By wooing the fair sex as well as the males. 


To do this adroitly and with vision to spare, 
Needs no spark of genius or even long hair. 


Me 
American 
Magazine 


DOUBLE-EXPOSES 
AUTOMOTIVE ADS 
TO BOTH SEXES 


It requires no adding or multiplication, 
But simply a choice of the right publication. 


The American Magazine double-exposes 
Your ads to both sexes, it’s under both noses. 





Double exposure, the outstanding buy, Ss 


Makes certain both sexes will give you the 


BUD SCHIRMER e H. A. PATTERSON e WILLIAM M. CAGNEY 
General Motors Building, Detroit 2, Michigan 






THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 
PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, WOMAN'S HOME COMPANION 
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N. S. Brown Made 
Superintendent of 
Lincoln Division 
DETROIT.—Neill S. Brown, a 
veteran of 26 years with Ford Mo- 
tor Co., has been appointed gen- 
eral superinten- 
dent of the Lin- 


coln division, T. 
W. Skinner, Lin- 


general manager, 
has announced. 

Brown has 
served as super- 
intendent of the 
company’s Ches- 
ter (Pa.) assem- 
bly plant since 
1938. Prior to 
that time he was 
superintendent of the Edgewater 
(N. J.) and Chicago branch plants. 

Brown succeeds J. M. Waggoner, 
who has been transferred to the 
Rouge plant. 





Neill 8. Brown 


“PLEASE BE ADVISED that new truck is 
sold. Thanks a million, will use your 
service again if necessary.’’—L. G. Stein- 
er, Pandora Garage, Pandora, Ohio. 


coln - Mercury|% 


AUTOMOTIVE NEWS, JUNE 24, 1946 





CHIEF OF POLICE Jerry Swartout accepts title to a 1946 Nash Ambassador 6 
from Spokane, Wash., dealer, Earl Kaufman. Capt. Ferguson of Traffic Control, with 
Officers Atkinson and Parsons, observe the transaction. This car is in service 24 hours 
a day, investigating all traffic accidents within the city. 


Merited Fun 
Allen Club Members 


Given Trip 


BUFFALO.— As guests of Don 
Allen, 12 charter members of the 
“800 Club and 660 Chapter,” com- 
posed of service department em- 
ployes in Allen’s chain of auto deal- 
erships in New York state, spent 
the weekend in Detroit. They sailed 
to Detroit on the Eastern States 


and visited the General Motors 
proving grounds. 

Organized in 1945, the clubs are 
believed to be the first in which 
membership is attained by achiev- 
ing a high standard of workman- 
ship. 

George Mincar of Buffalo is pres- 
ident of the club, Norman Man- 
hardt, also of Buffalo, is vice-presi- 
dent, and Ted Stage, Albany, sec- 
retary. 


tox ar vour MAADOWL 


the typical prosperous suburban setup. 


The shadow of the automotive industry is Better 
Homes & Gardens magazine. We go where you go. 


BH&G was created, in fact, solely to follow 
the automotive industry. You made spread—out 
suburban living possible. We help people live 
better in the comfortable suburban homes 


you created. 


Of course BH&G families must have cars— 
you’ve carried them too far from bus and car 
lines for them to attempt to live without 
cars. Many of them have or want two cars— 
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Auto Builders at Work 


All Is Not Chaos in the Industry, a Trip to Dodge 
Truck Plant Reveals 


By Bob Finlay 
Managing Editor 


DETROIT.—The Dodge truck 
plant was as busy as a dime store 
at high noon last week. Here was 
one of the places 
in the auto in- 
dustry where 


work—and in 
earnest. This 
plant, the world’s 
largest devoted 
exclusively to 
trucks, and the 
men who lead it, 
headed by L. J. 
Purdy, vice-presi- 
dent in charge of 
trucks, were 
among the reasons why Dodge is 
leading the list in truck registra- 
tions so far this year. 


Big and little .trucks—Dodge 
makes some 175 different gross ve- 
hicle weight models in 8,000 or so 
combinations here—were rolling 


L. J. Purdy 


BH&G families like new cars——the average age 
in 1940 was only 3.2 years. They have money 
for cars: BH&G in 1940 went to a mere 11% of 
all owned homes worth less than $3,000—but 
to 41% of all homes worth between $7,500 and 
$10,000 and to 48% of those worth over $10,000! 


Can you think of any place that could possibly 
give you a higher percentage of sales than 
this prosperous market of your own customers 
that you created yourself? 








off the line at the rate of about 
one a minute. 


And Dodge will announce de- 
tails of three more heavy-duty 
models next month. 

It is true that the terrific odds 
that the auto industry is fighting 
were being felt here, too, for this 
magnificent 1,250,000 - square - foot 
production machine could do better 
if materials were available. 


But here, at least, was refresh- 
ing evidence that the struggle for 
production was not all in vain. 
Many of the problems that had 
loomed so large a few months ago 
had been met. Others were being 
ironed out. 

Some 10 months ago an AUTOoMo- 
tive News writer had visited this 
same plant to find many green 
workers doing a more or less half- 
hearted job. 


Now every worker seemed to 
know his job. Men and a sprin- 
kling of women smoothly and 
efficiently did the jobs that kept 
the trucks rolling down the 1,000- 
foot assembly lines in the 1,600- 
foot-long plant. 

Every inch of the vast acreage 
of plant seemed on the move. Out 
of the freight cars and trucks that 
ran right into the plant moved 
tires and bolts, gas tanks and 
stampings, forming banks of ma- 
terials. 

These fed the sub-assembly lines 
and the merry-go-rounds, on which 
were built up the various assem- 
blies for the final assembly lines. 

Gas tanks in halves were fed 
into a roll-welding device which 
literally welded under a stream 
of water. 

Men fitted body panels into huge 
clamping devices where they were 





Welding Dodge Cab 
welded into a single piece. These 
moved on to other workers who 
buffed the welds and hung the 
doors, and then the bodies were 
moved on to an escalator upwards 
into the mezzanine paint booths 
and drying ovens to come out 
hours later in gleaming reds, 
blacks, blues and greens. 


Overhead pick-up trucks would 
later snatch these up tenderly and 
by seeming magic set them on the 
particular chassis for which they 
were designed. 


Somewhere in the center of this 
vast plant was the broadcast room, 
the brain that made order out of 
an invitation to chaos. Here the 
cards were received from the sales 
department with designations for 
one of the 175 different models, one 
of the seven different engines and 
8,000 possible combinations of ac- 
cessories. 

The codes from these cards 
were here teletyped to the six 
stations throughout the plants 
that brought the assemblies for 
wide variety of trucks to the 
right spot at the right time. 

Everything moved from the two 
sides inward to the middle and 
then down the light and heavy- 
duty final assembly lines. As they 
moved, a driver stepped on the 
starter, the engine caught and they 
were on their own, moving toward 
a dealer in New York, Kokomo, 
or St. Louis. 

A powerwagon, a panel delivery, 
a half-ton, and on up. They were 
going to work. 


New Firm at Tuskeegee 
Suggs Motor Company (Kaiser- 
Frazer), opened in Tuskeegee, Ala., 
will operate a repair shop managed 
by Bill Henn. The showrooms are 
located on the Auburn Hy. 
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PRODUCT OF KAISER-FRAZER 


KaIseErR SPECIAL 
Cin 
7 





There’s an exciting beauty about the 1947 KaAIsER 


el ee A 


and FRAZER that sets them apart from all the rest. Their 
‘““custom-built’’ appearance—their smooth, trim lines—reflect 


the genius of America’s outstanding custom car stylist. 


Superlative design, modern fabrics and smart 
30 appointments combine to give these first 1947 
7 , ‘ 
automobiles an appeal you can’t resist. 


‘ But beauty is only one of the qualities that put them 

l % a a year ahead of the field! Their engineering, too, is definitely 
| postwar! The sensational new FRAzER and the amazing 
| 


new KAISER SPECIAL are in production now, and will 


Ye a r A h e a d * soon be supplied to our more than 4,000 dealers. 
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PRODUCT OF 
GRAHAM-PAIGE 





KAISER-FRAZER CORPORATION SRRAHAM-PAIGE MOTORS CORPORATION 
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Dealer Absorption ‘Unfair’... 


OPA Policy 


in Boosting 


Tire Prices Assailed 


DAYTON, O.—The 3.3 percent re- 
tail price increase policy on pas- 
senger car and motorcycle tires, 
announced last week by OPA, is 
unfair to small tire dealers, ac- 
cording to Irving Eisbrough, chair- 
man of the Rubber Industry Ad- 
visory committee of the OPA and 
vice-president of Dayton Rubber 
Mfg. Co. 

Referring to the OPA press re- 
lease announcing the higher prices 


for replacement tires, he said that 
consideration of application of the 
cost absorption policy to dealers 
is “a departure from usual OPA 
policy.” 

“It was established by the man- 
ufacturers that the small dealer 
dollar-and-cent profit margins had 
remained unchanged since 1941. 
Actually dealer percentage margins 
have been reduced by approximate- 
ly 2 percent during that period. 
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brought about by the fact that they 
are only permitted to pass on to 
the consumer the dollar-and-cent 
increase which has been granted 
to manufacturers,” Eisbrough de- 
clared. 

“The tire manufacturing indus- 
try has been denied the relief 
it sought for a period of some 
60 days while OPA pondered 
whether or not it would apply 
its cost absorption to the retail 
tire trade.” 

“The manufacturers argued that 
the 150,000 to 200,000 small tire 
dealers in the United States could 
not absorb any part of this in- 
crease.” 

The OPA said that the studies 
it had made indicated that dealers 
could absorb “without hardship” 
approximately two-thirds of the 


—_ 
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manufacturers price increase, he 
stated. 

“It was in 1944 at the height of 
the war that this study was made,” 
said Eisbrough, “and on that basis 
I challenge the adequacy of the 
study.” 

The “unfortunate” part of the 
statement, he asserted, is found in 
the phrase which indicates OPA 
willingness to examine new evi- 
dence that distributors wish to 
submit. 

“OPA apparently plans to sit 
by until Oct. 1, and unless dur- 
ing this 90-day period the dealers 
can organize statistical informa- 
tion which OPA would be will- 
ing to acknowledge as good evi- 
dence the small retailer after 
that date will be forced to ab- 


sorb the increase,” he contended. 

OPA also announced that man- 
ufacturers’ and wholesalers’ ceil- 
ings for truck, bus and indus- 
trial replacement tires have been 
increased by the equivalent of 

1.4 percent of the existing retail 
ceilings. No change was made in 
retail ceilings for these tires. 

Increases, effective June 18, were 
necessitated by higher manufac- 
turing costs for labor and mate- 
rials, OPA said. 

OPA pointed out that the in- 
creases in passenger car and mo- 
torcycle replacement tires at the 
retail level have been allowed on 
an interim basis. Such retail in- 
creases will be revoked if evidence 
has not been submitted to OPA 
by Oct. 1, showing that dealers 
cannot absorb the price increases 
granted manufacturers and whole- 
salers on these tires and that they 
must be allowed to continue pass- 
‘ng them on to consumers. 

OPA said that on the basis of 
studies made in 1941 and 1944, 
brought up to date by making al- 
lowances for increases in expenses 
and volume of sales since those 
years, absorption of approximately 
two-thirds of the manufacturers’ 
price increases could be required 
of dealers without causing hard- 
ship. 

The manufacturers’ advisory 
committee and members of the 
distributors’ advisory committee, 
however, have challenged the ade- 
quacy of some of the data sup- 
porting such absorption, especially 
as to the change in the number of 
distributor outlets and the spread- 
ing of the 1946 sales volume among 
them, the agency acknowledged. 

OPA said it is willing to ex- 
amine evidence that distributors 
wish to submit on these mat- 
ters, and has been assured of 
full cooperation by both commit- 
tees in making this examination. 
In view, however, of the delay 
involved in this examination and 
the urgency of the need for price 
relief for manufacturers, retail 
dealers are allowed to pass on 
the increases temporarily, it was 
said. 

Increases do not apply to tires 
sold to original equipment manu- 
facturers. Ceilings for such tires 
were recently increased. 


Ford Launches 
Training Course 


For Shop Chiefs 


DEARBORN.—Ford dealer serv- 
ice managers throughout the na- 
tion will receive information re- 
garding improved service tech- 
niques and modern methods for 
operating a service department in 
a training program now being 
launched in Dearborn, I. L. Pierce, 
manager of parts and service for 
Ford Motor Co., announced last 
week. 


Obituaries 


Wright of L-O-F 
Dead at 49 


TOLEDO.—North A. Wright, 49, 
public relations director of Lib- 
bey-Owens-Ford Glass Co., died un- 
expectedly June 
14 in his home 
after he collapsed 
of a heart at- 
tack. 

Wright was as- 
sociated with 
George P. Mac- 
Nichol jr., vice- 
president in 
charge of sales at 
L-O-F. Since the 
war, Wright had 
been director of 
the public rela- 
tions department in charge of ad- 
vertising, sales promotion, press 
relations and design. 


N. A. Wright 


Madon, Ignition Pioneer 


Dies in Cleveland 

CLEVELAND.—August L. Madon, 
57, vice-president and treasurer of 
the Cleveland Ignition Co., died 
suddenly last week at his home 
here. 

Born in Austria, the ignition ser- 
vice pioneer came to America in 
1907. Seven years later he formed 
the Cleveland Ignition Co. in part- 
nership with R. Q, Semrad and R. 
H. Bechtol. 









Who owns most 


ON’T look now, but Colossus, the American farmer, 
owns or operates 1,142,817,821 of the nearly 2-billion 
acres in the continental United States. 


What a man! And what a manager! 


What are his plans? Surveys show that 16.6% of farm 
owners expect to build a new house, either farm or tenant. 
74.4% expect to make major repairs, improvements, or addi- 
tions to farm dwellings. They’ll redecorate interiors, paint 
outside, install running water, modernize kitchens. There’ll 
be new fences, barns, cars, trucks, tractors, garages, machine 
shops, refrigerators, ranges, washing machines, farm freez- 
ers. The variety and volume of wants are almost endless! 


It is on America’s top-half farms, with over four-fifths of 
the national farm income, that Country Gentleman’s six- 
million readers are concentrated. These readers, incidentally, 
own or operate almost 30% of all the farm land in America. 
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of the land? 


Basic magazine in America’s biggest industry, CG stimu- 
lates wants, directs their fulfilment, parades the brand- 
names before eager millions with bulging pockets. 


Facts of Special Interest to the Automotive Industry: 


*““Farmers are desperate to drive home some new trucks and 
cars—maybe a billion dollars’ worth!””—Clinton Anderson. 
The rural market accounts for 42% of all private cars and 
trucks in the U. S. 

Automotive dealers, by almost 3 to 1, vote Country Gentleman 
the most effective magazine in selling their rural customers. 


Farmers’ incomes have doubled in the last five years! 


For the last ten years, automotive manufacturers have invested 
more advertising dollars per issue in Country Gentleman than 
in any other magazine but the “Post.” 
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NATIONAL SPOKESMAN FOR AGRICULTURE 


A CURTIS PUBLICATION 


















XU 






Goldie Directs 
Administration 


At General Tire 


AKRON.—Appointment of J. J. 
Goldie as director of administra- 
tion of General Tire & Rubber Co., 
and of two exec- 
utive assistants 
to him, was an- 
nounced last 
week by W. E. 
Fouse, vice-pres- 
ident and treas- 
urer. 

“Expansion of 
the company in 
recent years and 
the multiplicity 
of detail in man- 
agement of our 
various divisions 
and our many branches, makes es- 
sential the streamlining of our of- 
fice management staff,” said Fouse. 

Under the new organizational 
plan, H. L. Mollenkopf will become 
general office manager and R. W. 
Henderson will become manager of 
branch offices. 

Goldie has been with General 
Tire for 20 years, starting as assis- 
tant credit manager. He was made, 





4. 5. Goldie 
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GROUP OF AUTO DEALERS in the Detroit area who attended a luncheon given by 
Commercial Credit Corp. to launch its new advertising campaign based on the theme, 
‘Finance your car through your dealer.’’ 







Army lieutenant and after his dis- 7 

charge returned to New York. He| not yet moved up to the point 

has been transferred to Akron and| where any clear proof of the 

cova an branch office operations | individual worker’s produc- 
P tive effort can be obtained. 


° Obviously when assembly lines 
Carolina Chartered are limping along from hour to 


Carolina Garage, of Winston-|hour dependent on receipt of key 
Salem, N. C., has been chartered parts and supplies, when the work 
with authorized capital of $200,00C |... may be anything from two 
to deal in automobiles, trucks, ac- days to five days and when shifts 


. L 
Teich, Lillian IL. belch and Daphn, have to be trimmed an hour or two 
almost without warning, everything 


R. Reime:, all of Winston-Salem. 
is too unsettled to make any sen- 
‘‘Dealers Tell Me,’’ by John O. Munn, is | sible time studies. 


an open forum for the expression of deal- a ° 
ers’ opinions. Still there is ample opinion voiced 
* 


successively, manager of branch 
office operations and general office 
manager. 

Mollenkopf has been with Gen- 
eral 15 years, starting in the cost 
department. He was auditor for 
the company at a government plant 
in Mississippi when he went into 
the Army. After his discharge as 
a major he returned to Akron 
where he has been on special as- 
signment until his promotion to 
his new post. 

Henderson went to work as a 
clerk in  General’s New York 
branch 10 years ago. He served 
three years during the war as an 
























From coast-to-coast, 
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of prospective buyers 
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of automobiles in every 





price class. 





Of course, we don’t presume to suggest how your automobiles should be 
designed. But we are interested in GLASS (quite naturally) . . . and 
we know that SAE and newspaper-sponsored surveys on this question 
have made it clear that potential car owners want larger body openings— 
better visibility. 


All we want to do in this advertisement is to remind you of this fact: 
Dependable Duplate Safety Plate Glass and Duolite Safety Window Glass 
are at your service to help you meet this demand. These two Pittsburgh 
Products have long enjoyed the confidence of the buying public. 

They have been service-proved in the automobile and aviation industries. 
They are backed by the experience, technical knowledge and manufacturing 
skill of one of the great names in glass. 


Feel free to consult with Pittsburgh Safety Glass experts whenever 
you have a problem concerned with autombile glass. 


Pittsburgh Plate Glass Company, 2313-6 Grant Building, Pittsburgh 19, Pa. 


Sate ty GOSS os -rrnnen 


DUPLATE SAFETY PLATE GLASS - 


‘wirrsBURGH’ stends for Duality Glass and rint 
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Lagging Productivity 


Source of Concern 


By A. H. Allen 


NOT TOO MUCH has been heard on the subject in recent 
weeks, but low productivity of labor is still one of the worry 
spots in the automotive manufacturing picture. It still defi- 
nitely “ain’t good,” but one reason there has not been any 
official complaining lately is that the production level has 

RS 


among’ supervis- 
ory personnel that 
present produc- 
tivity is only 65- 
75 percent of the 
wartime pace, and 
the latter in most 
cases was off con- 
siderably from 
the 1941 tempo. 
Possibly by Aug. 
1 there can be 
some definite sub- 
stantiation of 
these charges. 

Visiting technicians at the Amer- 
ican Society of Mechanical Engi- 
neers’ semiannual convention in 
Detroit last week heard Albert E. 
Meder, labor relations adviser and 
attorney, bluntly urge management 
to meet the issue of production 
standards head on. “If strikes over 
such matters are necessary, then 
let’s have them,” he said. 


It is probably a fact that union 
leaders themselves realize that in- 
creased productivity per man, 
brought about by better mechani- 
zation and greater individual ef- 
fort, is the only sound answer to 
higher wages without higher 
prices. But they cannot sell that 
kind of stuff to their members, 
so they have to take, in public, 
the line about “greedy corpora- 
tions sweating enormous profits 
out of the skins of downtrodden 

re 


A. H. Allen 


Walter Reuther himself has said, 
“We will not have real and endur- 
ing prosperity in this country until 
we do learn to increase wages with- 
out increasing prices.” 

That is good as far as it goes, 
but Reuther neglects to point out 
you can’t work this magic by legis- 
lation and regulation; the only 
method is more production per 
hour of work. 

- * 


Woodworth Designs 


Novel Ring Gage 


A NOVEL type of adjustable 
thread ring gage has been devel- 
oped by A. Woodworth Co., 
Ferndale, Mich. It comprises a cen- 
tral tool steel insert with the 
threaded hole eccentric to the outer 
diameter and split at the narrowest 
point for adjustment, fitted into a 
light aluminum outer shell, the lat- 
ter also split so it can be tightened 
against the insert when the latter 
is adjusted to the proper diameter. 

The aluminum body is colored 
either red or green, the former for 
“no go” gages and the latter for 
“go” gages. The design is claimed 
to give uniform bearing pressure 
around the full inner diameter of 
the insert and thereby impart long- 
er life and greater accuracy. 

a” * ” 


RECENT compilation shows 
capacity for rolling sheet and 
strip steel will be increased by 
1,118,000 tons this year by equip- 
ment already installed or under 
construction. These installations 
are mainly in the form of addi- 
tions to present mill equipment, 
not entirely new rolling plants, 
and while the total sounds like a 
lot of steel, actually it amounts 
to only 8 percent of present flat 
rolling capacity. 


IMPORTANT suppliers to the 
automotive industry are receiving 
high-pressure requests from their 
top officials outside of Detroit for 
new passenger cars. In the past it 
has been almost routine for such 
officials to engineer deals through 
their Detroit representatives for al- 
most any kind of car they wanted. 

Not so today, when even the offi- 
cials of the motor car builders 
themselves cannot get delivery on 
1946 models. It will probably take 
several months before the VIPs re- 
quests can be honored in the usual 
way. 
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Sign of the Waterman's Wherry... 


“BoLD-HEARTD husbandmen in Conestoga waggons headed Westward, 
seeking new Canaan, the promis’d land where Corn was like yellow 
Amber, and an hundred kernels of Wheat grew from one Root” came to 
Jos. Van Dyke’s ferry near Philadelphia in 1787 . . .“were pol’d across 


” 


the passage .. . Men, Women, Cattle, all Manner of Merchandizes .. . 


LikE THE Federalist ferry. . . today’s press carries a miscellany of 
news, fact, services, help, humor and spiritual first aid. . . tides time 
and space, spans the near shore of yesterday and the landing stage of 
tomorrow . . . conveys a varied cargo of wares, luxuries, comforts... 


links industry and labor with the rich Canaan of customers’ wants. 


IN PHILADELPHIA . . . The Inquirer is the dependable local utility that 
ferries your message to 575,000 families of substance and consequence 
. brings buyers to sellers, and opportunities to enterprise. For a short 


trip to volume sales, book passage now! 


Che Philadelphia Mnquirer 


UNE 


loll 
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Glass Trial Date Set 


Year-Long Proceedings Seen as U. S. Insists 
On Dissolution of L-O-F and PPG 


By Bert Woods 
Staff Correspondent 

TOLEDO.—Hopes that an out- 
of-court settlement might be 
reached in the flat glass anti-trust 
suit and an extended trial averted 
were partially dispelled last week, 
and Oct. 7 was set as the date for 
beginning the trial. 

In a pre-trial conference, Curtis 
Shears, government attorney, said 
‘in the court of Federal Judge 
Frank L. Kloeb that consent de- 
crees might be reached with the 
smaller defendant companies in the 
suit, but he demanded dissolution 
of holdings of Libbey-Owens-Ford 
and Pittsburgh Plate Glass Co., the 
two large defendants. 


Despite Curtis’ demand, Judge 
Kloeb said he had not lost hope 
that the government and all com- 
pany defendants would “get to- 
gether.” Following last week’s ses- 
sion, another conference was 


the case might last one year, per- 
haps two, and he intimated he 
might turn the case over to a 
special examiner for hearing and 
recommendations. 

At the suggestion of John T. Ca- 
hill, head of a New York law firm 
and coordinator of defense attor- 
neys, Judge Kloeb agreed that 
some 5,000 documents, which will 
be introduced as evidence if the 
case comes to trial, be sifted and 
the unimportant ones eliminated. 

The jurist pointed out that 3,300 
documents were introduced in the 
glass container anti-trust trial and 
that only 100 had pertinent bear- 
ing on the case. 


Cahill and attorneys of other 
defendant companies scored 
Shears’ dissolution demand, de- 
claring the government attorney 
could not find any place in law 
where “bigness is badness.” 
Defendants in the case, besides 


Fourco Glass Co., Clarksburg, W. 
Va.; Franklin Glass Corp., Butler, 
Pa.; Rolland Glass Co., Clarksburg, 
W. Va.; Corning Glass Works, Cor- 
ning, N. Y.; American Security Co., 
Kingsport, Tenn.; National Glass 
Distributors Assn., Chicago, and 16 
individual officers of corporate de- 
fendants. 


The suit charges violation of the | 


Sherman Anti-Trust act, Wilson 
Tariff act and Clayton act, in re- 
spect to foreign and domestic li- 
censes and transactions, and in re- 
gard to marketing and distribution 
practices. 


Emmert Named to Head 


Detroit Chevrolet Assn. 

DETROIT.—Lewis S. Emmert, of 
Emmert Chevrolet, was elected 
president of the Detroit Chevrolet 
Dealers Assn. last week. 

Other officers are: E. Grosfield, 
vice-president; J. Stiles, secretary- 
treasurer; R. Bolo, H. Buchanan 
and I. Funston, city directors, and 
H. Freundlich and H. Munroe, sub- 
urban directors. 


‘‘Dealers Tell Me,’’ by John O. Munn, is 


BILLY ARNOLD, right, general manager, Fretwell Motor Co., Oklahoma City, with 
service manager of De Soto, 


inspect a cut-away model of the De Soto 


scheduled for June 26. Libbey and Pittsburgh, are Ameri- pen Secu fer the exgrendion 62 Gstl- 


Judge Kloeb estimated trial of |can Window Glass Co., Pittsburgh; om opinions. tip-toe shift transmission. 


| Studebaker Lists 
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COMMERCIAL CREDIT COMPANY 


ingly. ; 


“As a wows of your liberal ; 


PROFIT, & t 
to buy my building and an adjacent lot o1 


Central Motors 
Pueblo, Colorado 
Studebaker 


BALTIMORE 2, MARYLAND 


Capital and Surplus more than $80,000,000 


‘Fergus, Orlemann, 
Sargent to Field 


| SOUTH BEND.—Three new dis- 
trict managers were named to the 
Studebaker field staff last week by 
K. B. Elliott, vice-president in 
charge of sales. 

They are F. E. Fergus, who was 
an officer in operations on the staff 
of Adm. Kincaid’s Seventh Fleet; 
George S. Orlemann, former Army 
major, and L. H. Sargent, formerly 
in the Studebaker service depart- 
ment. 

Fergus, assigned to the Omaha 
branch, studied production and in- 
dustrial engineering as a _ post- 
graduate student before joining 
the Naval Reserve in 1942. 


Orlemann was a St. Paul auto 
dealer for seven years before he 
enlisted in the Coast Artillery. He 
has not yet been assigned to a 
Studebaker branch. 

Sargent’s record in the general 
service department includes as- 
signments in Atlanta, Buffalo and 
South Bend. He will be stationed 
in Memphis. 


Schwartz Heads 
New Steel Firm 


CLEVELAND.—Elmer A. 
Schwartz last week was named 
president of Portsmouth Steel 
Corp. Schwartz switches from Re- 
public Steel, of whose Youngstown 
district he has been assistant man- 
ager since 1943. Part of Ports- 
mouth’s output will be supplied for 
| Kaiser-Frazer cars. 

He has been continuously asso- 
ciated with the steel industry for 
27 years. His first experience was in 
the cold rolling and cold drawing 
departments of Jones & Laughlin 
+from 1919 to 1923. He joined the 
mechanical department of the 
Youngstown Sheet & Tube in 1923. 
He was superintendent of open 
hearths at Youngstown’s Brier Hill 
works in 1940 when he left to join 
Republic. 


| Vehicle Registrations Up 
|25,000 in S. Carolina 


| COLUMBIA, S. C.—According to 
| official figures by W. L. Hardeman, 
|}motor vehicle division director, mo- 
tor vehicle registrations in this 
| State since Nov. 1, 1945, are 25,337 
| more than during a similar period 
}of the previous year. 

| Hardeman said a total of $2,519,- 
| 925 has been collected on the 352,867 
|registered vehicles as compared 
| with $2,343,753 collected in the same 
|period last year. In the state as a 
whole, 280,009 automobiles were 
registered along with 60,086 trucks, 
6,412 trailers, 2,071 motorcycles and 
4,289 dealer plates. 


Janak Motor Expands 
Janak Motor Co. (Chrysler), 
Smithville, Tex., has added a new 
service and parts department and 
a showroom. 
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The case of the MISSING OUTLETS 


A GROCERY manufacturer in a major city was doing __ turer’s products the sales per outlet were too low. 


a fair job. But the manufacturer wasn’t satisfied. With this clear picture at hand the manufacturer took 
His sales force was large enough and his sales volume steps to improve the situation — applying his sales 
was good, but it wasn’t up to the market potential. force for better coverage and better servicing of every 


potential outlet — getting greater re- 
The manufacturer discussed the prob- CALL THE H-A-S MAN 


lem with a Hearst Advertising Service 


sults from the same man power. 







Just drop us a note 
saying, ‘‘I’m interested This is the kind of cooperation that’s 
in your market infor- ‘ 

mation on (name your COMing more to the fore as more busi- 
type of product).”’ 


man. Together they selected a typical 
sales division and prepared a complete 






analysis covering every food outlet. nessmen realize the value of knowing 


sales territory in the informed, intimate 


analysis revealed two conditions. as 
The y ditions way that a newspaperman knows it. 


First, the manufacturer’s distribution 
was extremely spotty. Second, in those If you have a problem why not see 


stores which stocked the manufac- what H-A-S has to offer? 


HEARST ADVERTISING SERVICE 


HERBERT W. BEYEA, General Manager 
959 — 8th Ave., New York 19, N.Y.— Offices in principal cities 


Representing: 
New York Journal-American + Pittsburgh Sun-Telegraph + Chicago Herald-American 
Baltimore News-Post-American + Boston Record-American-Advertiser + Detroit Times + Albany Times-Union 





San Francisco Examiner + Los Angeles Examiner + Seattle Post-Intelligencer 
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Municipal Income Tax 


Doubled by New York 


A bill, previously approved by 
the city council, doubling New 
York City’s 1 percent sales tax for 
the three-year period beginning 
July 1 was unanimously approved 
last week by the City Board of 
Estimate. The action was the last 
necessary before the bill went to 
Mayor O’Dwyer for signature. 

Board of Estimate approval also 
was unanimously given city coun- 
cil bills doubling present municipal 
taxes on general and financial busi- 
ness, imposing a 5 percent tax on 
transient hotel rooms and continu- 
ing city taxes on conduits, occu- 
pancy, utility services and compen- 
sating uses. 

+ * * 


Tax on Finance Firms 
Studied in Missouri 


A bill providing for a tax of 7 
percent on the net income of small 
loan and other finance companies 
in lieu of all taxes on their hold- 
ings in intangible personal prop- 


ee er 


‘“‘But, Miss Crandall, 


In the Hopper 





Missouri senate and returned to 
the house for concurrence in 
amendments. 


The levy had originally been fixed 
at 10 percent by the house, but the 
senate reduced it to 7 percent, so 
as to conform with a similar tax 
assessed against banks in lieu of 
taxes on their intangibles. 

+ + * 


Mo. Committee Kills Bill 


Outlawing City Income Tax 


A bill to outlaw the imposition 
of municipal income taxes in Mis- 
souri, such as was recently pro- 
|posed by Mayor Kaufmann of St. 
Louis, was killed last week by the 
taxation committee of the Missouri 
house of representatives. Before 
killing the bill entirely, the com- 
mittee rejected an amendment that 
would have required a referendum 
vote of the people before such a 
tax could be imposed by a city. 

Rep. William Jones, St. Louis 
Democrat, said he introduced the 
bill in behalf of low-income groups 
in St. Louis. He told the committee 


fe was passed last week by the 


HERE IS A recent picture of Chrysler’s ‘‘Three Musketeers”’: 
he was 17; Owen R. Skelton, director of engineering, beside first Chrysler, and Fred Zeder, 


1946 Chrysler. 


his people did not want the tax 
and “are already taxed heavily 
enough.” Opposition to the bill was 
expressed by St. Louis officials, who 
have been considering imposition 
of a municipal income tax. 


Priddy in New Quarters 


Its new quarters are now being 
occupied by Priddy Motor Co. 
(Chrysler), Tucumcari, N. M. 





why didn’t you tell them all I needed to know 


co 1 





Carl Breer, director of research, beside his first car, built when 
vice-chairman of the board, with the 


Anti-Discrimination Bills 
Loom As State Issues 


NEW YORK.—Looming as one|ment because of race, creed, color 
of the major issues during the 45/|or national origin was enacted this 
regular state legislative sessions| year in Massachusetts but rejected 
scheduled for 1947, legislation to|by California and Rhode Island. 
prohibit discrimination in employ- The Massachusetts action 
brought to three the number of 
states which now provide penal- 
ties for discrimination. New 
York and New Jersey pioneered 
enactment of bills of this type 
last year. Indiana and Wiscon- 
sin also enacted fair employment 
| practice laws last year, but with- 
out penalty provisions. 

The new Massachusetts law sets 
up a three-member commission to 
hear charges of discrimination 
practiced by employers of six or 
more persons, with the exception 
of religious, charitable and frater- 
nal organizations. An employer 
continuing such practices after be- 
ing warned by the commission will 
be subject to fine of $500, one year 
in jail, or both. 

Besides affecting employers, 
the Massachusetts measure re- 
quires labor unions to grant full 
membership to all eligible per- 
sons without religious or racial 
discrimination. 

Enactment of the Massachusetts 
anti-discrimination legislation was 
|opposed by the Associated Indus- 
tries of Massachusetts, whose 
counsel charged it would deprive 
employers of their constitutional 
rights and harass them “by leav- 
ing the door wide open for unlim- 
ited complaints from racketeering 
employes.” 

Experience of New York and 
New Jersey with some laws was 
cited in hearings as having proven 
effective thus far in curbing dis- 
crimination. Penalty provisions of 
the New York and New Jersey 
laws have not yet been invoked, 
it was pointed out, but complaints 
have been settled on the level of 
conference and conciliation. 

More recently, Gov. Thomas E. 
Dewey declared that the New York 
law has proved a genuine success. 
An exception to the trend toward 
anti-discrimination legislation will 
be the South, where pressure con- 
tinues for traditional segregation 
policies. 











Atlantic City Sales Tax 


Hit by State Court 

A 8 percent municipal sales 
tax, which yielded Atlantic City 
more than $2,000,000 since it 
went into effect May 30, 1945, 
was held unconstitutional as 
special legislation in a decision 
handed down here last week by 
the State Supreme court. Atlan- 
tic City officials immediately an- 
nounced an appeal would be 
taken to the State Supreme 
Court of Errors and Appeals 
from the decision. 


1 ° - ° e ° ° 2 o 99 Th I i sed d 
was that Solid Cincinnati reads The Cincinnati Enquirer oil G@eeednnae 


If you find yourself slightly allergic to figures at the moment, you can settle for 
the really important fact: The Cincinnati Enquirer reaches the solid, substantial, 
day-in-and-day-out buyers in an important trading area of more than a million 
souls. A few space buyers may want to make a mental note, however, that in 
1944, The Enquirer carried 2,729,252 more lines of advertising than its nearest 
competitor...in 1945, 3,549,403 more lines. The Cincinnati Enquirer is repre- 


sented by Paul Block and Associates. 


Use The Cincinnati Enquirer to get in solid with Solid Cincinnati 


1945 New Jersey legislature. By 
authorizing shore resorts whose 
population exceeded 50,000 to im- 
pose the tax, the legislature 
made Atlantic City the sole ben- 
eficiary of the law since no 
other municipalities fall in that 
category. The law was passed 
on the plea that the city needed 
funds to repair damage caused 
by the hurricane which hit the 
Jersey coast Sept. 14, 1944. 
Passed as emergency legislation, 
it was to have expired Jan. 1, 
1948. 
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A record in the advertising his- 
tory of Packard will be established 
this week when the company’s first 
national newspaper advertising of 
1946 appears in 1,121 dailies and 
421 weeklies. 

The list of newspapers carrying | 
the advertising is double that used 
to carry the last newspaper an- 
nouncement released a year ago. 

The copy, headlined “Waiting Is 
Tough On Us, Too,” is a departure 
from the usual product advertising. 

It makes no effort to sell Clip- 
pers. Signed by the dealer, who 
has been long subjected to pres- 
sure for new car deliveries, the 
advertising does a public rela- 
tions job in explaining to his cus- 
tomers why more Packards have 
not been available and why nei- 
ther the dealer nor the factory 
could alter the situation. 

George T. Christopher, Packard 
president, explained: “We had 
planned and prepared product ad- 
vertising in which there was a 
strong element of ‘sell. But we 
canceled that when material and 
parts shortages, caused by labor 
difficulties in suppliers’ plants, per- 
mitted our final assembly line to 
operate only nine days out of the 
first 90 this year. 

“We decided, instead, to lay the 
cards on the table—tell all poten- 
tial new Clipper owners, through 
the 2,000 Packard dealers, exactly 
what had happened, and ask their 





patience a little longer. 

“Newspapers were selected as 
the ideal medium for this special 
advertising, because of the na- 
ture of the copy and the desire 
to use local dealers’ signatures.” 

Christopher disclosed that al- 
though the advertising bears the 
signature of the dealers, it does not 
cost them a cent. The factory is 
footing the entire bill, approxi- 
mately $132,000. 

“We have been asked,” he added, 
“why we are spending so much 
money with so few cars to sell. The 
answer is that we feel we owe it 
to the general public to present 
this message in this way at this 
particular time. We believe the 


public will appreciate being 
brought into the picture.” 
Code 


A new 10-point “code of prac- 
tice” and a strongly worded reso- 
lution aimed at eliminating harm- 
ful competitive practices in selling 
newspaper space were adopted by 
the Newspaper Advertising Execu- 
tives Assn. at the conciusion of its 
annual conference in New York. 

Supplementing codes adopted by 
the association in 1914 and 1924, 
the new code stated as its general 
objective the “advancement and 
improvement” of the newspaper as 
an advertising medium. However, 
it put its finger on a sore point 
.in newspaper relations when it 
said: 

“Any mention of competing 
newspapers or other media will be 
truthful. Derogatory references to 
the personnel, policies or advertis- 
ing value of other newspapers will 
be avoided to the end that fair 
competition may be promoted.” 


Gulf 


Expanding its broadcasting ac- 
tivities to include television, Gulf 
Oil Corp. is now sponsoring a 
weekly “CBS Television News” pe- 
riod over WCBW-N.Y. on Thurs- 
days. 


Diorama 


Electric Auto-Lite became the 
first user of diorama advertising 
in major airports this month when 
its new size diorama appeared in 
the National Airport in Washing- 
ton. It contains a mammoth hand 
showing a car in the palm and 
neon tube running through the car 
and over the hand. Above is the 
lettering, “Switch to Auto-Lite” 
and “Auto-Lite Means the Life 
Line of Your Car.” 


Local Touch 


The local touch woven into an 
agency prepared automotive adver- 


—Auto Advertising— 


Packard Tells Facts 
In 1,542 Papers 
By Bob Finlay 


tising campaign brought 7,500 folks 
to an open house announcing a 
new showroom and modernized 
service department for the H. L. 


Johnson Motors, Inc. (Dodge- 
| Plymouth), Utica, N. Y. 


With the aid of Harry J. Ben- 
ner, advertising director of the 
Utica Observer-Dispatch and Utica 
Daily Press, Ruthrauff & Ryan 
drew up three ads tying in con- 
tractors, local suppliers and other 
hometown folks. 


Bruno Named 


H. A. Bruno & Associates have 
been named public relations coun- 
sel to Rogers Diesel & Aircraft 
Corp. and its subsidiaries and affi- 
liates, according to announcement 


by Ralph B. Rogers, president. Phil 
Culkin will be account executive. 


Names 


William A. Keller has been ap- 
pointed to handle special service 
promotion of 
Nash Motors, N. 
F. Lawler, adver- 
tising director, 
has announced. 
In 1940, Keller 
became associat- 
ed with Chevro- 
let Motors Inc., 
of Mansfield, O., 
as general man- 
ager until his en- 
listment and sub- 
sequent service 
the army 





W. A. Keller 3 
| with 
overseas. 

| Irvin S. Taubkin has been ap- 
|pointed director of promotion of 
the Bureau of Advertising, Ameri- 


can Newspaper Publishers Assn., 
|succeeding George Benneyan, re- 
| signed. 

With the addition of Don De- 
Laura and Cecil Potter to its staff 
of advertising illustrators, New 
Center Studios becomes _ second 





largest in the Midwest devoted to 
the production of art for national 





A JOURNAL 





RECENTLY-MODERNIZED Nash Motors Cleveland zone office is shown in this 
photograph. 


advertising, according to Roy 


Washburn, sales manager. 


Genius Hunt 


Harvey Campbell, executive vice- 
president of the Detroit Board of 
Commerce, is offering $100 “to the 
first member of the National Press 
Club to submit to us (the Detroiter) 
for publication a story about, and 
a photograph of, the genius in gov- 
ernment who thought up the idea 
of ruining the American Brewing 


IS 


more from livestock sold. . 


earn more and buy more! 





TOD 


DEVOTE 


Industry to help save the famine- 
stricken.” 
In all seriousness, Campbell says. 


OPA 


Hearst newspapers have reprint- 
ed in booklet form a series of ar- 
ticles by Samuel Crowther, “The 
Truth About the OPA.” Crowther 
says that fly-by-nights are favored 
by OPA while the agency strangles 
established industry under a 
smokescreen of fear propaganda. 


MILK 
MONEY 


VERY TIME you see a bottle of milk, re- 
E member milk is money. .. milk is buying 
power to Hoarp’s DAIRYMAN subscribers. 
To you and your family, milk, cream, butter 
and cheese are a regular supply of the most 
wholesome food. To HOARD’s DAIRYMAN 
subscribers, they are a steady cash income. 

Other farmers work months to harvest a 
cash crop. HOARD’s DAIRYMAN subscribers 
harvest one or more cash crops every day, in- 
cluding Sundays and holidays. Dairy farming 
is diversified farming with many sources of 
cash income. As compared to average farm- 
ers, HOARD’s DAIRYMAN subscribers earn 
389% more from dairy products .. . 102% 
.82% more from 
poultry ... and 16% more from field crops. 

Hoarp’s DAIRYMAN subscribers are the 
cream of the farm market. Your advertising 
in HOARD’s DAIRYMAN sells your product to 
steady-income farm families who own more, 


AIRY FARMING 


ARDS IAIRYMAN 


FORT ATKINSON, WISCONSIN - 250 PARK AVENUE, NEW YORK - EDWARD S. TOWNSEND CO., SAN FRANCISCO, LOS ANGELES 
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An old time automobile dealer is speaking... 


‘‘During the past years I’ve sold several 
makes of cars under all sorts of conditions. 
I think I’ve hit every problem a dealer can 


Giving the dealer tighter control over his 

business is typical . . . ensuring that all 
departments are coordinated . . . each 
paying its share of fixed expense. 


... and I’ve learned the answers the hard 


way—by trial and error. 


‘*I’ve seen dealers go broke by too much 
expansion ... by building up expensive 
overhead. I’ve seen others miss the boat with 
too much caution . . . doing too little too 


late on sales and service facilities. 


“IT thought I knew all the answers, but I can 


Nash does this with a Monthly Control 
Report. A guide to better management .. . 


an alarm if anything is wrong . . . it shows 


if sales are in step with costs... if Parts 

and Service pays its share. It pictures the 
trend of profits per car... each department’s 
net profit . . . the trend of net working capital. 


say honestly that the Nash Business Manage- 


ment Program has opened my eyes.”’ 


The Nash Business Management Program 
not only helps the Nash Selective Dealer 
steer a profitable middle course through the 
pitfalls of over and under expansion, but 
covers every phase of his departmental 
operation as well as the proper employment 
of invested capital. 


It doesn’t try to solve all dealers’ problems 
by one standardized formula. Nash knows 
that each dealer faces a problem peculiar to 
himself, his resources, his potential in his 
community... that, to guide him wisely 
now and in the future, individualized study 


of the facts in his case is required. 


Nash Dealers know this advanced program 
pays off in profits... points the way to 
maximum sales and maximum profits. They 

know they have the foundation for sound 
growth and financial strength . . . that they 


can plan for the future with confidence. 


You see the evidence of this in the Nash 
Dealer you know .. . in the headway he’s 
making today, and in the confidence with 
which he faces tomorrow. Proof again of the 


saying, heard from coast to coast— 


**You’ll be ahead with Nash!’’ 


Marsh. Bbatars. 


Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 


Tune in the Nash-Kelvinator Musical Hit— David 

... Rose and his Orchestra with Curt Massey, Kitty 
’’ Kallen. Wednesdays 10:30 p. m., Eastern Day- 
light Time. Columbia Broadcasting System. 









Dealer 


Herbert Resigns at Ford 


For Hayward Dealership 

Thomas A. Herbert, a member 
of the Ford organization for 30 
years, has resigned as fleet sales 
manager to open a dealership in 
Hayward, Calif. 

He will be associated with Milt 
Dohner, operator of the Ford-Mer- 
cury dealership in Hayward for 
26 years. The firm will be known 
' as Dohner-Herbert & Co. 

” * * 


_ Luke Reopens Dealership 


| On Tulane in New Orleans 


V. J. Luke, owner of Luke Motor 
' Co. (Chrysler-Plymouth), New Or- 
| leans, has reopened his dealership 
| at 3934 Tulane Ave. He was for- 
' merly at 1600 St. Charles Ave., but 
| closed at the beginning of the war. 
, * * * 


| Shelton Motor Celebrates 


| 36 Years in Covington 


F Shelton Motor Co., Covington, 
' Tenn., extended greetings to its 
| patrons on its thirty-sixth year as 
a Ford dealer. The Tipton county 
firm has for its motto, “Shelton 


Service Satisfies.” 
* * * 


Mason Made General Chief 


Of Hamilton in Dallas 


Appointment of Charles L. Ma- 
son as general manager of C. S. 
Hamilton Motor Co., Dallas, Tex. 
(Chrysler-Plymouth distributor), is 
announced by Clifton Dennard, 
vice-president. 

Several other appointments made 
recently include Sterling P. Hiett, 
vice-president and sales manager; 
S. C. Bratton, vice-president and 








Doings 


body shop foreman; R. L. Plfug, 
service manager; Louis C. Langs- 
ton, parts manager; Bob Corneli- 
son, director of dealer operations; 
W. Moyers Wilcher, purchasing 
agent, and C. R. Redden, manager 
of industrial engine division. 
+ * 


Lubbock Is 25 


New Motor Plant Opened 
On Firm’s Birthday 


LUBBOCK, Tex.—The _ twenty- 
fifth anniversary of Lubbock Auto 
Co. (Ford) has been observed with 
a two-day open house in the new 
motor reconditioning plant and a 
banquet for owners and employes. 

Organized in 1921 by George E. 
Benson, now vice-president of the 
Citizens National bank, and Joe D. 
Slaughter, the company has been 
selling Fords from the days of the 
model T. Seven cars were sold in 
the first month. At the peak of 
automobile production before the 
war, monthly sales totaled 115 cars. 

The new motor reconditioning 
plant, one of the three such units 
in Texas, represents an investment 
in excess of $80,000. Some 12,000 
feet of floor space have been con- 
verted into a complete plant simi- 
lar to a factory motor assembly 
unit. 


The company has grown from 
five employes in the original plant 
into three branches with 93 em- 
ployes, and is authorized parts dis- 
tributor for Ford Motor Co. in 15 
counties. 

Harry Morris, manager of the 
company, is also a partner, as is 
Sam C. Arnett, president of the 





An Editorial by B. C. FORBES 


Little Men Prefer Littleness, But--- 


Proverbially, little men prefer littleness. It is perhaps nat- 
ural that a man whose only business experience was running 
(unsuccessfully) a small haberdashery store in a small town 
should fail to appraise, appreciate, the cardinal important 
role bigness has played in elevating America to the foremost 
place among the nations of the world. Declares Harry Tru- 
man, now President of the United States: 

I have said time and again that I would much rather 
see a thousand insurance companies with $4,000,000 in 
assets than one insurance company with $4,000,000,000. 
I would rather see a hundred steel companies than one 
United States Steel Corporation. I would rather see a 
thousand banks than one National City Bank. 

Where would the United States have been today if none of 
its business enterprises had ever developed world leader- 


ship? Had all our business 


concerns remained little, we 


would have remained relatively impotent internationally. 

The undeniable truth is that America has achieved its pre- 
eminent power through building up powerful business organ- 
izations. In fighting its battle for leadership in world com- 
merce, this country has been dependent not upon picayune 
concerns, but upon giants. No nation can successfully fight 
for first place in world markets by relying upon popguns: 
cannon have won victory for the United States. 

Massive enterprises alone can accomplish mass production. 
And it has been mass production more than any one thing 
which has raised America to its present towering status. It 
was America’s mass production more than any other one 
thing which has just saved civilization from dictatorial total- 
itarianism. What was the genesis of almost all our strongest 
enterprises of today? They began small. They won success 
by superior managerial ability, by superior efficiency, by 


superior merit. 


Since when should outstanding success be penalized? It 
would be catastrophic if politicians ever contrived to con- 
vince the majority of American voters they should insist 
upon legislation designed to dismember our most ably-man- 
aged industrial or other enterprises, the enterprises which 
have outmatched the very best in foreign nations. 

Instead of the head of this nation belittling, decrying, con- 
demning legitimately-earned business leadership, poisoning 
the minds of the people against the very instruments which 
have made us great beyond any other people and saved civil- 
ization, he should feel grateful, and express gratitude, to 


them. 


Littleness in itself is no virtue. Doesn’t every man and 
concern starting in a small way aspire to grow, to widen 
operations, garner the greatest rewards possible for those 


directing it? 


We are told that David slew Goliath. But in the very real- 
istic world of today only the Goliaths exercise effective 
power. Where would Stalin stand if he had only a puny 


country behind him? 


No! A Thousand times No! Don’t massacre the enterprises 
which are our most valuable weapons in these times of in- 
ternational strife. Don’t let us, don’t let Washington, strafe 
our leading enterprises, breaking them into puny pieces, 
incapable of retaining for 


America any influential place 
in international markets, in in- 
ternational commerce, in inter- 


national finance. 


Reprinted from June 15 


FORBES 


After all, were we to lose our 


industrial, financial, 


leadership, we would inescap- 
ably lose world leadership. 
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Citizens National bank, who came 
into the business in 1924. 

Four former employes are now 
authorized Ford dealers. They are 
Ruby Lee Brooks at Stamford, 
Mancil L. Hall at Littlefield, J. D. 
McPhaul at Lamesa, and John 
Portwood at Brownfield. 

* * + 


Willis Sells to Davis; 


Plans New Dealership 


E. E. Willis, proprietor of the 
Willis Garage in Brownsville, 
Tenn., has sold out to Finis Davis, 
who will operate the firm under 
the name of Davis (Pontiac) Mo- 
tors. 

Willis, who formerly sold Buick 
and Pontiac cars, plans to erect 
a new building in Brownsville and 
continue in the automobile indus- 
try. 

* * ae 





| Portland Dealers 
Gird for Boom 
By Expanding 


Portland (Me.) dealers are ex- 
panding in anticipation of the 
greatest volume of business in his- 
tory. 

Champion Motors, Inc. (Ford) 
has installed a new paint and body 
shop, wash and grease rack, and 
motor. rebuilding department. 
Twelve war veterans have been 
hired as mechanics, stock clerks, 
fender and body men, and one as 
an assistant parts manager. 


The company’s motor rebuilding 
department is now selling 70 mo- 
tors a month to wholesalers and 
car fleet owners. A spokesman for 
the firm said it was planned to step 
up production to 100 motors. 


Couri Motor Co. (Pontiac) is 
readying to move into more spa- 
cious showrooms which will house 
a separate maintenance staff and 
service department. 

Among newcomers to the local 
field is Pine Motors Co. (Dodge- 
Plymouth). Elliott S. Peterson, who 
has been selling cars at the same 
location for 31 years, has hired 12 
veterans and spent nearly $4,000 
on improvements. 


Peterson sold Fords in 1915 and 
Maxwells in 1920. He sold the first 
Chrysler in Maine in 1924 and still 
has the franchise for that car. 

* * * 


Clark Gets Post 


The appointment of Jack Clark 
as general manager of the Von- 
Walker Motor Car Co., San Fran- 
cisco, has been announced. 

« *~ * 


Hakey Opens Vt. Firm 


Alfred Hakey, for 10 years a 
used-car dealer in Swanton, Vt., 
has opened Hakey Motors in a new 
site in St. Albans, Vt. He will han- 
dle DeSoto-Plymouth, Mack and 
Reo, and offer automotive services. 

* * * 


New Corbitt Dealer 


Leonard Motor Co., of Swains- 
boro, Ga., has been named distribu- 
tor for Corbitt trucks and trailers 
for the state of Georgia. 


+. * * 


Blase Guts Burrow 


Burrow Motor Co., Jasper, Ala., 
owned by E. D. Burrow, has been 
gutted by fire. The loss was esti- 
mated at $17,500. 

* 


* * 


Thompson Chartered 
Thompson Motor Co., Inc., Ben- 
nettsville, S. C., has been chartered. 
Officers are Walter M. Newton, 
president; J. S. Thompson, secre- 
tary and treasurer. 
* of + 


Foulks Appoints Deems 

Howard Deems has resigned as 
state registrar of motor vehicles 
to become general sales manager 
for Foulks Motor Co. (Oldsmo- 
bile), Sacramento, Calif., accord- 
ing to Guy Foulks. 
7 7~ 


* 


Bath City Builds 


Completion of a new service 
building promises to enable Bath 
City Garage, Mt. Clemens, Mich., 
to handle more service business in 
the future. 

+ * * 


B-J Buys Its Building 
Barmont-Jones Motor Co., Har- 


risburg, Pa. has purchased the 
building at Twenty-Second and 
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THE NEW parts department of Hippodrome Motor Co. (Ford), Nashville, is fronted 
with a glass block counter. Members of the department, left to right, are: Arnold W. 
Rigdon, Holland C. Adkisson, George Williams, S. L. Escue, W. C. Hornd, William A. 


Copeland jr., William Hayes, Albert Smotherman, Nowlin H. Jones. 


president of the dealership. 


0. E. Nonn is 





HIPPODROME parts section before tt was remodeled and modernized for customer 
appeal and better internal efficiency. This Ford dealership was established in Nashville 


in 1916. 

Derry Sts. in which it is located. 
Revenue stamps indicated a $30,- 
500 transaction. Paul M. Barmont 
and George R. Jones are the pro- 
prietors. 

* ” * 
Brenner Licensed 


Brenner Motor Sales, operated 
by H. F Brenner at Clifton, Ariz., 
has been licensed to engage in Pon- 
tiac sales and service. 

* * * 


Ashley Handles Willys 


Walter Ashley, operator of Ash- 
ley’s Garage, Belle Glade, Fla., has 


been named dealer for Willys. 
* * x 


Robinson Appointed 
Appointment of P. L. Robinson 
as general manager of Dean Brown 
Buick, Inc., Mankato, Minn., is 
announced by Dean Brown, pres- 
ident of the firm. 
* * ” 


Pate Motor in Ky. 


Pate Motor Co., Elizabethtown, 
Ky., capital $75,000, has been in- 
corporated to handle automobiles. 
Incorporators are James L. and 
Hallie C. Pate and Harry Black. 

* 


* * 


Galley Enlarges Service 


Lawrence Galley, Connellsville, 
Pa., has completed a new paint 
and body shop, which adds 3,000 
square feet of space to the service 
department. 

* * * 


New Motor Co. 

New Motor Co., Pineville, Ky., 
has been incorporated. Principals 
are John M. and Maude Pursifull, 
E. W. Koontz and Nancy Stewart 
Koontz. 

* BS * 
Tucker in Alamo 


The Tucker Motor Co. (Ford) 
has formally opened its new build- 
ing in Alamo, Tenn. 

* * * 


Normoyle Named Head 


An ex-major of Army ordnance, 
Ed V. Normoyle has been selected 
to take charge of the Oakland 
(Calif.) branch of Transport Mo- 
tors, California distributors for 
Willys. 


x * * 


Burnsteen Returns 


Harry S. Burnsteen has returned 
to his peacetime spot as sales man- 
ager of Dowd-Feder Inc., Chrysler 
distributor in Cleveland, O. He 





served with the Ordnance Mainte- 
nance troops during the war and 
attained the rank of major. 

* * * 


New Zachry Building 


Zachry Motor Co. (Packard). 
Carrollton, Ga., has moved into 
enlarged quarters at 35 Rome St. 
The building has been renovated 
and remodeled. 


Newsome Motor Opens 
Newsome Motor Co., an all GI 
concern, headed by Jake G. New- 
some, has opened in Bradenton, 
Fla. 


s . . 


Occupies New Home 
Yarbrough-Brown Motor Co., 
Macon, Ga., has opened its new 
home at 353 Walnut St. 


Durham’s, Bainbridge, Ga., an- 
nounced last week, that C. G. Dew- 
berry, recently returned from mili- 
tary service, has been made man- 
ager of the stockroom and repair 
department. 


Ralph V. Holland, who has re- 
ceived his discharge with the rank 
of warrant officer after four years 
with the Canadian Ordnance corps, 
has assumed the position of parts 
manager with Gladwell Motors 
(Mercury-Lincoln), Victoria, B. C. 

s . s 

J. A. Mitchell, formerly with 
Chrysler and Plymouth distributor 
of Fort Worth for the past 20 
years, has been appointed service 
manager of Emmett & Moral Rog- 
ers Motor Co. (De Soto-Plymouth), 
606 Scott St., Wichita Falls, Tex. 

. * e 

Watkins Motor Co., Inc., and 
Trest Motor Co., Inc., both of Mena, 
Ark., have obtained charters. In- 
corporators of the Watkins firm 
are Edward W. Watkins, Helen G. 
Watkins and H. L. Trest. Incorpo- 
rators of Trest are Watkins, Trest 
and Helen C. Trest. 

* a ° 

Howard Winters, former state 
trooper, succeeds Kenneth Morris 
as sales manager of the Economy 
Chevrolet Co., Michigan City, Ind. 

Beckwell & Mounk Motors (Lin- 
coln-Mercury) has a modern show- 
room and automotive sales and 
service building rapidly nearing 
completion at Penticton, B. C. 
Walter Beckwali is general man- 
ager of the business and Mel 
Mounk is service manager. 
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| Dealer Doings | 





Hudson Names Turnipseed 
As Montgomery Dealer 


Turnipseed Motor Co., 501 Mont- | 


gomery St., Montgomery, Ala., has 
been named dealer for Hudson. 
J. L. “Red” Turnipseed, a veteran 
of 15 years in the automotive field, 
is general manager of the new 
dealership. Sales manager will be 


M. B. Horrell, a veteran of 25) 


the 
* 


Kelly in New Building 
At Marietta, Ga. 


Kelly Motor Co. (Dodge-Plym- 
outh), Marietta, Ga., recently held 
a formal opening in a well-equip- 
ped building. Walter Kelly is own- 
er. A. J. Payne is service manager 
and O. G. Carney, former parts 
manager at Bell bomber plant; is 
parts manager. 

a 


years activity in auto business. 
* * 


* * 


Chrysler Dealers 
Invest $800,000 


In San Antonio 


Already completed or planned 
improvements in the facilities of 
Chrysler dealers in San Antonio, 
Tex., region rep- 
resent an invest- 
ment of over 
$800,000 in the 
last nine months, 
according to J. C. 
Liddy, 
district manager. 

Sixteen dealers, 
of whom 12 are 
new fn the Chrys- 
ler organization, 
have built or are 
building entirely 
new plants. Ten 
others have made important im- 
provements. 

Following are the approximate 
amounts spent by the many deal- 
ers: 

Ham & Burns, Beeville, $35,000; 
Mueller Motors, San Antonio, $45,- 
000; Rupp & Vickery, Falfurrias, 
$23,000; Dozel Motor, Port Lavaca, 
$15,000; Harrison Motor, Edinburg, 
$35,000; Garland Motor, McAllen, 
$55,000; Hub Motor, Alice, $45,000; 
Campbell Motor, Kingsville, $45,- 
000; Frenzel Motors, Mason, $27,- 
000; Green Motor, Cameron, $20,- 
000; C. Ferguson Motors, San Be- 
nito, $35,000; Hoover & Circle, San 
Saba, $30,000; H. Abshier Motor, 
Victoria, $45,000; Garrett’s, Ray- 
mondville, $30,000; Harrison & 
Richter, Cuero, $20,000; Highway 
Garage, Bastrop, $2,100; Janak Mo- 
tor, Smithville, $5,200; Brownsville 
Motor, Brownsville, $4,000; Stand- 
ard Service, Fredericksburg, $12,- 
000; Smith Brothers, Austin, $120,- 
000; Del Rio Motor, Del Rio, $9,- 
000; Mixon Motor, Kenedy, $12,000; 
George Motor Sales, Aransas Pass, 
$3,500; Owens Motor, Crystal City, 





J. CG. Liddy 


$8,000; Smith Auto Parts, Carrizo | 


Springs, $18,000. 
oa 


* * 


Buildings for 2 Concerns 
Rising in Camden, S. C. 


Construction work 


The Langston garage and auto 
salesroom building being  con- 
structed at Broad and Walnut 


Chrysler | 


is progress- | 
ing on new buildings for two Cam- | 
den (S. C.) automotive concerns. | 


|Sts. is now under roof and is a 
|most imposing structure. 

| The new building being erected 
for Service Motor Co. (Dodge- 
Plymouth) will be a complete serv- 
ice station. C. O. Stogner sr. and 
C. O. Stogner jr., owners, say they 
hope to occupy their new quarters 
by Sept. 1. 


* * * 
Morse’s Marvelous Memory 


LOS ANGELES — Fame’s man- 
| tle fell on a Ford “man of parts” 
| when “Believe It or Not, Robert 
L. Ripley” featured the prodigious 
memory of Harry Morse. For l 
years Morse has been in the Paris 
Department of Boyd H. Gibbons, 
Los Angeles Ford dealer, handling 
30 phone calls every hour about 
parts and filling customers’ orders 
between calls. 





According to Ripley, Morse 
knows by heart the name and 
number of more than 6,000 Ford 
parts and, given the number, can 
call off the part’s name imme- 
diately or vice versa. 


“Actually,” says Gibbons, “our 
Harry Morse knows more than 
6,000 parts’ names and numbers. 
There are over 50,000 Ford parts 
consisting of 6,000 key units with 
suffixes and prefixes. Because he 
knows most of these, we consider 


Morse a mental marvel.” 
* * * 


New Firm at Waco 
..A. W. Wells and Dudley B. Foy 
have formed the Foy Wells Co., in 


Waco, Tex., as distributors for 
White Trucks and Seiberling 
tires. 

* x * 


N. C. Firm Chartered 


Davis-Miller Motors, of Winston- 
Salem, N. C., has been chartered 
with authorized capital stock of 
$100,000 to deal in automobiles and 
accessories. The principals are 
John H. Miller, John E. Davis and 
Bertha M. Miller. 

* ca 





* 


Thompson to Build 
Frank A. Thompson & Son, Dov- 
er, N. H., has been authorized by 
CPA to build a one-story automo- 
bile sales and service garage here 
at an estimated cost of $25,000. 
* * o* 
Palmetto Incorporates 
Palmetto Motor & Equipment 
Co., of Greenwood, S. C., has been 
incorporated with authorized capi- 
tal stock of $25,000. Officers: John 
S. Coleman, president and treasur- 
er; G. Neel Crymes, vice-president 
and secretary. 
~*~ cd * 


Parr Heads Brost 


George F. Parr, veteran sales 
| executive in the auto business, has 
been appointed sales manager of 
Brost Motors Inc., 1291 Main St., 
| Buffalo. He formerly was field 
| representative of the Dodge sales 
department. 

| * * * 


General Auto in N. C. 


General Auto Sales, Red Springs, 
N.C., has been incorporated with 
| authorized capital stock of $100,- 
| 000 to buy and sell automobiles. 
| Principals are W. B. McLean. 








BEAUTY, KEYNOTED by efficiency and 
McMaster Motors (Studebaker), Longview, 
grained pine siding and the lower panels and bar are of grained mahogany plywood 
varnished in natural color. 


convenience, characterizes the parts bar of 
Tex. The upper walls of the offices are of 
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OBERMEIER MOTOR CO., new Packard dealer, 5960 Westminster Place, St. Louis, delivers Clippers to two doctors. Left to 
right, Dr. P. J. Manion, St. John’s hospital, Frank J. Obermeier, president of the dealership, and Dr. Louis J. Birsner. 
eee aseninetainenieeenireteeaeee 


Ruth Paxon McLean and R. D. 
Singleton, all of Red Springs. 
* * 


7 


M. & M. in Pewaukee 


M. & M. Motor Sales & Service, 
Inc., has been formed at Pewau- 
kee, Wis., to deal in autos and 
farm machinery. Capital stock, 250 
shares at $100 per share. Incor- 
porators: Donald F. Marks, Harvey 
G. Marks and James D’Amato. 


James Expands Service 


An additional 25,000 square feet 
of floor space has been acquired 
by James Motors Co. (Nash), in 
San Francisco, according to Bill 
James. The space will supplement 
service facilities. 


* * * 
New Wis. Firms 
Dealers Incorporate 

In Two Cities 


The following new dealerships 
have been formed in Wisconsin: 

Eau Claire, Walsh Motor Co. In- 
corporators: Alexander R., Sigrid 
A. and Alexander Walsh jr. 

Two Rivers. Guetschow Bros., 
Inc. Incorporators: Emil, Arthur 
W. and Edgar R. Guetschow. 

Milwaukee. Haber & Moody Auto 
Service Co. Inc., to change the 
name to Haber Auto Service Co. 

* * ed 


Dixie Motor Services All 


Dixie Motor Co. (Dodge-Plym- 
outh), Union City, Tenn., has a 
complete service department for 


cars and trucks of all makes. 
- + x 


Hickerson Gatling 


Articles of incorporation have 
been filed by Hickerson-Gatling 
Motor Co., Ine. (Chrysler-Ply- 
mouth), in Forrest City, Ark. In- 
corporators are Dale Hickerson, 
Thomas Gatling and W. C. Gat- 
ling. The firm’s new building on 
N. Rosser St. is nearing comple- 
tion. 

x ca x 


Pinney Incorporates 


Articles of incorporation have 
been filed for Jack Pinney Chev- 
rolet, Inc., 205 E. Second St., North 
Manchester, Ind., with John S. Pin- 
ney as the resident agent. The in- 
corporators include John S. Pin- 
ney, Betty M. Pinney, and John S. 
Hardy. 


* * * 
Massey Granted Permit 


C. R. Massey, of Quantico Motor 
Co., Fredericksburg, Va., has been 
authorized by CPA to construct a 


dealership at Triangle, Va., at a/| 


cost of $20,000. 
* 


* * 


Allen to Build 


A building permit has_ been 
granted the Allen Motor Co. for a 
$115,000 sales and service building 
at 114 Puyallup Ave., Tacoma, 
Wash. 


* * * 


Hart Incorporates 








Hart Chevrolet Co., Lebanon, Ky., | 


capital $40,000, has been incorpo- 
rated by S. C. Hart, L. P. Wiseman 
and Ray W. Lewis. 
* *” * 
Texas Firm Opens 


Ferguson-Steere Motor Co. a 
Texas corporation, has filed articles 


| Wis., 
| Burtness having bought out the | 


of incorporation to do business in 
Arizona, with Phoenix being des- 
ignated the principal place of busi- 
ness within the state. 
* ok * 
Farmers Motor Sales 


Farmers Motor Sales Corp., Wil- 
liamsburg, Ky., has been incorpo- 
rated by L. M. Skeen, Arch B. 
Caudill and Mike C. Richardson. 

* ca * 


Knobloch-Edwards 


Knobloch - Edwards Motor Co., 
Newport, Ky., capital $200,000, has 
been chartered by Howard Ed- 
wards, Howard Edwards jr., Ruth 
and Thomas Jones, Viola and James 
Knobloch, Viola and Dennis Reller, 
and Adelaide E. and A. H. With- 
row. 

* * * 


Cooke-Pontiac Co. 


Cooke Pontiac Co., Louisville, 
capital $50,000, has been chartered 
by S. J. Winkler, Jennie P. Cooke 


and Elva Cooke. 
* + + 


Vet Manager 


Sir Walter Chevrolet Co., 118 W. 
Hargett St., Raleigh, N. C., an- 
nounces the appointment of Ray 
D. Anderson, formerly lieutenant 
commander in the United States 


Navy, as sales manager. | 
* * om 


Sutton Purchases Lot 


George A. Sutton, operating G. 
A. Sutton Sales Co., has purchased 
the used car lot at 3641 So. Kings- 
highway Blvd., St. Louis, and plans 


improvements in the near future. 
* * * 


Ledford Heads Service 


Raleigh Mack Distributors, Ra- 
leight, N. C., last week announced 
the appointment of E. A. Ledford 
as service manager of its truck 
and passenger car service depart- | 
ment. 

. + a 





K-F Appoints Cochran | 


Robin Cochran and his son, Rob | 
Roy Cochran, have been named by | 
Kaizer-Frazer for Camilla, Ga., and 
vicinity. The Cochrans are now| 
erecting a large concrete block 
service station and showroom at} 
Oakland Ave. and N. Harney St. 

* * * | 
Burtness in Full Charge | 

The partnership of Burtness &| 
Egeberg Chevrolet, Janesville. | 
has been dissolved, E. H.| 


interest of Lars Egeberg. The lat- | 
ter will continue to work for| 


Burtness, having been with the 


garage for 19 years. 
* * og 


Kirsling Starts Own Firm 

The Community Co-op, of Am- 
herst, Wis., has purchased the ga- 
rage formerly owned by E. N. 
Wold. John Kirsling, who was the 
operator of that garage, has built 
a showroom and garage of his 


own just north of town. 
* * * 


Black Creek ( Wis.) Motors 
Incorporated: Black Creek 
(Wis.) Motors; sell and service 
motor vehicle parts and equip- 
ment. 300 shares at $100 each. 
Thorwald J. and Otto A. Sherry. 
. x = 
Watson Gets Ogletree 
Preston Ogletree has joined the 
staff of Watson Motor Co. (Pon- 
tiac, Cadillac, GMC) in Brewton, 
Ala., as service manager. 
Dowling at Dothan 
Lex Dowling recently opened his 
new Oldsmobile dealership in Do- 
than, Ala. The firm is located at 
506 N. Foster St. 


* * * 


White Turns GM Dealer 

Sam White, former General Mo- 
tors Acceptance regional manager 
at Boston, has taken a Pontiac 
franchise in Providence, R.I. 

. s = 
Potter Motor Co. 

Potter Motor Co., Elizabethtown, 
N. C., has been incorporated with 
authorized capital stock of $100,000 
to engage in an automobile busi- 
ness. Principals are C. R. Potter, 
E. S. Hilton and M. F. Hardee, all 
of Elizabethtown. 


* * * 


Thurston Cooke in Ky. 


Thurston Cooke Motor Co., Louis- 
ville, has been incorporated with 
authorized capital stock of $50,000. 
Principals are Thurston Cooke, 
Elizabeth Cooke and J. L. Cooke. 


* * * 


Friar Now Gilbreath 


Friar Motor Co., in Woodlawn, 
Ala., recently underwent a change 
of ownership. It is now known as 
Gilbreath Motor Co., owned by 
Eschol Gilbreath. 

Ok * * 
H-V Opens Office 

The Montgomery (Ala.) firm of 
Hodo-Vandigriff will soon open a 
branch office in Birmingham, han- 
dling Dorsey trailers and Cle-Air 
shock absorbers. 
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Glidden Tour Revival 


More Than 100 Antique Cars to Participate 
In Event Started in 1905 


BOSTON.—The Glidden Tour, 
blue-ribbon event of America 40 
years ago, is coming back. 

The famous tours, started in 1905 
by American Automobile Assn. to 
promote private motoring, good 
roads and better automobiles, is 
being revived Aug. 17-25 by Vet- 
eran Motor Car Club of America. 

Members of the Antique Auto- 
mobile Club of America, Phila- 
delphia, and the Horseless Car- 
riage Club of Los Angeles, have 
been invited to participate as 
guests. 

A committee with members from 
Boston, New York, Philadelphia 
and Flint are handling the ar- 
rangements for the tour in which 
more than 100 antique automobiles 
—all in excellent condition—are ex- 
pected to participate. James Mel- 
ton, noted singer and owner of a 
large fleet of old cars, is chairman. 

The cars, most of them built 
prior to 1913, the year in which 
the last Glidden Tour took place, 
will leave in large groups from 








7 W3 below the 
EU I ea 


The first transparent rust pre- 


New England, New York and 
Pennsylvania in time to assemble 
at Albany on Saturday night, Aug. 
17. Other cars will join the tour 
enroute. 


The schedule: Aug. 18, Albany 
to Syracuse, N. Y. Aug. 19, Syra- 
cuse to Rochester. Aug. 20, Roches- 
ter to Buffalo, where cars and pas- 
sengers will proceed by boat to 
Detroit. 


Aug. 21 and 22 will be spent in 
Dearborn, site of Henry Ford’s 
Greenfield Village antique car mu- 
seum. Ford Motor will be the host 
to the party at Dearborn. Aug. 22, 
the party will be guests at a din- 
ner given by General Motors, after 
which it will leave by boat for 
Cleveland. 


Aug. 23, tourists will be guests 
of Thompson Products, Cleveland. 
The company has a museum of old 
cars. Aug. 24, the tour proceeds to 
Columbiana, O., to be guests of 
Firestone Rubber, whose founder, 
Harvey S. Firestone, entertained 
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ventive to meet rigid govern- 

ment AXS 673 specifications, 

; Nox Rust ClearCoat No. 626 not 
es only PROTECTS but PRE- 
f SENTS your products. Surface 
condition, stencilling and mark- 

ings that are hidden by conven- 
tional coatings can be instantly 
inspected. After years of re- 
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CHEMICAL 


search Nox Rust chemists have 
scored another first. 


ClearCoat No. 626 features: 
highly transparent . . . complete 
673 
solvent type 


protection . . . satisfies AX 
specifications... . 
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members of the original Glidden 
Tours. 

Firestone is using its manufac- 
turing facilities to provide obso- 
lete tires for which there is a 
growing demand. The tour will 
go to Youngstown in the evening, 
and the following day members 
will depart for their homes un- 
der their own schedules. 

The Glidden Tours were named 
in honor of James J. Glidden of 
Boston, himself a worldwide tour- 
ist, who presented a trophy to the 
AAA for the annual tour. 

Although most cars being en- 
tered in this year’s competition are 
of American manufacture, some 
cars of foreign manufacture also 
will participate. 


The tour has been approved by 
the highway officials of all states 
through which it passes. 


Van White Construction 


Underway in Little Rock 

Work on a new building for Van 
White Pontiac Co., Little Rock, 
Ark., has started. The building will 
consist of tile and brick, with a 
concrete roof over a steel deck. 
Cost is estimated at $40,000. 






Product surface, condi- 
tion and markings hid- 
den by conventional 
opaque films but clearly 
visible through Nox 
Rust ClearCoat. 


... easily applied by dip, brush 

or spray ... for all metals... 

_afconomical to use .. . adds un- 
sual sales appeal to finished 


metal parts. 










Engineered recommendations" 
“" based on our years of experience 
' in this field are available for your 
corrosion problems. Write today 
for complete details on Nox Rust 
ClearCoat and other outstand- 
ing protective coatings. 
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Celebrations Elsewhere . . . 





CHUGGING ALONG Seattle’s Third Ave. June 8 were more than 100 cars ranging 
from the oldest to the newest, in a parade to open the Pacific Northwest Parade of 
Progress Exposition. Three lead cars, front to back, are 1914, 1924 and 1946 Hudsons. 








| 


THE 24 MEMBERS of the Historical Club of Portland, Ore., drove antique cars in 
the annual Rose Show parade. The group is shown in front of the Portland hotel. 






GAIDRY MOTORS (Ford), Lexington, Ky., observed the Automotive Golden Jubilee 
by a contest among drivers of the oldest Ford. A 1922 model, the first car in line, won 
the prize. The dealership also used newspaper ads and radio to advertise the jubilee 
and ‘‘Ford Day.”’ 





SAE Coast Parley Expected 
To Draw Attendance of 500 


SEATTLE. — Early reservations 
for the Pacific Coast Transporta- 
tion and Maintenance division of 
the Society of Automotive Engi- 
neers indicate that an attendance 
of 500 at the convention is likely, 
W. W. Churchill, general chairman, 
announced last week. 


The convention (Aug. 22-24) will 
be held in the New Washington 
| hotel. All Pacific coast SAE sec- 
tions and groups, including the 
most recently formed of Vancouver, 
B. C., will participate. This includes 
Southern California, Northern Cal- 
ifornia and Oregon sections, Salt 
Lake City, Spokane and the Van- 
couver groups, with the Northwest 
section the hosts. 

The program as arranged fol- 
| lows: Thursday morning (Aug. 22), 
Paper, “Passenger Cars,” speaker, 
Wallace Linville; technical chair- 
man, William Nunnenkamp, of 
Portland; discussion leader, Al G. 
Bruce. Thursday afternoon: Paper, 
“Automatic Transmissions,” speak- 
}er, O. H. Banker; technical chair- 
|man, L. J. Love, of Salt Lake City; 
discusser, Roy Thompson. Paper, 
“Engines,” speaker, J. N. Shoe- 
maker; technical chairman, N. J. 
Buren, of Tacoma; discusser, Errol 
Gay. 

Friday morning, Aug. 23: Paper, 
“Bearings”; speaker, Russ Watson; 


| 
| 











technical chairman, Jim Ray, of 
Spokane; discusser, V. E. Weiss. 
Paper, “Lubrication”; speaker, Dr. 
Cc. E. Emmons; technical chairman, 
Gerthal French, of Los Angeles; 
discusser, Jack Shaylor. 

Saturday morning: Paper, “Log- 
ging Trucks”; speaker, J. C. Sheas- 


green; technical chairman, T. S. 
White; discusser, J. G. Holmstrom. 
Paper, “Buses”; speaker, Phil 
Schrodt; technical chairman, S. H. 
Hawley, Spokane; discusser, Ed 
Simi. 


The afternoon will be given over 
to entertainment. An evening din- 
ner will feature L. R. Buckendale, 
president of the SAE and vice- 
president of the Detroit Axle Co., 
as the principal speaker, and Wil- 
liam J. Miller as toastmaster. 
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BIG BUYING POWER 
FOR ADVERTISERS 
in TAXI WEEKLY 


Practically all of the 50,000 taxicab 
owners in the U. S. read it. Cab own- 
ers daily buy various types of mdse te 
keep their cabs in good condition, ap- 
pearance. BUYING POWER IS EQUAL 
TO 250,000 PRIVATE CAR OWNERS 


LH Meanie 


1819 Broadway, N. Y. 23, N. Y. 
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AUTOMOTIVE WASHINGTON 


Gaps for ‘Portal’ Pay 
Widened by Court 


By William Uliman 


ONCE AGAIN the Supreme Court has expanded the con- 
cept of “work” for purposes of the Wage and Hour law. In 
its decision filed last week on Anderson et al v. Mt. Clemens 
Pottery Co., the court held that employes were at work under 
the law (1) when “walking to work on the employer’s prem- 

oe 


ises following the punching 


of time clocks’; and (2) 
when they engaged in activi- 


ties preliminary to productive 
work “such as putting on aprons 
and overalls, removing shirts, pre- 
paring equipment, turning on 
switches for lights and machinery, 
opening windows and assembling 
and sharpening tools.” 

Concerning the walking time, the 
court said it was under the “com- 
plete control” of the employer and 
that unless the employe walked to 
work on the employer’s premises 

his “productive 


aims” could not 
be achieved. The 
pre - production 


work activities, 
the court said, 
“were a neces- 
sary prerequisite 
to productive 
work and had 
nothing to do 
with the needs or 
personal conveni- 
ence of em- 
ployes.” 

For many years, the Wage and 
Hour Administrator has con- 
strued the act as requiring that 
employes be paid for time spent 
in cleaning up or _ changing 
clothes if they were required to 
do so by their employer, by law, 
or by the nature of the employ- 
er’s business. 


The Supreme court, however, did 
not adopt these conditions in find- 
ing that clothes-changing time was 
time worked. Thus, its holding may 
have the effect of opening an en- 
tirely new field for “enforcement” 
by the administrator, and furnish 
the basis for countless employe 
suits. 


In finding that the employes were 
“at work” when merely walking on 
the premises of the employer, the 
court established a concept of 
“work” far beyond that which had 
been followed by the administrator. 
Although the “walking time” in the 
case before the court was spent 
after the employes had punched in, 
and might have been under some 
semblance of employer control, the 
holding constitutes an open invita- 
tion for suits by employes “simi- 
larly situated” and by others who 
“punch in” at any distance from 
their working places. 

The decision, in the opinion of 
NAM’s legal department, forcefully 
illustrates again the imperative 
need for immediate action on the 
Gwynne “hidden bankruptcy” bill 
which is now on the Senate calen- 
dar. This, NAM points out, would 
establish a two-year period of lim- 
itation on employe suits under the 
wage-hour law and, more impor- 
tant, would deny any recovery if 
the employer has complied in good 
faith with any regulation, order, ad- 
ministrative interpretation or prac- 
tice. 





William Uliman 


Nation Left in Haze 


By Case Bill Veto 


THERE IS little doubt that fail- 
ure of the Case Bill to become law 
was widely disappointing. The Pres- 
idential veto leaves the country 
drifting, instead of moving towards 
a sound national labor policy. 

Despite its imperfections, the 
Case Bill offered hope of lessening 
disastrous labor conflict. Further- 
more, it would have been a step 
towards establishing equality un- 
der the law. 

Labor unions, in vigorously op- 
posing the legislation, expressed 
resentment at the prospect of 
government restrictions on their 
acts. Business long opposed the 
same thing. But in the public in- 
terest, regulation was imposed 


through the anti-trust and many 

other laws. 

Organized labor today has reached 
a position of such power there is 
need for regulating its conduct. By 
no stretch of the imagination could 
the Case Bill be regarded as a 
measure that would destroy labor 
organizations. 

The question now is: What next? 
The President’s emergency legisla- 
tion is making small progress in 
Congress. Even if enacted, it would 
merely constitute a stop gap. It 
would not set up a national labor 








Most trips are short .- - 
most trips n 


1. 
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policy. Congress must continue its 
study of legislative needs, and must 
write eventually such a long-range 
public policy. Otherwise, the nation 
will continue to be torn by labor 
strife in which the people are the 
chief victims. 


» * ™ 


Snyder Elevation Raises 


Speculation on Bowles 


ELEVATION of John Snyder to 
cabinet rank as Secretary of the 
Treasury is looked upon by many 
in business circles as a “conserva- 
tive” move. It definitely does not 
please labor nor does it please the 
remnants of the New Deal crowd. 


Vicious attacks have been made 
on him in an attempt to tear down 
his standing as a public official. 
However, his performance in the 
particularly unpopular job of di- 
rector of reconversion was reward- 
ed by his promotion. 

There is speculation that Sny- 
der’s new job will mean that 
Chester Bowles, chief of the Office 
of Economic Stabilization, will 
have more latitude in his oper- 
ations. This same _ speculation 
arose at the time Bowles moved 
from OPA to head of OES but it 
proved incorrect. Snyder, as a re- 
sult of that move, actually im- 


- SO 
eed QUICK HEAT! 





A national survey reported by the Automobile 
Manufacturers Association reveals that the aver- 
age length of all car trips is under 5 miles. Many 
trips are even shorter. Driving to school, for ex- 
ample, is less than 3 miles. So it’s logical that HOT 
HEAT QUICK is absolutely necessary for winter driv~ 


ing comfort. 


Id 

tck Heat has so ‘ 
350,000 South Wind 
Heaters to date! 


South Wind’s famous “sealed flame” principle has 
revolutionized car heating. With South Wind car 
owners can get hot heat fast...as a result South 
Wind has become America’s fastest selling car 
heater—sales increased every peacetime year. 
South Wind users number more than 1,250,000! 

Today, the demand for South Winds is the great- 
est ever. That means a sales opportunity for you 
that’s loaded with handsome profits. 


Soxith 


WORLD'S /AS7£S7 CAR HEATER 


SOUTH WIND DIVISION © STEWART-WARNER CORPORATION 
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PACKARD LAST week announced field advancements, involving one regional and 
assistant regional manager and three zone managers. Participants in the changes are 
pictured with L. W. Slack (seated), Packard vice-president and general sales manager. 
Standing, left to right, are W. M. Shields, assistant midwest regional manager; E. J. 
Platfoot, Chicago zone manager; A. C. Jeffrey, Buffalo zone manager; Roy Abernethy, 


eastern regional manager, and ©. E. Stube, Pittsburgh zone manager. 


proved his position as Adminis- | both foreign and domestic econom- 
tration advisor. ics. This would mean that Bowles 

The President is expected to lean} will have even less to say about 
heavily on Snyder for advice in| final decisions. 
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SOUTH WIND 
HEAT STARTS HERE! 





ORDINARY HEATERS 
START HERE! 
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Ordinary heaters depend on engine heat ... just 
can’t get motorists out of the icy “frigid zone” fast 
enough. With them, you usually get where you’re 
going before you get warm. A South Wind creates 
its own heat—in 90 seconds! Result—you’re rid- 
ing in healthful, comfortable warmth in blocks 
instead of miles! 


n on South mere 
* gstablished reputation = 
wertul national advert : 
ing by identifying —— 
as a South Wind are 2 
Your jobber will furnis 'Y 
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kit; buy 6 heaters. then ~~ 
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send you another big , 
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Ford Named Chief Chemist 
Of Gerity-Michigan 

Jay Thomas Ford has _ been 
named chief chemist of Gerity- 
Michigan Die Casting Co. He will 
be attached to the Adrian division. 

Ford has been chief chemist for 
A C Spark Plug for the past 21 
years. Previously, he spent three 
years as a metallurgical engineer 
for Hoskins Mfg. and two years 
as an instructor in chemistry at 
Wayne University, Detroit. Ford, 
who has been granted several U. 
S. patents in plastics and electro- 
plating, is a member of American 
Chemical Society and American 
Electroplaters’ Society. 


Philco Names Balderston 


Executive Vice-President 


William Balderston, vice-presi- 
dent in charge of operations for 
the past two years, has been elect- 
ed executive vice-president of 
Philco Corp., it was announced last 
week by John Ballantyne, presi- 
dent. All other officers were re- 
elected. 

Balderston attended the Univer- 


Auto Personnel 





sity of Wisconsin and was in the 
war as an officer with the Lafay- 
ette division. From 1919 to 1930 he 


was vice-president and _ factory 
manager of the Ray-O-Vac Co., 
Madison, Wis. In 1930, he joined 
Philco to organize the car manu- 
facturers division to handle sales 
of automobile radios to the motor 
industry. 

. . s 
Champion Appoints Ward 
Chief of New District 

Ralph Rowland, director of sales 
at Champion Spark Plug, Toledo, 
has announced that Robert M. 
Ward, who joined the Champion 
staff in 1924, has been named sales 
manager of a recently formed dis- 
trict of the company. The district 
includes Michigan, Ohio, Indiana, 
Kentucky and West Virginia. 

Ward previously served Cham- 
pion on the Pacific coast and will 
have headquarters in Toledo. 


Duggan Resigns Position 


At Thompson Products 


Tom Duggan has resigned his 
position as vice-president of the 





MORE THAN ever before, people will take to the highways this year for long de- 


layed vacations. Springfield Tent & Awning Co., Springfield, O., 


has placed on the 


market ‘‘Kari-Top,’’ a new type auto luggage carrier. Kari-Top is an auto luggage 


carrier that fits any size coach or sedan. 


service department of Thompson |succeeds Wesley Stephens, retired. 


Products, Cleveland, to live in 
California, where he started his 
automotive career 32 years ago. 


Texas Co. Appoints Three 
To New Posts in Ia. 


G. W. Cooper, state manager for 
the Texas Co. last week an- 
nounced three appointments in 
Iowa. P. M. Mitchell has been 
transferred from Milwaukee to Des 
Moines, as industrial engineer. He 





R. W. Krieg, Burlington, Ia., who 
has returned from four years 
service in the Navy, will repre- 
sent Texaco at Creston, Ia., and 
Fred H. Hayhoe, formerly sta- 
tioned at Minneapolis, has been ap- 
pointed Texaco representative at 
Mason City, Ia. 


Sponsel Is Named Manager 


By Brooks and Perkins 
The appointment of Clifford W. 


DALLAS NEWS 
NOTES 





;|Sponsel as_ general 


1. Bonds are voted, property is being acquired for the city’s new six-million- 
dollar municipal center, where all functions of city government will be 
assembled in a group of buildings—one of which will be a downtown audi- 
torium large enough for everything. 2. Paper rolls again with freedom (of the press—one of the four) in the 
caverns beneath The News. The fine cooperation of advertisers and agencies 
during the newsprint stringency is one of the bright spots in our lives. 








3. Wars and troubles come and go but the crops of Rural Dallas come in 
with the regularity of the sun and moon. Through a packing plant in the 
Dallas-East Texas area (above) some of Texas’ two-million-dollar peach 
crop is passing to market. Most of the fruit grown in Texas is grown in 
the Dallas market area. 





4. Never fully told is the romantic story of Texas oil. The above scene is 
the townsite of Kilgore, east of Dallas, shows how crowded the drilling was 
before spacing and proration became the rule. Oil production in the Dallas 
area has settled down now, but the figures are still astronomical. 


7HAT’S behind the stellar statistics which—as all America knows— 

distinguish the remarkable area called the Dallas market? There’s 

far too much behind them to tell in one eyeful, but above are a few 

glimpses of the life today in this major Texas market—the market that’s 
covered by The Dallas News. 


Sell the Readers of The News and You Have Sold the Dallas Market 






___ Ge Dallas Morning News 


THE TEXAS ALMANAC 
RADIO STATIONS WFAA AND KGKO Jolin B. Woodward, Inc. 


Representatives 





manager of 
Brooks and Perkins, manufactur- 
ers of deep-drawn magnesium 
stampings and assemblies, is an- 
nounced by Howard Perkins, man- 


aging partner of the firm. 
ca + + 


Cochrane Made Director 


Of Briggs Purchasing 


Appointment of Stanley W. 
Cochrane as director of purchas- 
ing for Briggs Mfg. Co., succeed- 
ing the late W. 
J. Cleary, is an- 
nounced by W. 
D. Robinson, 
Briggs president. 

Cochrane, a 
Briggs employe 
since 1926, was 
one of the com- 
pany’s key offi- 
cials in its $698,- 
000,000 war pro- 
duction program. 
Since 1940 he has 
been sales man- 
ager and comptroller of the Briggs 
division which produced power gun 
turrets for the B-17 Flying For- 
tress. 





S. W. Cochrane 


* * + 
Houdry Expands Service, 
Names Peavy Process Chief 


Further expansion of service fa- 
cilities of Houdry Process Corp. 
and the appointment of Dr. Claude 
Peavy to head the company’s Pro- 
cess Design division, have been 
announced by Arthur V. Danner, 
Houdry executive vice-president. 

The Process Design division has 
been widely expanded in view of 
the increasing demands for Hou- 
dry service, particularly in the field 
of the small refineries, Danner 
said. Dr. Peavy comes to Houdry 
from Socony- Vacuum Oil Co., 
where he was chief process engi- 
neer in the Refinery Engineering 


division. 
cd * +. 


White Promotes Collins 
To New Division Post 


Newton R. Collins, former direc- 
tor of the White truck material 
control division, has been named 
director of purchasing and mate- 
rial control of the Coach division, 
according to Ira S. Snead, vice- 
president in charge of the Coach 
division. Joseph E. Adams, who 
was formerly staff assistant to the 
vice-president in charge of produc- 
tion, will fill the position vacated 


by Collins. 
** 


Mense Retires as Head 
Of Lehigh Safety Shoe 


C. M. Mense, president and gen- 
eral manager, has announced his 
retirement from the active direc- 
tion of Lehigh Safety Shoe Co., 
Allentown, Pa. He will continue in 
an advisory capacity with the com- 
pany. 

Frank B. Griswold will replace 
Mense as general manager. Gris- 
wold entered the organization in 
the sales department and has been 
trained through the merchandising 
and administrative departments. 
Mense became president in 1931. 

* 


Estes Named to Sales Post 
With Lincoln-Mercury 


Appointment of Herbert Estes, 
Belleville, Mich., as Lincoln-Mer- 
cury district supervisor of the 
Dearborn branch has been an- 
nounced by J. C. Doyle, Ford Dear- 
born branch manager. 

Estes’ appointment is part of a 
nationwide program to establish an 
exclusive Lincoln-Mercury division 
within Ford Motor, Doyle ex- 


plained. 
oo” * ~ 


Advisory Group Formed 
By Mellon Family 


Formation of T. Mellon & Sons 
is announced in Pittsburgh by the 
president, Richard K. Mellon. 

The new organization will make 
recommendations concerning in- 
vestments in which members of 
the Mellon family are or may be 
interested and is neither a profit- 
making organization nor a cor- 


poration, Mellon said. 
* ” * 


Fram Appoints Nagel 
New Export Manager 


Fram Corp., oil filter manufac- 
turer, has announced appointment 
of Harry K. Nagel as its new ex- 
port manager. 
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Price of Goodyear Given 
J. Shipman Gold Medal 


Purchasing’s highest _ honor, 
award of the J. Shipman Gold 
Medal, this year was made to 
George E. Price 
jr. purchasing 
agent, Goodyear 
Tire & Rubber, 
at the national 
convention of the 
National Assn. 
of Purchasing 
Agents, at Chica- 
go. Award was 
made for “mod- 
est, unselfish, 
sincere and per- 
sistent efforts for 
the advancement 
of purchasing and for able assis- 
tance and guidance to purchasing 
agents in their endeavors.” 


Past president and director of 
the association, Price is a mem- 
ber of a purchasing agents’ com- 
mittee on economic development, 
chairman of the business survey 
committee of the association, and 
serves on the association’s national 
advisory council and committee on 
education. With Goodyear for 24 
years, Price has been purchasing 
agent since 1936. He is a graduate 
electrical engineer with degrees 
from Rochester Mechanics Insti- 
tute and New York University. 

* ” * 


Cone Re-elected President 
Of Casco Products 


Joseph H. Cone has been re- 
elected president at a meeting of 
the board of directors of Casco 
Products Corp., Bridgeport, Conn. 
Other officers elected are: Bert G. 
Cochrane, vice-president and sales 
manager; A. O. Samuels, vice-pres- 
ident and general manager; E. T. 
McCarthy, vice-president and con- 
troller; E. F. Klein, treasurer; Jack 
Schenberg, secretary; S. Cone, as- 
sistant treasurer; L. E. Fenn, as- 
sistant secretary and _ assistant 
treasurer. 


The following were elected mem- 
bers of the board of directors: 
Joseph H. Cone, Bert G. Cochrane, 
A. O. Samuels, E. T. McCarthy, 
E. F. Klein, S. Cone, L. E. Fenn, 
George R. Wynus and J. Schen- 
berg. 





Geo. E. Price, jr. 


= * * 


Eaton Reliance Names 4 
To Sales Department 


H. F. McGinn, vice-president of 
Eaton Mfg. Co. and general man- 
ager of Eaton Reliance division at 
Massillon, O., has announced the 
addition of four new men to the 
division’s sales department. 


Ralph O. Amsden jr. will have 
headquarters at the company’s De- 
troit office. John S. Kerr will be at 
company’s Cleveland office. John 
L. Knott, prior to the war a sales 
representative for the Miller Lock 
Co., will have headquarters at the 
Eaton New York offices. Clifford 
A. Esinhart, with the Firestone 
Tire & Rubber Co. before the war, 
has been appointed Western rail- 
road representative, with head- 
quarters at the Eaton Chicago of- 
fice. 

* * ~~ 


Ortz, Eldred, Goodman 
Named by U. S. Tires 


The U. S. Tires division of the 
U. S. Rubber Co. has announced 
the appointment of Chester W. 
Ortz to be manager of a new 
northwest division with headquar- 
ters at Portland, Ore. 

W. D. Baldwin, U. S. Tire sales 
manager, also announced the ap- 
pointments of Dwight B. Eldred 
as central division manager and 
Lawrence J. Goodman to succeed 
Eldred as manager of wholesale 
merchandising at the general of- 
fices in New York. 

a * = 


Staley, Farrell Elected 
By Universal Lubricating 


The directors of Universal Lubri- 
cating Systems, Inc., Oakmont, Pa., 
manufacturer of precision lubricat- 
ing equipment, announce the elec- 
tion of Austin L. Staley as presi- 
dent and William P. Farrell as 
vice-president. 


Coincidentally, it was announced 


Auto Personnel 


that four new models of lubricat- 
ing equipment have been put into 
production; one of which, a pa- 
tented grease control valve with 
a compounding action, will be dem- 
onstrated to the trade this month. 
Staley is also a director of the 
American Steel Co., and a partner 
of the Pittsburgh law firm of 
Kountz, Staley, Frey and Meyer. 
Farrell has been associated with 
Universal for more than 20 years. 
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president. Keener, formerly assis- 
tant to the president, will head a 
new division responsible for all 
employe relations activities 
throughout the company’s world- 
wide organization. 

Keener joined Goodrich in 1937 
and has served as director of busi- 
ness research, assistant to the vice- 
president for finance, and assistant 
to the president. | ° 


Vultee Names Macdonald 
Staff Aide to Cooper 


Appointment of R. D. Macdon- 
ald of Montreal as staff assistant 


W. W. Woodroof remains general 
sales manager and director of ad- 
vertising. 


to Larry Cooper, Stinson general 
sales manager, has ‘been an- 
nounced. In his new position, Mac- 
donald will conduct the Canadian 
survey for the Stinson Division 
of Consolidated Vultee Aircraft 
Corp. 


* * * 


Consolidated Vultee Assigns 
Klenke to N. Y. Office 


William H. Klenke jr., formerly 
assistant sales manager for Vultee 
Aircraft, Inc., has been named 
manager of the New York office 
of Consolidated Vultee Aircraft 
Corp., it is announced by William 
A. Blees, vice-president in charge 
of sales. 

James L. Green, 
pointed eastern regional 
manager for Convair’s Stinson di- 

















AFTER 30 YEARS with Ford Motor, T. A. Herbert, for the past 10 years fleet sales 
manager of the Richmond branch, enters the retail field. Herbert joins Milt Dohner, 
pioneer Hayward Ford and Mercury dealer, as partner and general manager. The new 


firm is Dohner-Herbert Co. Left to right, Dohner, Ken Gilgore, a partner, and Herbert. * * 


Moyer Back at Goodyear 


Max F. Moyer, international bal- 
loon race figure and a colonel in 
the Army Air Forces during World 
War II, has returned to Goodyear 
Tire & Rubber Co., Akron, as as- 
sistant manager of the Flooring 
and Builders Supply department of 
the Chemical Products division. 
Moyer joined Goodyear in 1926. 
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vision, also will make his head-|division of the American Brake 
quarters in the New York office. Shoe Co. 


* * * * + * 
Barringer Joins Sales Staff Keener Heads Up New Unit 


Of American Brakeblok Of Goodrich Labor Relations 
M. B. Terry, manager of Original} Ward Keener has been elected 
recently ap-|Equipment Sales, announces that/| vice-president for employe rela- 
sales | Harold C. Barringer has joined the|tions of B. F. Goodrich Co., it is 
sales staff of American Brakeblok|announced by John L. Collyer, 


































































can serve a fast-growing industry 


And in this... 
News since the automotive industry started to celebrate 
its Fifty-Year Jubilee . .. The Sun, not yet five years 
old, would like to thank the men who make and 
distribute the country’s automobiles for the confidence 


its first advertisement in Automotive Chicago's five newspapers in new passenger car linage*, 
nearly doubled the advertising it carried in the first 
five months of 1942 (the last year before newsprint 
rationing took effect). Chart B. 


Today, more and more Chicagoans are reading 


they have shown in The Sun. . . and for the increasing The Sun, daily and Sunday, because The Sun now prints 
share of their business they have placed in The Sun. more news, more sports, more comics, more features . . . 
Chart A. and because The Sun gives them the news straight, with 


In the years between 1942 and 1946, newsprint 
rationing was in full force. And big city newspapers 
were forced to ration advertising, too. 

But in the first five months of 1946 (the first post- 
newsprint-rationing period) The Sun, now third among 


enough background material to help them form their 
own opinions. 

Why not let your nearest Sun representative show 
you why advertising in The Sun pays good dividends? 


*Excluding supplement advertising(Parade, This Week, American Weekly, Comic Weekly). 





17.3% 












PROGRESS OF 
THE CHICAGO SUN 
IN ADVERTISING LINAGE ~ 
OF NEW PASSENGER CARS 
Showing Percentage Gain 
or Loss of Chicago's 
Five Newspapers * 









PROGRESS OF 
THE CHICAGO SUN 
IN NEW PASSENGER 
CAR ADVERTISING 
Showing The Sun's Share 
of the Five-Paper Total * 
First Five Months: 1942—1946 


First Five Months: 1942—1946 





10.0% 






LINAGE 
1942 1943 1944 1945 1946 1946 39,192 16,394 16,368 17,775 5,152 
*excluding supplements Source: Media Records 1942 29,947 8,511 15,036 22,398 4,354 
Chart A Chart B 


400 West Madison Street, Chicago 6, Illinois THE CHICAGO SUN 250 Park Avenue, New York 17, N. Y, 


National Representatives: THE BRANHAM COMPANY 
CHICAGO: 360 North Michigan Avenue « NEW YORK: 230 Park Avenue + Atlanta + Charlotte « Dallas + Detroit « Kansas City + Los Angeles +» Memphis « St. Louis + San Francisco 
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Commercial Car News 
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Truckin’ 


Pioneeritis 
Monkey Biz 


New Books 


B 
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M* “shirt-sleeve pioneer” column 
of June 3 continues to haunt 
me, especially when I make an old- 
timer go to all the trouble of dig- 
ging up his photograph and listing 
the details of his life, as I did Karl 
Marshall Wise and then let the 
data and photo 
lie “dodo” in a lit- 
tle- used drawer 
of my desk for 


the publication 
goes to press. 

I’ve been tell- 
ing my publisher 
for some time 
now that I need 
a girl just to file 
stuff where I can 
find it when I 
want it—or some- 
one else around the office wants it— 
and this lapse on my part just 
proves my point. 


Karl M. Wise first rubbed elbows 
with the industry back in the early 
days of EMF and was still there 
when Studebaker took over. 
Jumped to the steel business for a 
time with Crucible Steel, then to 
Chalmers and then back to Stude- 
baker. 


Then, after a stunt as director 
of engineering of Pierce-Arrow 
where he not only designed the 
straight eight but the 12-cylinder 
car that won all the standing-start 
records of its time, Karl hied him- 
self to the Marshall Asbestos di- 
vision of Bendix where he stayed 
until 1945. 


While he claims he is going into 
consultant work after a little rest, 
his friends say he has turned into 
a farmer and will stay one from 
now on out—unless of course some 
one waves a new engineering prob- 
lem under his nose. 

- x . 


AND STILL speaking of pio- 
neers,, the record of one Frank 
Pampinella was brought to my at- 
tention last week. Pampinella joined 
forces with Mack 
Truck in 1902 and 
has never worked 
for anyone else. 
He became an ap- 
prentice to the 
Mack Brothers, 
wagon builders in 
those days, at the 
age of 12 when 
the Macks were 
just completing 
their first gaso- 
line propelled ve- 
hicle—a sightsee- 
ing bus. 

Among Frank’s memories of the 
early days was the fact that Buffalo 
Bill used a locomotive, powered 
with a Mack engine, and an in- 
stance where a gas line burst in 
one of the first buses and set the 
vehicle afire. The fire was put out 
by horse-drawn fire equipment— 
and still the bus was saved from 
total destruction. 


At 18, Frank became field service 
(See TRUCKIN’, Page 41, Col. 1) 


K. M. Wise 


Frank Pampinella 
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Trucks. 


Just a Drop in the Bucket 
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men who make, sell 


Buses 


ALBERT Basso cy * 
FROZEN Foops 
ANN A2B op: 
| 24577 


FRUEHAUF built truck body for frozen food dealer showing location of the Trail-Aire 
unit in the rear so that air vent opening shown and service doors are easy to reach. 


Only two feet of loading 


is lost with condensing unit in rear. Sides are lined in- 


space 
side with corrugated aluminum. Side delivery door. 





HiT 


NEW LOW temperature truck body built by Fruehauf Detroit branch for a frozen 
fruit dealer. This body is refrigerated by a Trail-Aire condensing unit which will hold 
the 12 feet long by 6 feet 8 inches wide by 5 feet 5 inches high body to zero temper- 
atures. Body is insulated with 5 inches of Fiberglas on sides with 6 inches top and 


bottom. 


First 


Quarter Registrations 


43 Percent Under 1941 


DETROIT.—Instead of 
meeting the great demand for 
trucks, truck factories and 
dealers have failed by at least 
43 percent in keeping pace 
with 1941 sales during the first 
quarter of 1946. 

With returns in from over one- 
half of the states, it now looks as 
if April registrations will be only 
about 32 percent of the same 
month in the last peace year, a 
drop of approximately 25 percent 
in the sales rate for the first quar- 


In the first quarter, one-half 
and three-quarter tonners —or 
trucks in the 5,000 or less GVW 
class—lead all registrations as 
usual, with dealers having sold 
approximately 30,700 units during 
the three months. 

Light 1%-ton jobs or trucks in 
the 10,000-14,000 GVW class, come 
next, with approximately 28,855 
having been put to work by new 
owners. The relatively new 14,000- 
16,000 GVW classification or what 
may be termed a heavy 1%-ton 
truck is far from hitting the sales 
peak that was anticipated last fall 
when this job was started in pro- 
duction by several makers who had 
not produced them before. 


The reason that only about 7,158 
of these trucks were sold in the 
first quarter of 1941, when every 
factory is endeavoring to produce 
this heavier job to meet the great 
demand from haulers, is strikes 
and work hold-ups in supplier 
plants. 


One axle housing plant in par- 


ticular has been strikebound for 
seven weeks, and all during that 
time the entire industry has been 
retarded in the production of the 
14,000-16,000 GVW jobs. 

The tragedy of this strike is 
that it was called, not because of 


any dissatisfaction with wages or 
(Continued on Page 33, Col. 1) 


ICC to Probe 
Costs in Pickup 
And Delivery 


WASHINGTON. —An_ investiga- 
tion into the pickup and delivery 
services of motor carriers and rail- 
roads has been ordered by ICC. 

It was said the investigation will 
probe the cost to railroads of their 
pickup and delivery services and 
the relationship of rail shipment 
charges to motor carrier charges. 

The motor carriers have fre- 
quently protested rails less-than- 
carload rates on the ground that 
these were established before pick- 
up and delivery service. They have 
asked the commission to require 
the railroads to raise their rates 
to include the cost of the added 
service. 

The commission will investigate 
the subject, it is understood, at a 
hearing at an as yet unspecified 
date. It also will look into the 
question of charges on small ship- 
ments, weighing less than 300 
pounds, on rail and motor carriers. 

The investigation was instituted 
upon the commission’s own notice, 
it was stated. 


and service 


and Commercial Vehicles. 


Frozen-Food Industry 


{mericas 5.000.000 





Stymied on Trucking 


Lack of Refrigeration Units Blocks Output of Bodies; 
Only Four Firms Now Making Models 
Suitable for Zero Hauls 


DETROIT.—The twelve-billion dollar frozen-food industry 
is clamoring for attention to its hauling needs and yet the 
truck manufacturers can’t help the situation much until the 
refrigeration industry wakes up to what is needed and begins 
to produce the equipment that will allow truck dealers to 


provide the proper type jobs: 
for low-temperature hauls. 
With transportation of 


frozen foods, vegetables, fruits, fish, 
seafoods and meats, as well as wax, 


_|chemicals, and drugs, crying for 


zero-degree refrigerated trucks and 
trailers, Automotive News made a 
check as to what the refrigeration 
industry had to offer. 


More people in the refrigeration 


.|industry seem to know less about 
:}low temperature hauling than 
.| about any other phase of refriger- 


ation, it was found. 

With this condition facing 
them, truck dealers are warned 
to be extremely careful in enter- 
ing into any selling of low tem- 
perature equipment unless their 
factory special equipment depart- 
ment can furnish them with 
proven data or they are working 
with body builders and refriger- 
ator equipment makers who know 
the problems of low temperature 
truck and trailer hauling. 


The survey of the _ industry 


brought out that only four refriger- 


ator equipment builders are now in 
production of low-temperature 
equipment and in position to accept 
orders—two condenser unit makers 
and two cold holding plate manu- 
facturers. 

One other condenser unit manu- 
facturer has made low temperature 
equipment truck units in the past 
but seems to be having the same 
production pains that are keeping 
the large refrigeration equipment 
makers out of the low temperature 
hauling equipment field at the pres- 
ent time. 

In the meantime, inquiries for 
this type of hauling equipment are 
pouring into truck dealers, fac- 
tories, trailer manufacturers and 
body builders. The numbers of units 
mentioned indicate that this phase 
of truck hauling is about the “hot- 
test” demand on the list today. 

Builders report that some haulers 
are talking in terms of thousands 
of trucks equipped with low tem- 
perature bodies in a fleet. One truck 
builder reports an inquiry for some 
2,800 units for one firm. Another 
is working with one hauler who 
claims he will need upwards of 
5,000 units. 

Troubles at Zero Level 

Bodies and refrigeration equip- 
ment for commercial temperature 
ranges (from 30 degrees up) are 
now available from many body 
builders. These are the bodies that 
are used principally by dairies, 
meat dealers and florists for whole- 
sale and retail deliveries. 


But low temperature equipment 
that handles frozen products on 
long hauls at from 15 degrees be- 
low zero to zero temperatures is 
something else again. 


In this type of hauling, it is 
claimed that the use of dry ice, 
brine tanks or natural ice will 
not work out and will only run 
the operator into plenty of grief. 

Low temperature hauling calls 
for mechanically-cooled bodies built 
and insulated especially for this 
work. Some haulers are using cold 
holding plates that are charged 
each night either by an outside 
condenser or by an electric con- 
denser located in the truck body. 
Others are using mechanical con- 

(Continued on Page 36, Col. 1) 





Committee Asks 
Cut in Plywood 
For Trucks 


WASHINGTON.—A reduction in 
the use of softwood plywood by 
the truck-trailer and. truck-body 
industry was recommended to Ci- 
villian Production Administration 
officials here last week by the new- 
ly formed Truck Trailer Body and 
Truck Body Manufacturers Indus- 
try Advisory committee. 

The committee advised the use 
of softwood plywood only in the 
building and repair of refrigerator 
and insulated truck-trailer bodies 
and truck-bodies in order to con- 
serve all possible plywood produc- 
tion for the emergency housing 
program. 

Elimination of softwood plywood 
in the construction of all types of 
truck-bodies and truck-trailers, ex- 
cept those two categories already 
mentioned, would save the indus- 
try millions of square feet of ply- 
wood, the committee said. 

Both CPA and the committee 
agreed that in refrigeration units 
or any type of insulated units there 
is an urgent need for softwood 
plywood. This urgency was attrib- 
uted to demand for the refrigera- 
tion shipping units resulting from 
increased production of frozen 
foods, fresh vegetables and other 
perishables; also, to the fact that 
comparatively few units were man- 
ufactured during the war years. 

In discussing substitute mate- 
rials, committee members said that 
hardwood plywood is not suitable 
to the needs of the industry prin- 
cipally because of the inadequacy 
of the glue used in construction; 
also, hardwood plywood has a ten- 
dency to creep and warp under the 
constant moisture that is present 
in these trailer and truck-bodies. 

The committee suggested the fol- 
lowing substitutes in constructing 
other than insulated bodies that 
may be used depending upon their 
availability: Hardwood Slats: may 
be used in any available size. Alu- 
minum Strips: should be of at least 
20 gauge and corrugated or chan- 

(See PLYWOOD, Page 36, Col. 5) 





Top Trucks 


Registrations as reported in 
Automotive News today: 


1946 1941 
Pos. Make Pos. 
1—15,788 Dodge 12,592— 4 
2—13,095 Internat’l 20,800— 3 
3— 5,995 Chevrolet 46,866— 1 
4— 4,003 Willys 272—11 
5— 2,500 Ford 45,719— 2 
6— 2,346 Mack 1,790— 7 
I— 1,952 White 1,915— 6 
8— 1,578 Studebaker 715— 9 
9— 1,441 Reo 260—12 
10— 1,387 DiamondT 1,342— 8 
li— 1,218 GMC 8,942— 5 
12— 886 Federal 341—10 
13— 278 Hudson 182—13 
Total All Makes 
78,018 145,350 


For further details see Page 
36, this issue. 
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New Aussie Omnibus 


45 Foot Land-Liner Marks New Era 
In Passenger, Cargo Haulage 


MELBOURNE, Australia. — The { cars which are unable to cope with 


Cheetah, a novel bus design that 
departs from the _ conventional 
semi-trailer type and marks a new 
era in heavy passenger and mer- 
chandise haulage, is being built 
here by Fowler Constructions, Pty., 
Ltd., Australian News and Infor- 
mation Bureau announced last 
week. The first will soon be in use 
on one of the Commonwealth’s in- 
ter-state scenic runs. 


Designed to make more room 
for pay load, the vehicle is 45 
feet long and eight feet wide. 
It is able to turn in its own 
length because of a power bogie, 
which is located under the main 
chassis frame and is attached to 
the bus by means of a turntable. 

Hairpin bends can be negotiated 
with ease, it is claimed, in con- 
trast to many standard passenger 


Neb. Case Tests 
Carrier’s Refusal 
To Carry Goods 


OMAHA.—A suit to test whether 
a common carrier can refuse to 
fulfill his contract because of com- 
mitments to his union workers was 
filed last week in District court 
here. 

Plaintiffs are McAllister Trans- 
fer, Inc., and H. A. Zethren, doing 
business as Coast to Coast Stores, 
York, Neb. Defendants are Mer- 
chants Motor Freight, Inc.; Local 
554, International Brotherhood of 
Teamsters, and Sam Winsky, sec- 
retary-treasurer, and Jesse Fender, 
president. 

Explaining that the case will test 
the strength of the Nebraska Com- 
mon Carrier Act, counsel said: “It 
is a test as to whether a common 
carrier can refuse to fulfill his 
contract because he has a con- 
tract with a union that conflicts. 
The outcome is important to every 
business firm and common carrier 
in Nebraska.” 

District Judge James English 
granted a temporary restraining 
order prohibiting the defendants 
from refusing to deliver to the Mc- 
Allister firm merchandise’ con- 
signed to Zethren. 

The petition alleged that the 
Merchants line refused to deliver 
merchandise to McAllister, despite 
a contract to do so, and on one 
occasion diverted shipment to Niel- 
son & Peterson, another common 
carrier. It charged that better serv- 
ice could have been obtained from 
McAllister because that firm is the 
only carrier that delivers direct 
to York. 

David Weinberg, counsel for the 
union, Winsky and Fender, said he 
was prepared to carry the case to 
the U. S. Supreme court, if neces- 


sary. 


Prestole Sold 
To New Group 


TOLEDO.—The Prestole Corp., a 
new Toledo industry, has arranged 
to take over assets and business 
of the Prestole division of the De- 
troit Harvester Co., and shortly 
after July 1 will begin operations 
as an independent industrial unit 
in a new building, the location of 
which is to be announced. 


The corporation will manufac- 
ture and sell metal fastening de- 
vices used by automotive, radio, 
electronics and other industries. It 
is already engaged in manufactur- 
ing and has a large backlog of 
unfilled orders, Harold W. Kost 
stated. 





Dunlap Sales Appointed 


Oldsmobile Dealer 


Harry B. Dunlap jr. last week 
announced the appointment of 
Dunlap Motor Sales, 219 S. Linn 
St., Iowa City, Ia., as Oldsmobile 
dealer. He was formerly associated 
with his father in a dealership in 
Ames from 1939 to 1941. A grad- 
uate of Iowa State College, Dun- 
lap was in the service for four 
and one-half years. 





such turns. 

The bus is fitted with the latest 
appointments for the comfort of 
tourists. As well as being air-con- 
ditioned and equipped with aero- 
type hydraulically sprung adjust- 
able seats, it provides a buffet for 
tea, refrigeration and toilet facili- 
ties. The services of a hostess will 
be available. 

Originally the design was tested 
on a chassis mounted on a power 
bogie remotely controlled from the 
driver’s seat. A single Lincoln mo- 
tor was used, but in the evolution 
of the design it was decided to 
use two motors instead of a single 
high torque one. 

Two standard Ford-Mercury 
V-8 engines, complete with stand- 
ard Ford H. D. four-speed gear 
boxes and two-speed axles were 
installed. Hills previously nego- 
tiated at eight miles an hour in 
second gear can now be taken at 
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THE “‘CHEETAH”’ chassis, 


bullt by Fowler Constructions, 


Ltd., 


Pty., Melbourne, 


Australia, is air-conditioned and fitted with hydraulically sprung adjustable seats. It 
is powered with two Mercury Ford V-8 engines. 





80 miles an hour at top gear. 
One motor is installed in the 


power bogie, the other being sit- 
uated behind the rear axle of the 
bus and operating through a roller- 
type freewheel clutch on the rear 
axle. 

The demand for Cheetah chassis 


“1,000,000 MILES’ PROVING GROUND 
WHERE THE ADVANTAGES OF THIS NEW 
TANDEM DESIGN WERE ESTABLISHED! 


Road-tested for 2 years over rugged mountain- 
ous Western highways, under all road condi- 
tions—a total of more than 1,000,000 miles! 
Maintenance and tire costs are cut tremen- 
dously with Gravity Suspension Tandem. 


Send for the Tandem Booklet ‘‘Working Model’’ 
Explanation of the Principle of this New Design 


bl 


is so great that Fowler is limiting 
first production to passenger buses. 
The design is also suited to heavy 
read transports, such as furniture 
vans and livestock floats and will 
be adapted for these uses later, the 
company states. 
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World's Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER COMPANY @ DETROIT 32 


8 Factories—60 Factory Service Branches 
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Baby Bearings 
111,000 of New Type 


Weigh One Pound 


NEW YORK.—A mighty mechan- 
ical midget, a tiny steel ball slightly 
larger than the head of a pin and 
precisioned to a tolerance of 1/25,- 
000,000ths of an inch will end a 
spectacular war record at “Opera- 
tions Crossroads” and then go all 
out in important civilian jobs. 


Three of these minute balls are 
housed in a steel jacket to form 
the smallest ball bearing in the 
world—only 2.7 mm. total diameter. 
The steel balls themselves are 
1/25th of an inch thick and it takes 
111,000 of them to make up a 
pound. Millions of these miniature 
bearings will play a key role in the 
atom bomb test off Bikini Atoll in 
the Pacific sometime next month. 

Capable of withstanding a sud- 
den shock load of 200,000 pounds 
per cubic inch, they will record the 
show for posterity. Hidden amid 
all the metal and wires of delicate 
mechanisms, these small bearings 


will function in special devices, . 


cameras, sensitive recording ap- 
paratus, television, etc. 
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elusive RUEHAUF Underconstruction/ 
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REPLACES 

eLeaf Springs eCon- 

ventional Hangers 
eRadius Rods 


This Tandem-Axle Unit Provides — 


PERFECT SPRINGING—"Fecther-soft’ when light—with spring 
action exactly proportional to the load. 


BRAKING SMOOTH & SURE—no chatter—no wheel hop—Tor- 


LONGER TIRE LIFE—you forget about destructive tire scuffing. 
Axles “follow the curves” automatically in all normal in-and- 


GREATER SAFETY—hugs the road on tums. Axles ride road 
contours independently, to provide “sure-footedness”. 


LOWER MAINTENANCE—all bearings are lubricated for life. 
Radius rods, leaf springs, conventional hangers are discarded. 
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Willys Earmarks 
Fourth of Output 
For Exportation 


TOLEDO, O.—One-fourth of the 
total jeep production has been set 
aside for foreign export, it was 
announced last week by James D. 
Mooney, president and chairman 
of the board of Willys-Overland 
Motors, Inc. 

According to Mooney, 5 percent 
vf the total production is ear- 
. marked for Canada and another 
20 percent is slated for various 
other parts of the world. 

Mooney also announced that 103 
foreign distributors and 960 deal- 
ers have already signed contracts 
and that more are being signed 
daily. 

He added that because of con- 
siderations in the power and econ- 
omy in the station wagon, trucks 
and passenger cars which are to 
follow the Jeep, the overseas re- 
ception to the entire Willys-Over- 
_land line is expected to be good. 

Mooney said he thought that 
Mexico, the Caribbean areas and 
the South American republics are 
the greatest potential sales areas. 
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OPA Applies Car Formula... 


New Federal Prices 
Cut Discount 4.5% 





OK MOTOR Service, Inc., Chicago, has added 12 new Trailmobile trailers to its 
already large fleet of truck trailers. OK is reputed to have been the first motor carrier 
to inaugurate the'idea of “Boosting America” on the sides of its equipment with the 


displaying of patriotic messages. 
Waukesha and Kenosha. 


New Affiliation 
Added by NTLS 


CHICAGO.—Newly affiliated 
with National Truck Leasing Sys- 
tem, Inc., is Bridge Auto Renting 
Corp., 325 Pearl St. New York, as 
a result of action taken at the 
quarterly executive committee 
meeting of National Truck Leas- 
ing. 

Other business included the ac- 
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@ The list of reasons why the International 
Truck Dealer Franchise is valuable, and why 
the International Dealer Organization is so 
outstanding, is as long as your arm. Here is 


one reason: 


The International Truck Line is complete. 
It includes everything from half-ton pickups 
to off-highway trucks with a G.V.W. rating 
of 90,000 pounds. 

That means that every International Dealer 


Tune in “Harvest of Stars’ Sunday, 2 p.m. Eastern Daylight Time. NBC Network. 


INTERNATIONAL 


It operates 


-y INTERNATIONAL FRANCHISE 
, IS VALUABLE 


between Chicago, Racine, Milwaukee, 


ceptance of several national fleet 
contracts with major automotive 
suppliers; and the decision to in- 
augurate the publishing of a 
monthly publication for distribu- 
tion to prospective users of truck 
leasing services, the first issue to 
be in the mails by Aug. 1. 


Pitts Gets Edwards 


Joe E. Edwards has joined the 
staff of Pitts Motor Co. in We- 
tumpka, Ala. 


WASHINGTON.—OPA last week 
announced its new policy of ap- 
plying the passenger car absorp- 
tion policy to retail sales of light 
trucks, as exclusively predicted in 
the June 17 issue of AUTOMOTIVE 
News. 


The announcement was made in 


TRUCK SECTION 


alent of 4.5 percentage points 
are reflected in resellers’ ceilings 
by the dollar-and-cents amounts 
of the factory increases, it was 
added. 

Pointing out that the financial 
returns on all vehicles were con- 
sidered in fixing the auto absorp- 


connection with authorization of |tion procedure and that dealers in 


price ceiling 
new Federal Truck models. Thus, 
OPA confirmed the AUTOMOTIVE 
News disclosure that the new ab- 
sorption program would be made 
known by individual truck manu- 
facturers and makes. 


Dealer prewar initial margins on 
trucks of 16,000 pounds gross ve- 
hicle weight or less will be re- 
duced 4.5 percentage points, OPA 
said, to offset equivalent increases 
in factory prices. This will mean 
a dealer discount cut of 20 percent. 


Factory hikes above the equiv- 









is equipped to get bis share of the available 
business in his territory, no matter what types 
and sizes of truck his customers and pros- 


pects use. 


Later advertisements will present other 
reasons. But if you’d like the whole story 


now, address 


Motor Truck Division 


INTERNATIONAL HARVESTER COMPANY 


Chicago 1, Illinois 


180 North Michigan Avenue 











|of their 








increases for three} light trucks usually sell new cars 


also, OPA concluded that “the 
same policy is properly applicable 
to truck sales, too.” 

On the three Federal light mod- 
els, the average increase over 1942 
retail list prices is 15 percent and 
over the original 1946 prices, 3 per- 
cent. Specification changes and im- 
provements, particularly in the en- 
gine and in the brake and wiring 
systems, account for additional in- 
creases ranging from $100 on the 
Model 18M to $130 on the Model 
16M, OPA said. 


The 15 percent increase was nec- 
essary to cover materials and wage 
cost increases eligible for consid- 
eration under the reconversion for- 
mula, the agency explained. 

Two of the Federal models 
(18M and 18M2) already have re- 
ceived hardship increases under 
provisions of the machinery reg- 
ulation. The postwar version of 
the third model is about to be 
introduced for the first time, the 
agency said. 

Typical of the new prices are 
the following, given for the style 

with the shortest wheel base in 
each case: 


Total list price 
1942 Price for 1946 model, 
most compar- including 
Model able model improvements 
16M $1053.00 $1328 
18M 1449.50 1777 
18M2 1558.50 1937 
The list prices do not include 
transportation or excise’ taxes, 


OPA said. In addition, dealers are 
allowed $20 for preparing and con- 
ditioning the vehicle for delivery. 

AvuTomoTive News also reported 
in last week’s issue that dealers 
will be forced to absorb one-fifth 
previous discounts on 
models above 16,000 lbs. Where a 
dealer now has a 20 percent dis- 


|count on heavy trucks, he will be 
|allowed 16 percent under the new 


plan. 


It will be incumbent upon the 
factories to notify dealers of the 
new prices and discounts after 
the OPA orders are issued, it 
was disclosed, because of the 
wide variety of truck models. 
The increased prices on _ the 
three Federal models became ef- 
fective June 17. 


Alden Honored 
By Tau Beta Pi 


DETROIT.—Col. Herbert W. Al- 
den, director of engineering of 


| Timken-Detroit Axle Co., has been 


elected to honor- 
ary membership 
in Tau Beta Pi, 
national engi- 
neering society, 
at the annual 
meeting of the 
Detroit chapter. 
Col. Alden’s 
election to mem- 
bership was in 
recognition of his 
contributions to 
engineering, and 
came after he 
had completed 53 years in this 
field. He was a founder of the 
Society of Automotive Engineers 
in 1905. In 1912 and again in 1923 
he was president of that society. 


H. W. Alden 


Pharis Arranges to Buy 


Plant Built in 1944 

COLUMBUS, O.—Pharis Tire & 
Rubber Co. has entered into an 
agreement with RFC to purchase 
the building located on the com- 
pany’s property which was orig- 
inally constructed as part of the 
December (1944) Military Truck 
Tire program, it is announced by 
Furber Marshall, president of 
Pharis. . 
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Compared to 1941... 


Truck Sales 
In First 


Off 43% 


Quarter 


(Continued from Page 30) 


hours, but because of internal 
disputes within the local union 
itself. The whole truck industry 
is suffering, however, as well as 
the thousands of truckers who 
sorely need the new trucks and 
tractors. 

Production of the larger sizes 
has also suffered to some extent 
during the first quarter, as mir- 
rored by registrations, with only 
about 1,900 of the 16,000-19,000 
GVW jobs getting into the hands 
of owners. 


In the 19,500-26,000 GVW class 
about 5,140 new trucks were reg- 
istered during the first quarter, 
while approximately 3,500 of the 
26,000 GVW and over were put to 
work. 


It is interesting to note, how- 
ever, that in spite of strikes and 
shortages of parts, only five com- 
panies failed to register more jobs 
during the first quarter than they 
did during the same period of 1941. 
These included Ford, Chevrolet, 
G.M.C., International Harvester 
and Plymouth. 


The April production rate drop- 
ped considerably and seven com- 
panies, with Mack and White add- 
ed, are the same makers who failed 
to register as many new trucks 
during the month in 27 states as 
they did in 1941. 


In April the parts shortages 
stemming from supplier strikes 
were even more general as to 


Reo to Build 
100 ‘Pusher’ 
Buses for Chile 


LANSING.— The largest order 
for complete buses ever placed out 
of Chile has been received by Reo 
Motors, Inc., John T. Clark, export 
manager, has announced. 


The order consists of 100 com- 
plete pusher-type buses and will 
represent an investment of more 
than $1,000,000 when they are deliv- 
ered to Empresa General de Trans- 
portes Colectivos, the association 
of bus operators at Santiago, Chile. 


The units are 31-passenger, 196- 
inch wheelbase and, except that 
they will carry no heaters or de- 
frosters, will be the standard type 
used in this country, Clark said. 


Shipping of the 100 buses repre- 
sents somewhat of a problem be- 
cause the holds of many ships are 
too small to accommodate a com- 
plete bus unit, he said, so that 
many will go to Chile fastened to 
the boat deck. 


Mack of Canada 


Names Glunz 


TORONTO, Ont.—Announcement 
is made by A. C. Fetzer, vice-presi- 
dent of Mack Trucks of Canada 
Ltd., of the appointment of Howard 
C. Glunz as manager of Mack’s 
Toronto branch. 

The Toronto district is composed 
of Ontario, Alberta, Saskatchewan 
and Manitoba. Glunz has been asso- 
ciated with Mack for 23 years. 


Rail-Truck Terminal 


Established in Maine 

PORTLAND, Me.—Described as 
the first of its type in Maine, a 
railroad-truck terminal has been 
opened on Canco Rd., this city, 
by F. G. Congdon, heretofore at 
501 Forrest Ave. Constructed at a 
cost of $75,000, the new terminal 
covers 19,000 square feet and was 
designed exclusively for modern 
freight dispatching. It has a rail- 
road siding allowing unloading of 
merchandise under cover into 
waiting trucks. 


Form Ford Dealership 


A Ford dealership, Oldfield & 
Wade Motor Co., has been formed 
at Wellman, Ia., by Leo and Daryl 
Oldfield and Lyle Wade. The deal- 
ership will occupy the John G. 
Wehrle property. 


tonnage size than during the first 

quarter. For instance, where in 

1941 more than 18,000 jobs under 

5,000 GVW were registered by 

all makers, only slightly more 

than 6,000 jobs were registered 
this April. 

In the 14,000-16,000 GVW class 
more than 13,000 trucks were reg- 
istered in the same states in April, 
1941, compared to 4,000 this year. 
The 14,000-16,000 GVW classifica- 
tion picked up somewhat percent- 
age-wise, as all makers were able 
to register over 900 units, as 
against over 2,700 units in this size 
in 1941. 


The heavy-duty classifications, 
from 16,000 GVW up, did not fare 
as well as any of the lighter jobs, 
as only 28 percent of the 1941 reg- 
istrations were put in service in 
April this year. 





ANNOUNCEMENT of a new dump trailer, with 19 cubic-yard capacity, was made 
last week by Fruehauf Trailer, Detroit. The new trailer is especially designed for coal 
delivery, but can be used equally well for hauling sand, gravel and other materials. 
Body dimensions are 18 feet by 7 feet five inches by 47% inches. Also available are 
models with 8 1/3 and 15% cubic yard. capacity. 


Tire Rayon Stock 
Limited by CPA 


WASHINGTON.—A proposal to 
install sixty-day inventory controls 
over high tenacity rayon yarn, cord 
and cord fabric in the hands of 
rubber manufacturers was made 
to the Rayon Producers Industry 
Advisory committee here last week 
by the rubber division of CPA. The 


committee unanimously approved 
the proposal, it was reported. 

High tenacity rayon is an espe- 
cially strong, coarse and heavy 
type of rayon that has been de- 
veloped principally for use in tires, 
it was explained. It is contemplated 
that by July 1 the proposed new 
control will take effect. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 





Texaco Supplies 
Complete Line of 


Synthetic Fuels 


ANNAPOLIS, Md.—Texas Co. 
supplied a complete line of syn- 
thetic fuels and lubricants for the 
full scale demonstration of syn- 
thetic petroleum products staged 
last week for the Army and Navy 
here, according to Dr. W. E. Kuhn, 
manager of the Technical and Re- 
search division. 

The new synthetics were used to 
fuel and lubricate landing craft, 
amphibious tanks and experimental 
gas turbine and turbo-jet engines. 

In conjunction with plans just 
announced by the Navy for a long- 
range study of synthetic fuels to 
be carried out jointly by the Navy 
and the oil industry, Dr. Kuhn re- 
vealed, for the first time, that Tex- 
as Co. has developed methods for 
making synthetic gasoline, oils, 
greases and diesel fuels. 

According to Dr. Kuhn, synthetic 
gasoline is made by an improve- 
ment on the Fischer-Tropsch pro- 
cess. 





Engines can 


More Power per Cubic Foot 


Aluminum’s superior heat distributing 


ability 


permits higher engine ratings. 


Because thermal stresses are a function 


of thermal conductivity, aluminum 


parts enable you safely to squeeze 


more power out of a given size of engine. 


More Power per Pound 


Aluminum’s natural lightness auto- 


matically cuts down an engine’s 


over-all weight. Use Aleoa Aluminum 


A LCOA ALUMINUM © 


be lighter! 


castings for many of the engine parts 


and you’ve got a lot less deadweight 


to handle and haul around. 


Designers and manufacturers in- 


terested in making engines lighter will 


find valuable data in reports by Alcoa’s 


engine research laboratories. This in- 


formation can be obtained through the 


nearby Alcoa office, or by writing 


ALUMINUM COMPANY OF AMERICA, 
1926 Gulf Building, Pittsburgh 19, Pa. 
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Truckstell Adds 
Grille-Guard 


To Special Line 


CLEVELAND. — Truckstell Co. 
has announced that the Champion 
Grille-Guard has been added to 
the company’s line of special truck 
equipment items. Distribution is 
being handled by the Truckstell 
distributor organization. 


The Champion Grille-Guard pro- 
tects a truck against damage to 
the radiator grille, the radiator 
and head lamps; in some cases of 
collision, it also reduces possible 
damage to the fan and engine. 


Currently these grille-guards are 
being produced for conventional- 
type trucks of the following makes 
and capacities: Ford, 1% ton; 
Chevrolet, 1% and 2 ton; Dodge, 
1% and 2 ton; International models 
K5,‘K6 and K7. In the near future 
they will be available for all other 
makes and models, both conven- 
tional and cab-over-engine. 


A feature stressed by Truckstell 
is that no drilling of the bumper 
or bumper brackets is necessary. 
The equipment is attached to the 
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THE CHAMPION Grille-Guard now is available through the nation-wide Truckstell 
distributing organization. Photo shows one of the guards installed on a new Chevrolet 
truck. In the near future the equipment will be available for all makes of trucks, both 
conventional and cab-over-engine models. 


truck by the same bolts which hold | Grille-Guards are made from %- 
the bumper to the frame. a inch gauge steel. 


Rodgers Hits Monopolies . 


Safety Phins Keynote 


mPa. Trucker Sessions 


HARRISBURG, Pa.— (UTPS) — 
Safety problems keynoted the thir- 
teenth annual convention of Penn- 
sylvania Motor Truck Assn. Offi- 
cers were elected for the coming 
year. The program set up by the 
President’s Highway Safety Con- 
ference was outlined by Lt. Col. 
Kirk A. Keegan, of the conference 
staff, Washington. 


He listed the three categories of 
techniques for attaining traffic 
safety as education, law enforce- 
ment and better highway engi- 
neering, and said that vast im- 
provements can be obtained from 
the highway improvement program 
the federal government and the 
states are starting. 


However, Keegan added, high- 
ways alone cannot solve the 
problem, but that “our immedi- 
ate reliance and perhaps even 
our ultimate reliance will have 




































Reason-why for the automotive industry’s 25-year- 


old preference for Titeflex—on oil, fuel, and hydrau- 


lic lines—centers around Titeflex built-in ability to 


Newark, N.J. 














Titefle 


THE ALL-METAL FLEXIBLE TUBING 
THAT STAYS TIGHT 


deliver more miles of trouble-free service, with less 
need for maintenance. Unlike ordinary flexible lines, 
Titeflex is all-metal—extremely resistant to vibra- 
tion, temperature, and corrosive attack. Investigate 
now how Titeflex installations can increase the 
efficiency of your equipment and lower operating 
costs. Titeflex, Inc., 540 Frelinghuysen Avenue, 






to be on law enforcement and 
education.” He declared that the 
individual is largely responsible 
for “corrupt administration (of 
law enforcement), ticket fixing, 
lackadaisical, tongue-in-cheek ar- 
rests.” 

Ted V. Rodgers, president of 
American Trucking Assns. and for- 
mer president of PMTA, assailed 
any “integration” proposal calling 
for a few giant transportation com- 
panies owning and operating un- 
der common control of all forms 
of service—rail, highway, plane and 
waterway. 

Amos E. Neyhart, administrative 
head of public safety, Pennsylva- 
nia State College, said that the 
death of 461 persons in highway 
accidents over Memorial Day “is 
an indication of what is ahead of 
us in accident prevention work.” 
A talk on the Federal Wage and 
Hour Law’s effects on motor car- 
riers was given by W. Y. Blan- 
ning, of the Interstate Commerce 
Commission, and L. Metcalfe Wall- 
ing, of the U. S. Department of 
Labor. 


A discussion on proposed changes 
in ICC safety rules and regula- 
tions was given by George R. 
Wellington, safety section, ICC, 
and on the ATA’s manpower pro- 
gram by Benjamin R. Miller. 
Among other speakers were Thom- 
as J. Breslin, assistant superin- 
tendent of deliveries, Atlantic Re- 
fining Co., and Bart Richards, pub- 
lic relations director, Lawrence 
County Chapter, PMTA, New Cas- 
tle. 

J. Albert Kramer, Philadelphia, 


was elected president of the 
PMTA, succeeding Paul W. 
Keely, New Castle, who was 


elected vice-president of ATA for 
Pennsylvania. 

Other officers elected 
Edward S. Gogolin, Harrisburg, 
first vice-president and _ general 
manager; Warren F.. Crossett, 
Warren, second vice-president; 
Thomas Palmer, Scranton, third 
vice-president; Edward McCrady 
jr., Pittsburgh, fourth vice-presi- 
dent; Myles F. Rockey, New Cum- 
berland, treasurer, and J. R. Cray, 
Pittsburgh, secretary. 

The following were elected mem- 
bers of the executive committee: 
Neil J. Bast, Allentown; Fred K. 


include: 


Geiger, Philadelphia; Samuel A. 
Mooney, New Castle; Floyd B. 
Noerr jr., Lewistown; Maurice E. 


Trexler, Scranton, and D. D. Wo- 
meldorf, New Bethlehem. 

The following were elected ATA 
directors, representing various 
branches of the industry: Contract 
carriers, Ted V. Rodgers sr. 
Scranton; S. A. Lafferty, Altoona, 
alternate; common carriers, Myles 
F. Rockey, New Cumberland; C. 
B. Wiley, Pittsburgh, alternate; lo- 
cal cartage, Fred K. Geiger, Phila- 
delphia; Harry H. Nichlaus, Pitts- 
burgh, alternate; private carriers, 
Joseph Laher, Pittsburgh; Gavin 
W. Laurie, Philadelphia, alternate; 
at-large, Samuel F. Niness, Down- 
ingtown; William F. Crossett, al- 
ternate; at-large, J. Albert Kramer, 
Philadelphia; Samuel A. Mooney, 
New Castle, alternate; Harry L. 
Gormley, New Castle; Charles C. 
Rosen, Pittsburgh, alternate. 

Presentation of national truck- 
ing safety awards to the Hershey 
Chocolate Corp., Hershey, and the 
Motor Truck Equipment Co., Har- 
risburg, highlighted the closing 
banquet of the two-day conven- 
tion. 

Resolutions included one urging 
removal of “unreasonable burdens 
and the readjustment of taxes so 
as to spur business activity to 
peacetime pursuits.” 

Others included requests for re- 
peal of the wartime 3 percent 
transportation rate; extension on 
a permanent basis of merit ratings 
for unemployment compensation 
insurance; simplification of driv- 
ing laws; appointment by Gover- 
nor Martin of a highway safety 
commission in conformity with the 
findings of the President’s high- 
way safety conference, and removal 
of Federal emergency taxes on 
gasoline, lubricating oil, tires, parts 
and truck chassis. 
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Highway Conference Reports 


States Accent Safety Plans, Many Seeking 
Anti-Tax Diversion Amendments 


WASHINGTON.—Following is a 
state by state report of State High- 
way Users Conference develop- 
ments in 11 states as of last week: 


COLORADO—The by-laws gov- 
erning the Colorado Highway Users 
Conference were adopted officially 
at a recent meeting in Denver. The 
articles of incorporation of the con- 
ference, already on file with the 
secretary of state, were read for 
the information of all members. 

FLORIDA.— The Florida High- 
way Users Conference met at Or- 
lando under the chairmanship of 
Cc. B. Treadway, and approved for 
submission to the Special Citizens’ 
Tax committee the text of a brief 
dealing with state highway fi- 
nances. A resolution pledged the 
Florida Highway Users Conference 
to participate in a state safety pro- 
gram, and a committee was ap- 
pointed to develop plans. 

INDIANA — The Indiana High- 
way Users Conference met recent- 
ly in Indianapolis under the chair- 
manship of C. C. Hadley, and ap- 
proved all “reasonable” measures to 


‘further highway safety and voted 


to favor increases in bus and truck 
dimensions, in conformity with rec- 
ommendations of the American 
Assn. of State Highway Officials. 

LOUISIANA—Highlighting a re- 
cent meeting of the Louisiana 
Highway Users Conference were 
resolutions calling for elimination 
of diversion of one-seventh of the 
state gasoline tax and repeal of the 
eight cents a gallon lubricating oil 
tax. This action followed an ad- 
dress by Sen. Alva Brumfield, who 
discussed the recent tax study of 
the Louisiana Revenue Code com- 
mission. Following Sen. Brumfield’s 
address, all used groups present 
pledged their support in appoint- 
ing three representatives to a com- 
mittee to study tax issues affecting 
highway users. A resolution offered 
Gov. James H. Davis the services 
of the Louisiana Highway Users 
Conference in forming a Louisiana 
Highway Traffic Safety committee. 

MAINE—Arlyn E. Barnard, man- 
ager of the Maine Automobile 
Assn., at a meeting of the Maine 
Highway Users Conference in Port- 
land, discussed progress of the fed- 
eral-aid highway construction pro- 
gram in Maine. Projects totaling 
nearly $1,500,000 have already been 
approved. Russell E. MacCleery, 
manager of the State Conference 
Services Department, National 
Highway Users Conference, gave 
the conference a full report of the 
objectives and accomplishments of 
the President’s Highway Safety 
Conference and outlined plans for 
the coming regional meeting in 
Portsmcuth of New England high- 
way users. 

MARYLAND—The Maryland 
Highway Users Conference, meet- 
ing twice during May in Baltimore, 
voted to adopt the eight policies 
of the National Highway Users 
Conference with necessary modifi- 
cations to fit the Maryland situa- 
tion, and a committee was appoint- 
ed to draft Articles of Organization 
patterned after those of the Na- 
tional conference. At the first meet- 
ing, there was a discussion of state 
fiscal policy, diversion, dispersion, 
rates of increased registration fees, 
and a proposed increase in the gas- 
oline tax. The conference recom- 
mended that members devote all 
their efforts to full development of 
highway transportation in the pub- 
lic interest. At the second meeting, 
P. D. McLean, assistant director of 
the National Highway Users Con- 
ference, was the principal speaker. 

MICHIGAN.—Publication of the 
new factual book, “The Miracle of 
Highway Transportation in Michi- 
gan,” produced by the Highway 
Users Conference in Michigan in 
cooperation with the National High- 
way Users Conference, recently was 
completed. Distribution of this at- 
tractive booklet is being carried 
out by the various user groups 
within the Michigan conference. At 
a recent Michigan conference meet- 
ing, the eight-point policy program 
recommended by the National 
Highway Users Conference was 
adopted as the overall program of 
the Michigan conference. Thirty- 
nine associations interested in the 
problems of highway transporta- 
tion were established as the regu- 


lar members of the Michigan High- 
way Users Conference. Discussion 
of a proposed increase in the state 
gasoline tax and the present eight- 
mile beyond-city-limits tow limit 
followed. 

OH1IO—Petitions for a state anti- 
diversion amendment in Ohio are 
now being circulated by member 
groups of the Ohio Highway Users 
Conference. 

OKLAHOMA — The Oklahoma 
Highway Users Conference, at its 
recent meeting in Oklahoma City, 
adopted the eight policies of the 
National Highway Users Confer- 
ence as the guiding policies of the 
Oklahoma State Conference, with 
some modification to fit local con- 
ditions. A committee was appointed 
by Chairman Joe V. Russell to 
draft a constitution and by-laws for 
the Oklahoma conference. Russell 
E. MacCleery, manager of the state 
conference services department of 
the National Highway Users Con- 
ference, discussed the objectives of 


— eee ee 


the national conference and their 
relation to the highway financing 
problems of Oklahoma. A resolu- 
tion was passed offering the ser- 
vices of the Oklahoma Highway 
Users Conference to assist the 
governor in promoting greater 
highway safety. 

SOUTH CAROLINA—Gov. Ran- 
some J. Williams and State High- 
way Commissioner Stanley J. Wil- 
liamson were guests of the South 
Carolina Highway Users Confer- 
ence at its recent meeting in Col- 
umbia. Williamson outlined the 
state’s plans for improvement of 
secondary and farm - to - market 
roads. Lt. Hurteau of the South 
Carolina Safety Patrol described 
the training program for high 
school students. The conference 
was addressed by Arthur C. Butler, 
director of the National Highway 
Users Conference, on the subjects 
of highway safety, safeguarding 
highway revenues, sizes and 
weights of vehicles, reciprocity, 
and regulation. Frank A. Graham, 
chairman, named a committee to 
study the Articles of Organization 
of the South Carolina conference, 
a committee on highway safety, 
and a committee to study the pos- 
sibility of effecting an anti-diver- 
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AT THE HIGHLAND PARK pliant of Ford Motor, workers check the first bus to 
roll from the newly installed assembly line. Ford buses now are being manufactured 
at Highland Park. Assembly was moved from the Rouge plant to make way for greater 


production of Ford and Mercury cars. 


sion amendment to the state con- 
stitution. 


WASHINGTON — Herbert Simp- 
son, regional representative of the 
National Highway Users Confer- 
ence, was the speaker invited by 
the Highway Users Conference at 
Washington to address the confer- 
ence at its recent meeting. Simp- 
son led the discussion of the prob- 
lems of traffic safety and accident 
provention, matching federal aid, 
and building highways. 


Perfect Circle Report 

The director of the Perfect Cir- 
cle Co. declared the regular quar- 
terly dividend of 50 cents per share 
on shares of outstanding capital 
stock. The dividend is payable July 
1, 1946, to stock of record at close 
of business June 7, 1946. 


‘*‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 





Gasoline consumed by increased idling speeds of motors does 
not haul a pay load. HYCON Brakes are 100% hydraulic. 
They require no vacuum-actuated “boosters.” Consequently, 
the carburetors on HYCON-equipped trucks can be adjusted 
to maximum idling efficiency for economical fuel usage, and 
to reduce wear and tear on their motors. HYCON Compound 
Cylinders provide positive braking control whether motors 
are running or not. That’s why HYCON Brakes can cut your 


fuel bill. 


HYCON Brakes Save Tires, Too 


These all-hydraulic brakes reduce tire-scuffing because the 
power they deliver at the wheels is always under the driver’s 
positive control. Pedal pressures are in direct proportion to 
braking pressures. The safety factor is increased because the 
lag caused by atmospheric pick-ups is eliminated. They are 
low in first cost and maintenance, and can be installed without 


special training or equipment. 


Make a Trial Installation 


A test on your own trucks will prove the advantages of the 
HYCON Compound Cylinder. Get a trial unit and make your 
own tests. Now available are units to replace 1%” and 11,” 
Di. original equipment master cylinders. Order from your 
local power brake distributor or direct from The New York 
Air Brake Co., 420 Lexington Avenue, New York 17, N. Y. 
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YLINDER ASSEMBLY 


CONTROLLED 


BRAKING 


COMPLETELY 





HYDRAULIC 


Eliminates brake lag, improves 
safety factor, simple and quick to 
install, cuts tire wear and fuel con- 
sumption, reduces maintenance. 


Look for the Registered Trade Mark ih} 


THE NEW YORK AIR BRAKE COMPANY ‘©. 


420 Lexington Avenue, New York 17, New York 
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Lack of Equipment... 


aS NEWS, JUNE 24, — 


Frozen Food Industry 


Stymied on 


Trucks 


(Continued from Page 30) 


densers of the blower type that are 
run by independent gasoline driven 
engines. 


haul of frozen foods should be able 
to have their equipment legal in 
all states in which they will have 


Still another type, and one that/to travel. 


is looked upon as offering the 
greatest margin of safety for the 
long distance haulers, is a combi- 
nation of the separately powered 





FRONT VIEW of Fruehauf trailer with 
Trail-Aire conditioner showing how unit is 
mounted in the rounded nose of the van 
trailer with accessibility to engine and con- 
trol valves through doors in front of body. 


condenser with thinner direct ac- 
tion plates. 

The extra weight factor, espe- 
cially as it concerns operators who 
must haul through states with low 
axle or overall weight laws, must 
be taken into account in the selec- 
tion of the type of refrigerating 
equipment. 

Standard duty Kold-Hold plates 
run from 137 pounds for the small- 
est size up to 270 pounds for the 
large plates, while heavy duty 
plates run from 170 pounds for the 
small to 348 pounds. Dole plates 
run approximately the same. As it 
usually takes. from eight to 12 





KOLDHOLD PLATES on front and sides 
of a refrigerated truck body for low tem- 


perature work. Disadvantage of this 
mounting is that protecting panels must 
be added to keep load from injuring plates 
which further reduces load capacity. 


plates to hold temperatures in a 
trailer sized body to zero, it is seen 
that holding plates in themselves 
add considerable weight to the low 
temperature hauling units. 

Thermo King condensers weigh 
approximately 800 pounds installed, 
while Trail Aire units run around 
1,800 pounds complete with auxili- 
ary engine. 

Uniform Laws Needed 

Never was there more necessity 
for uniform state weight laws than 
at the present time when conserva- 
tion of foodstuffs is so important 
and the frozen food industry is in 
shape to take care of the crops, 
with the exception of transporta- 
tion. Truck owners going into the 


And at the same time, it might 
be pointed out, was there ever 
more necessity for OPA to take 
off price controls on the different 
parts that go into the manufac- 
ture of low temperature refriger- 
ation equipment. These controls 
are not only hampering but prac- 
tically stagnating the production 
of low-mercury units, refrigera- 
tion men say. 

Insulation for bodies built for low 
temperature operation approxi- 
mately eight feet wide and seven 
feet high weighs approximately 130 
pounds to the lineal foot of body 
length. This consists of at least six 
inches of insulation on the sides 
and up to eight inches top and bot- 
tom. It is considered necessary to 
have ample insulation under the 
floorboards because of the terrific 
heat thrown off by pavements in 
hot weather. 

A rule of thumb measure of 
depth for insulation is one inch of 
Fiberglas or its equivalent for 
every 15 degrees difference in tem- 
perature between the extreme out- 
side, and zero or less than zero re- 
quired in the body for the haul. 

Thus, a trailer that is going to 
operate in 90 degree weather and is 
to hold zero temperatures should 
have a minimum of six-inch side- 
wall and eight-inch floor and ceil- 
ing. The sidewall insulation space 
must be drained so that condensa- 
tion can be drawn off and not im- 
pregnate the insulant or form ice 
on the sidewalls of the body. 

It is also considered important to 
paint low temperature jobs in light 
colors, as light colors have more 
reflective properties. 


Same Compressors Used 

Low temperature trailer “refer” 
jobs most in demand at the present 
time are from 28 feet to 34 feet 
long with 16-inch bodies on trucks 
being used for wholesale deliveries 
of frozen foods. The same com- 
pressor units are used for both 
trailer and truck bodies, the larger 
jobs taking longer to cool off and 
making it necessary to run the 
compressor unit for longer periods 
to keep temperatures down. 

At the present time, it is claimed 
that the rails are worse off in the 
matter of low temperature jobs 
than trucks—that while only a very 
few refrigerator companies are now 
in production or hope to be in pro- 
duction soon with low temperature 
equipment, the rails have practi- 
cally none and are unable to handle 
frozen foods adequately with their 
present iced or brine cars. 

One of the interesting things 
about the frozen food haul, espe- 
cially from the South to the 
North, is that with some equip- 
ment it is possible for the oper- 
ator to also heat his truck or 
trailer body with the same com- 





CONSTRUCTION OF Kold-Hold pilates | Material 


showing how Freon or other refrigerant is 
circulated through the steel pipes. Top pipe 
is inlet and bottom the outlet pipe. 





How Blowers Work . 





TRAILER BODY with compressor mounted in nose showing how blower forces cold 
alr across top of cargo and returns it under duck boards which should be placed in 
all low temperature bodies. 





Ri acl a 


SHOWING AIR circulation with Thermo King compressor located high on trailer 
body over cab with engine on outside and compressor on inside. 





TRAILER BODY with Kold-Hold plates mounted on ceiling and under floor for low 
temperature work. This mounting of plates saves cargo space and also prevents plates 
from being damaged by cargo. 


pressor unit that produces the | Celotex ............. 12.5 33 
low temperature. Asbestos Fiber ..... 17.4 56 

Thus, some smart operators are|Fiberglas .......... 2.5 26 
hauling southern produce, tomatoes | Rock Wool ......... 14.3 28 
especially, at chilled temperatures | Balsa Wood ........ 8.8 38 
part of the way and then swinging |Kapok ............. 98 24 
over to heat so as to ripen the pro- |Sawdust ............ 12.8 41 


duce in transit. 


INSULANT WEIGHTS 
(Approximate comparison of weight 


(Divide all weights by 12 to get 
weight 1 inch thick) 


of insulation material used for 
transport units.) Boyett Opens 
Weight K The Boyett Motor Co. has opened 
per cu.ft. factor|in Blakely, Ga. C. E. and E. S. 
Cork Board ........ 10.6 80 |Boyett are the owners, and J. O. 
Cork (regranulated) 8.1 31 ‘Brown is manager. 


TRUCK SECTION 


Plywood 


(Continued from Page 30) 


neled. Aluminum Sheets: should be 
of at least 25 gauge, corrugated 
or channeled, and it was recom- 
mended that this type of material 
be mounted horizontal to the truck 
or trailer frame. Light Steel Strip: 
should be at least 20 gauge, cor- 
rugated or channeled. Steel Sheets: 
should be at least 24 to 26 gauge 
metal. 

The committee said that of the 
above substitutes, only steel sheets 
would increase the weight above 


™ | that of softwood plywood, the light 


steel strip would result in a weight 
about equal to plywood and all 
others would result in a lighter 
weight product. 

It was estimated that approxi- 


m mately 30,000 van-body trailers 


would be built during the next 
year of which about 6,000 will have 
insulated bodies requiring the use 
of plywood under this new volun- 
tary restriction. 

It was estimated that 50,000 
truck-bodies of the insulated type 
would be constructed during the 
same period. 


Using average gross construction 
figures of 950 square feet of ply- 
wood necessary for the building of 
one insulated van-trailer, and an 
average of 500 square feet per 
truck-body, the estimated need for 
softwood plywood by the industry 
for the next twelve months will 
be about 37,125,000 square feet. 
This figure allows 25 percent of 
new production requirements for 
trailer body repair and 20 percent 
for truck body repair. 

CPA officials, in discussing the 
other materials needed, said that 
lumber of all types, steel, and other 
commodities are now in the scarce 
category. Committee members were 
told that the bottleneck at the mo- 
ment for the plywood industry was 
getting peelable logs to the mills. 
This difficulty is being gradually 
eliminated. 


For Newcomers 
Trucking Expansion Sure, 


Horine Says on Radio 


NEW YORK.—“Opportunities in 
the Trucking Business” was the 
subject of an interview recently 
conducted over Radio Station 
WNEW here between M. C. Ho- 
rine, sales promotion manager of 
Mack-International Motor Truck 
Corp., and Michael Gore, author 
of “101 Ways to Be Your Own 
Boss.” 


The broadcast was one of a se- 
ries presented by Gore under the 
title, “Be Your Own Boss,” with 
special emphasis on the veteran 
who is desirous of setting himself 
up in business. 


Horine pointed out that while 
trucking is far from a wide-open 
business, it is certainly due for ex- 
pansion. 

“There are still 53,000 communi- 
ties without railroad service. Truck- 
ing was seriously curtailed during 
the war and has a lot of lost 
ground to make up, so it will ex- 
pand whether general business 
does or not,” he explained. 


Brandt Joins Alger 

DETROIT.—Appointment of 
Arthur F. Brandt as manager of 
the Flint (Mich.) terminal of Geo. 
F. Alger Co. has been announced 
by A. C. Scott, Alger president. 
Brandt brings to the organization 
more than 14 years of transporta- 
tion experience. 


‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 





New Commercial Car Registrations, 45 States for First Quarter, 1946-1941 


(Compiled by R. L. Polk & Co.) 
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TRUCK SECTION 


Plymouth), Belleville, Ill., past sec- 
| retary of the N.A.D.A., started sell- 
: ing Buicks in 1908. 

; + * * 


1909 


C. A. Sweet, sr. (Ford), Pal- 
myra, Neb., Maxwell dealership 
at the beginning, but Ford ex- 
clusively for 33 years. 

L. M. Wuire (Ford), Poplarville, 
Miss., his father started with the 
Carter Car contract then the deal- 
ership switched to a number of 
other cars, winding up with Ford 
in 1935 and which has been sold 


continuously since. 
* * * 


1910 


N. J. Lee (Buick), Perryman, 
Md., has been with Buick ever 
since his company started in 
1910. 


Sse Eve Vee eV OSS OS 


wewJ vera F 


* * * 


1911 


H. Fenwick (Studebaker), Mor- 
ganfield, Ky., he started with a 
machine shop and garage in 1905 
and took on a Studebaker contract 
in 1911. 

H. E. McKenzie (Chevrolet), 
Foxboro, Mass., his father start- 
ed selling gasoline in 1906. Two 
years later he also started a ga- 
rage and machine shop. In 1911 
a Ford contract was signed after 
which many other cars were 
handled until 1922. Since that 
date Chevrolet has been handled 


exclusively. 
* * * 


1913 


We are resuming the listing of 
veteran dealers starting this week 
with the year 1913. Old timers will 


TSS Eee ee Ome we CU 
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' remember that production for that | 


year was 461,000 passenger cars. 
During the year the Chevrolet 
plant was moved to Flint and 
merged with the Little Motor Car 
Co. Finance companies started to 
operate. Wire wheels became 
standard equipment on a few cars. 
Bendix starters were shown for 
the first time. Ford production 
reached a thousand cars a day. 

* 7 

D. A. Boswett (Hudson), South 

Bend, has handled Hudson con- 
tinuously and exclusively. 

a * - 


M. P. Capy (Dodge), Hillsboro, 


—- ~~ S&S 


Just Among Dealers... 


(Continued from Page 3) 





Ore., started with Overland but 
has been with Dodge since 1917. 
He has served as president of the 
Oregon State Automobile Dealers 
Assn. 


— “~ re Ve F 


* * * 


Les Frint (Nash), Milwaukee, 
after experience with Chevrolet 
and Oldsmobile he has been 
> Nash distributor since 1932. 

L * * * 

Howarp Haseccer (Ford), Chas- 
ka, Minn., has handled Ford con- 
tinuously and exclusively for a 
third of a century. 

* oe ” 


J. Leo JoHNson (Chrysler- 


Ne Belts, Screws or 
Clips Needed! 

The Patented 
Adjustable Di- 
viders on these 
bins are easily 
changed from 
one position to 
another with- 
out bothering 


with bolts, 
screws or clips. 


Entire bin 18- 
gauge steel. 
Dividers and 
shelves set up 
to fit your 
requirements. 
Model H-29 Delivery in 3 
weeks. 


Write now for free catalog and 
see the various models. 


HOPE Metal Products, Inc. 


Dept. A 
1505 Rockwell Ave. Cleveland 14, Ohio 
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Plymouth), Montpelier, Vt., first 
dealership was Maxwell. For 
many years he was Vermont di- 
rector of NADA. 

+ * * 

JoHN A. McALonan (Ford), Ak- 
ron, early lines were Pathfinder, 
Pilot, Apple “8,” Regal and Haynes. 

* + * 


Frep P. PotscuNer (Ford), Do- 
ver, O., has handled Ford con- 
tinuously since he began 33 years 
ago. 

* + * 

Howarp M. Smitrn (Buick-Pon- 
tiac), Port Arthur, Tex., is past 
mayor of his city, past president 
of the Chamber of Commerce and 
Rotary Club. 

* * * 


W. G. Tenney (Hudson), Ar- 
lington, Mass., started with the 
Chandler and switched to Hud- 


son in 1919. 
ok * * 


1914 
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passenger cars. Chevrolet discon- 
tinued the six and started to build 
a four. Cadillac produced its first 
eight-cylinder V-type engine. Head- 
lights of Pierce Arrow were lo- 
cated in the fenders. Horace and 
John Dodge started production on 
the Dodge car. Henry Ford raised 
his 15,000 employes to $5 a day. 
The following dealers started in 
business: 


WiuiamM Brown (Ford), Bloom- 
ington, Ind., his institution is a 
show place of the country and 
his volume in normal years runs 
a million dollars. 

B. B. Burns (Dodge-Plymouth), 
Decatur, Ill., Illinois NADA direc- 
tor and past president of the state 
association. 

Matr Cameron (Studebaker), 
LaCrosse, Wis., was one of the 
original Dodge dealers. He is a 
past director of the Wisconsin 
State Assn. 

S. W. Corwin (Chrysler), Fargo, 
N. D., opened at Bismark, N. D., 





as a Buick distributor in 1914 cov- 
ering considerable territory. In 
1917 he added Chevrolet whole- 
sale contract. In 1925 he took as 
a partner Neil O. Churchill, for- 
merly a Chrysler road man, and 


In 1914 production was 543,000|moved to Fargo to distribute 
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helical spur gearing. 
© New Timken Easy Power 
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ear lubricant. 


weight. 


bination. 







splines. 






















sible loads are over 

18,000 pounds at the 

tires on the ground. 
e IN FULL PRODUC- 
TION NOW! 






Gear train of $ and 
U 300 Series. Note 
new hypoid-bevel 
ears — big, husky 
elical gears. 
Timken ta- 
pores roller 

rings are 
adjustable. 


















NEW TIMKEN S and U 300 Series 
Two-Speed Double-Reduction Axles 
offer EVERY MODERN FEATURE! 


Combines for the first time advantages 
of hypoid-bevel gearing with those of 


effortless change of axle ratios as re- 
quired for speed, load or road condi- 
tions. Change from one ratio to the 
other accomplished without loss of 
vehicle speed by selector and accelera- 
tor action only. No clutch action re- 


© Built-in shift mechanism—lubricated by 


© Single-speed final drive of S and U 200 
and two-speed final drive of S and U 
300 are interchangeable in same axle 
housing using same axle shafts. 

¢ New housing design gives uniform dis- 
tribution of load stresses with minimum 


* New differential with 9-16 tooth com- 
© New shaft design eliminates failures at 


© Sixteen slant-sided axle shaft splines 
with increased root diameter permits 
maximum shaft diameter. 

New “DP” Heavy-Duty Hydraulic Brake 
(only true heavy-duty hydraulic made 
today) and famous ‘’P” Series Power 
Brake are interchangeable. 

¢ New transfer bar hook-up for 
“P’ Series Brakes—protected lo- ¢ 
cation for brake chambers. 
For heavy-duty hauling on and 
off the road where permis- 













Chrysler in eastern North Dakota 
and western Minnesota. 

Cc. E. Francis (Ford), Port- 
land, Ore., has handled Ford and 
Ford products exclusively during 
his entire history as an automo- 
bile dealer. 


W. Frrz Hoye (Ford), Lincoln- 
ton, N. C., in the early years he 
handled successively Reo, Oakland 
and Chevrolet. He is a captain in 
the North Carolina State Guard. 


E. S. Hutt (Dodge), Stillwa- 
ter, Okla., the dealership started 
with the Paige in 1914, bought 
an Overland dealership in 1919 
and in 1932 signed with Dodge. 


Howarp E. Laux (Chrysler-Plym- 
outh), Mount Vernon, N. Y., his 
first contract was with Oldsmobile. 


E. N. Manseckx (Chrysler), Des 
Moines, started with a Chalmers 
agency in 1914. He gold out in 
1916 to take on the Maxwell line. 
He has handled the Chrysler 
since they were built. 

J. W. Mason (Ford), Longview, 
Wash., started out in Raymond, 
Wash., with a Ford dealership, but 
sold out in 1936 to become the 
Ford dealer in Longview. 

Feux G. Smart (Chevrolet), 
Pine Bluff, Ark., started as a 
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You don’t have 


Shift permits 


ahead and haul 
















high range. 












Remember this 


TRUE two-speed. 
















Two-Speed Double-Reduction Axles. 


If you want to haul something 
somewhere in low speed, you go 


want, as fast as you want. You can 
highball in low range all the way 
across Texas if you need to, without 
your Timken Two-Speed working  __ gyd will! 
up even a boy-size sweat. 


And the same thing goes for the 


With a Timken, you call the tune. 
You say which gear ratio you want 
to use and how long you want to 
use it, instead of the axle telling you. 


need a two-speed axle and want a 


THEYRE TRUE TWO-SPEED AXLES 


to baby Timken But there’s more to the story than 
this. For example, Timken two-speed 
gear ratios were selected to meet 
present-day conditions and demands, 
instead of the fundamental design of 
the axle dictating what ratios could 
be offered. Therefore, as conditions 
and demands change in the future, 
Timken ratios can change with them 


it—as far as you 


provide up 


TIMKEN 
AXLES 


THE TIMKEN-DETROIT AXLE CO. © DETROIT 32, MICH. 


WISCONSIN AXLE DIVISION ° 


TIMKEN AXLE BRAKE DIVISION « DETROIT 32, MICH. 





| Timken Two-Speed Double-Reduction Axles are 

the most modern two-speeds in production today. - 
S$ and U Heavy-Duty Series illustrated at left— | 
see box below for partial list of advanced- | 





Another thing is that Timken 
Two-Speed Double-Reduction Axles 


ground clearance. So, if you operate 
“two-speed” off the pavement, here’s 
still another reason to specify Timken. 


There are scores of other Timken 
two-speed features. Write for a copy 
the next time you of our new folder—oz ask your Tim- 
ken Field Man the next time he calls. 
You'll find it worth your while. 








Ford dealer and has _ served 
NADA as Arkansas director. 
GorpoN Warren (Chevrolet), Los 
Angeles, first line was Overland. 
He has been a Chevrolet dealer in 
Hollywood for 23 years. 
—JoHN O, Munn. 


























































Spaniards Crack Down 


On Car Import Racket 

MADRID, Spain.—The Span- 
ish government has issued a de- 
cree designed to curb the prac- 
tice of importing cars on a tem- 
porary permit to sell here at a 
tremendous profit, the New 
York Times reported last week. 
The decree prohibits the sale of 
autos which are not routed 
through regular international 
trade channels. 

U. S.-made cars, brought in 
from Mexico on a six-month 
tourist permit, have been sold 
immediately at profits ranging 
from $5,000 to $10,000, the Times 
said. Higher-priced cars are 
priced at $30,000 on the regular 
exchange, or half of the black 
market rate. 





You get the best results in our Classified 
section, inside back cover. 
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Dealers tell me 





By 
John O. Munn 


(Continued from Page 3) 


problems and earnestly solicit 
your patience. 
“ENGLAND-COOK Co. 
‘Lansing’s Chevrolet Dealer for 
Over 23 Years’ 
Showroom 419-423 E. Michigan 
Tel. 20731” 
* * 


Another Example 


Of Promotion 


HE second one in the current 
mail is from W. S. Johnston, 
Cadillac distributor at Trenton, N. 
J., and is in the form of a printed 
letter. I quote it in its entirety: 
“NEW CADILLAC... 
WHEN? 
“The W. 8S. Johnston policy on 
the delivery of new Cadillac cars 
is: 
(a) Cars will be delivered in 
accordance with the dates in 
which orders were placed as 
previously announced. 
(b) The only exception will be 
physicians who served over- 
seas in the armed forces and 
who, upon their return to ci- 
vilian life, are without a car. 
“Orders have been received 
for our entire allotment of 1946 
models; and orders are now be- 


ing taken for 1947 models, deliv- 
ery to be made some time in 
1947. It is believed that orders 
will be received before July 15, 
1946, for our allotment of 1947 
models. Several Cadillac distrib- 
utors are already sold out of 
= models as well as 1946 mod- 
els. 

“Our new Cadillac prices are 
the current OPA ceiling prices— 
NOT ONE CENT MORE. 

“We require a deposit of $100 
with each order for a new Cad- 
illac, which will apply toward 
the purchase price of the car. 
With the deposit we accept the 
obligation to deliver your car in 
your proper turn. Any customer 
on our delivery order list is in- 
vited to look over this list and 
see exactly where he stands, and 
who has already received cars. 

“If a purchaser, at the time 
that his new Cadillac is ready 
for delivery, has a used car to 
trade in as part payment on the 
new Cadillac, we will allow him 
as much as we would pay for it 
at that time in an outright pur- 
chase if no new car were in- 
volved, the maximum price be- 





STEEL PARTS BINS 
Place order nowl 


Dimensions: 1x3x7 feet—14 to 112 compartments. 
Strongly constructed from new steel—finished in 


olive green. 


Shelves flush inside. Nothing to catch. Drawers and 
sliding gasket shelves furnished on request. 


Shipped knocked down—easily assembled. 


' Bolts and nuts furnished. 








Special installation built for Crucible 
Steel. We are glad to quote on special 
bins to meet your specifications. 

NOTB: Limited territories still open. In- 


quiries invited from bona fide, reliable dis- 
tributors who wish to handle line. 


The RENIE METAL PRODUCTS Corporation 


MANSFIELD, OHIO 





ing the applicable OPA ceiling. 
We do not require that a pur- 
chaser trade in a car to pur- 
chase a new Cadillac. 

“At W. S. Johnston’s the cus- 
tomer decides whether he wishes 
to pay cash for his new Cadillac 
or to finance it. Either way is 
acceptable to us. W. S. Johnston 
realizes that the present abnor- 
mal demand for automobiles will 
not last forever; the day will 
come when we shall be soliciting 
your business. Therefore, now 
as in the past, we are endeavor- 
ing to so conduct our business 
that we may always merit your 
confidence and respect. 

“W. S. JOHNSTON, Distributor 
New Address: Olden Ave. 
near Prospect St. 

New Tel.: TRenton 2-5111.” 


W. Va. Dealers 
Told to Review 
Labor Relations 


CHARLESTON, W. Va.— “The 
dealer who wishes to maintain 
friendly and productive labor re- 
lations with his employes will give 
serious thought to the welfare of 
his employes under present-day 
conditions.” 

These words of advice on the 
dealer labor situation came to 
West Virginia dealers last week 
in the newsletter of the state as- 
sociation. The newsletter told of 
the CIO’s efforts to organize me- 
chanics in the neighboring state 
of Virginia and outlined the pro- 
cedure for collective bargaining 
elections. 

To. avoid labor troubles and 
thwart the unionists, dealers were 
advised to provide the following 
benefits for employes: 

An increase in wages to match 
the rise in cost of living; a vaca- 
tion paid, or a vacation without 
pay but with a year-end bonus; 
sickness and accident insurance; 
death benefits for the employe’s 
family; proper restroom facilities; 
an annual employe dinner, and a 
picnic or outing once or twice a 
year. 

West Virginia dealers were 
warned that the unions “never 
give up.” They will “bring to bear 
every possible angle to force their 
way in,” the newsletter declared. 

“Management has become awak- 
ened to the value of maintaining 
equitable employer-employe rela- 
tions. It has become, in the minds 
of far-sighted employers, as im- 
portant a business asset as good 
public relations,” it was stated. 


Beck Motor Co. 


Beck Motor Co., Greensboro, N. 
C., has been chartered. Principals 
are R. E. Beck, M. Beck and Es- 
ther R. Burch, all of Greensboro. 
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AN UNUSUAL new development in truck loading devices is the Cascade scrape- 
loader recently announced by Cascade Mfg. Co., 2439 N. W. Twenty-ninth Ave., Port- 
land, Ore. It is a maintenance tool requiring no power plant or power take-off from 
the truck motor. One man operates the one-sixth cubic yard scraper in the ditch; the 
driver remains in the truck. 





THE SCRAPE-LOADER is adaptable to any standard dump truck and is in con- 
formity with legal height and width limits of the several states. The boom, pivoted at 
its base, swings out over the ditch. The scraper is pulled along the ditch while truck 
travels forward by means of a cable attached to a draw-bar which projects out from 
the truck below the boom. This drawbar is hinged to drop down out of the way when 
not in use. The hoisting device is a winding drum attached to rear wheel of track 
which, by simply backing the truck, supplies the power for raising scraper from the 


ditch and swinging it up over truck body. 


IHC Ups Pierson, Buzard 
In Sales Staff Shuffle 


CHICAGO.—W. C. Schumacher, 
general manager of International 
Harvester Co.’s motor truck divi- 
sion, has an- 
nounced several 
changes in top 
motor truck sales 
personnel. 

L. W. Pierson, 
who started with 
International 
Harvester in 
1922 and who for 
the past two 
years has been 
southwest motor 
truck district 
sales manager, 
has been appointed assistant man- 
ager of sales specializing on na- 
tional and fleet account sales. 

R. M. Buzard, who also entered 
Harvester’s employ in 1922 and 
who for the past 2% years has 
been motor truck district manager 
of the western district, has also 
been appointed assistant manager 
of sales specializing on operational 
phases of the business. 

While Pierson and Buzard will 
specialize to some extent, they will 
also share with W. K. Perkins, 
manager of sales, the full operat- 
ing responsibilities of the motor 
truck division sales department, 
Schumacher said. 

Perkins announced the following 
changes in motor truck district 
managerships: 

J. T. Sullivan, formerly central 
district manager, has been trans- 
ferred to the southwest district, 
replacing Pierson. 

R. S. Byers, formerly manager 
of the eastern district, has been 
transferred to the western district, 
replacing Buzard. 

R. W. Dibble, formerly manager 
of the sales operation research de- 
partment, has been appointed man- 
ager of the eastern district. 

E. H. Watkins, formerly assis- 


L. w. Pierson 








trict, has been appointed manager 
of the central district. 

W. A. Riggs, former central dis- 
trict manager, has been transferred 
to the northwest district. 

Karl W. Freeman remains as 
district manager of the southern 
district. 


Engine Carbon 


Blasted Out 
By Corn Cobs 


WASHINGTON.—A method of 
cleaning carbon from engines 10 
times as fast as present shop tech- 
niques was reported here last week. 

It involves the use of ground 
corn cobs and rice hulls in an or- 
dinary sand-blasting machine at 
ninety-pound pressure. 

The process, which is reported 
not to disturb the close tolerance 
of precision parts, was developed 
by Department of Agriculture sci- 
entists and perfected by Dr. E. C. 
Lathrop, at the department’s Peo- 
ria (Ill.) laboratory. 

Lathrop says that the soft blast 
cleans more effectively and is fast- 
er than present methods of eating 
away carbon with chemicals or 
hand chipping. Under present prac- 
tices, sand blasting can be used 


on more hardy parts, but the new ~ 


technique can be used without 
harm on precision parts as well. 
The mixture is 60 percent corn 
cob and 40 percent rice hu!l, both 
ground to the consistency of a fine 
breakfast food. The material 
doesn’t absorb the oil residue eas- 


ily and may be used over and over | 


again, thus cutting costs. 





Opens New Department 

Stone-Vinson Motor Co. (Plym- 
outh-Dodge-De Soto-Chrysler, has 
opened a new lubrication depart- 
ment. Bob Jordan is manager, 
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TRUCK SECTION 


By Mel Humphrey 
Associate Editor 

DETROIT.— “Bill Knudsen— 
American patriot.” This was part 
of the tribute given to Lt. Gen. 
William S. Knud- 
sen, former di- 
rector of produc- 
tion, when W. 
Stuart Syming- 
ton, assistant 
secretary of war 
for air, ad- 
dressed the Eco- 
nomic Club of 
Detroit last week. 

Symington said 
that the auto in- 
dustry kept the 
Air Forces in the 
air during the war. 

Symington said that Gen Knud- 
sen, who was serving as presiding 
officer of the closing meeting of 
the organization’s 1945-1946 season, 
has won the gratitude of the en- 
tire nation for his wartime accom- 
plishments. 

Speaking on “National Security 
and the Future of the Air Forces,” 





W. 8S. Knudsen 


Symington pointed out that much 


Ohio May Ban 
Kaiser-Frazer 
Stock Listing 


CLEVELAND. — (UTPS) — Ohio 
may prohibit the sale of Kaiser- 
Frazer stock. 

State Securities chief Ernest 
Cornell, in a letter asked Martin 
J. Kenna, director of the New 


York Curb Exchange, to supply | 


“complete details” on why the curb 
listed Kaiser-Frazer stock. 

“Your exchange, by listing cer- 
tain unseasoned securities without 
earnings, is misleading the gen- 
eral investing public,” Cornell 
wrote. “It would seem to us that 
listing of an unseasoned security 
without earnings, as are the Kai- 
ser-Frazer shares, would tend to 
destroy the regularity provisions 
of our Blue Sky laws.” 

The Ohio Securities Division re- 
fused to approve the new corpora- 
tion’s January application to sell 
1,800,000 shares at $20.25 each in 
this state because Kaiser-Frazer 
was not in production and made 
no earnings since it qualified a 
previous offering of 1,700,000 shares 
in September, 1945, for $10 each. 
The application was withdrawn. 

Under the Ohio Securities Act 
of 1913, the New York curb’s ac- 
ceptance of Kaiser-Frazer stock 
makes it eligible for sale in Ohio 
unless other action is taken by 
Ohio. 


Kerns Building in O. 

N. P. Kerns (DeSoto-Plymouth), 
Columbus, O., is erecting a new 
building on High St., in Clinton- 
ville. 


SEALED BEAM CONVERSION KITS 
DIRECTIONAL SIGNALS 
CLEARANCE LIGHTS 
MARKER LIGHTS 
STOP LIGHTS 
REFLECTORS 
FOG LAMPS 
FLARES 


SAFETY DEVICE COMPANY 
MOUNT HOLLY, NEW JERSEY 


Auto Industry Praised 


Symington Gives Credit to Car Makers 
For ‘Keeping Air Force in Air’ 
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of Gen. Knudsen’s efforts made 
possible the great U. S. air power 
during World War II. 


Symington’s address was cen- 
tered ‘on bolstering recognition of 
the Air Forces on an equal basis 
with the Army and Navy. He urged 
full support of President Truman’s 
plan for unified command and op- 
eration of all military and naval 
forces. 

The speaker warned that in the 
event of another major conflict, 
the United States, and principally 
Detroit and other industrial cen- 
ters, would be the first areas at- 
tacked. 

“Twice in our memory America 
has come in last to win a World 
War .. . But there is complete 
military agreement about the pos- 
sible war of the future, America 
will be the first nation attacked,” 
Symington said. 

Symington called for adequate 
appropriations for the develop- 








ment of air power, of new air- 
craft and new weapons. “If it 
comes,” he said, “tomorrow’s war 
will be the war of the research 
scientist.” He added that new 
weapons, perhaps as significant 
as the atomicg bomb, are now be- 
ing developed in scientific labora- 
tories. 


In stressing the need for unified 
command of the armed forces, it 
was pointed out that there would 
be considerable financial savings 
to the American taxpayers in ad- 
dition to overall efficiency. 


Symington concluded that care 
should be taken to avoid weaken- 
ing U. S. air power. 

Other military dignitaries pres- 
ent at the speakers table were Gen. 
Carl Spaatz, commanding general, 
Army Air Forces; Gen. George C. 
Kenney, commanding general, 
Strategic Air Command; Lt. Gen. 
Ira C. Eaker, deputy commander 
and chief, Army Air Forces; Lt. 
Gen. Hoyt S. Vandenberg, director 
of intelligence, War department; 
Lt. Gen. H. L. George, commanding 
general, Air Transport Command; 
Maj. Gen. C. E. LeMay, deputy 
chief of air staff for research and 


| development, Army Air Forces. 








Hawley Heads 
Morse Chain; 


Johnson Upped 


CHICAGO.—As part of a post- 
war expansion program, C. S. 
Davis, president of Borg-Warner, 





Frank M. Hawley Ray P. Johnson 


announced last week the promo- 
tion of two top officials and plans 
for expanding production of Morse 
Chain Co. of Ithaca, N. Y., and 
Detroit, a B-W subsidiary. 

Frank M. Hawley was elevated 
to the presidency of the subsid- 
iary from his present capacity of 





39 


vice-president and continues as 
general manager and Ray P. John- 
son was named first vice-president 
and assistant general manager of 
Morse. 

Davis said that the demand for 
the Morse company’s products had 
more than justified the original 
expansion program and that addi- 
tional planning for increasing fa- 
cilities and production is indicated. 

“Our plans at Ithaca and Detroit 
are part of the overall Borg-War- 
ner program,” explained Davis. “As 
announced recently, an estimated 
expenditure of $25,000,000, possibly 
reaching $30,000,000, is scheduled 
for the next two years to expand 
and rehabilitate plants, and to re- 
place worn-out machinery with 
modern productive equipment.” 

Hawley, who has been with 
Morse for 30 years in various ca- 
pacities, succeeds D. B. Perry, who 
remains with the organization as 
vice-president. 

Johnson has been with Borg- 
Warner since 1930, serving as a 
director since 1936. Returning last 
October from the Army, where he 
served as major in the Ordnance 
department, he has been closely 
associated with Hawley in opera- 
tions at both Ithaca and Detroit. 
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Unique — NEW 


EISENHAUER 
Heavy Duty Truck 


MIDLAND EQUIPPED 


ENTIRE AIR SYSTEM FOR BRAKES, SHIFTING OF 2- 
SPEED AXLES AND LOCKING OF SHIFTABLE AXLE 


CONTROLLED BY MI DLA 


Made from two 1!4-ton Chevrolets, this unique twin- 
engine truck has four front steering wheels, three 
flexible rear axles, an overall length of 35 feet and 
a pay-load capacity of 20 tons. The 10-wheel brakes 
are Midland air-over-hydraulic type. 


This same Midland engineering 


“know how’”’ is at 


your service in Midland standard air or vacuum 
power brakes — assuring you efficient, economical 
service. Consult a Midland distributor, or write to us 


THE MIDLAND STEEL PRODUCTS CO. 


10607 MADISON AVENUE ° 


for complete information about Midland equipment. 


CLEVELAND 1, OHIO 


Export Department: 38 Pearl Street, New York, N. Y. 


Our enlarged plant facilities make it possible for us to consider the 
manufacture of a few items in household or office appliance, auto- 
motive or mechanical fields. We invite inquiries to Midland New 


Products Dept. at the above address. 
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Car Demand Growing 


Doss Predicts That Seller’s Market 
Will Last Another Year 


(Continued from Page 1) 


mercial units. The commercial 
jobs, first revealed by Doss in 
Automotive News in 1945, will in- 
clude a half-ton with a “600” en- 
gine and a 1%-ton unit with an 
Ambassador motor. An Ambassa- 
dor Eight will probably not be add- 
ed until next year. 

The commercial units will not 
be put into production, Doss as- 
serted, until supplies are sufficient 
to boost car output to near peak. 
This may not be until late this 
year. 

Because production has been 
retarded for many months, Nash 
has lowered to 1,350 its imme- 
diate goal for number of dealer- 
ships in the U. S. Originally, the 
goal had been 1,500 but Doss de- 
cided to keep the total down in 
order that present dealers would 
receive a better break on allot- 
ments. 

Moreover, only 1,252 dealers have 
been appointed to date, despite 


Collecto Garbage Units 


Coal Hoppers 


Heavy-duty Dump Bodies 


Milk Tanks 


Plane Refuelers 





hundreds of applications, Doss 
said. The company is holding open 
several points until such time as 
production provides other dealers 
in those areas with sufficient cars. 

Despite continuing parts and me- 
chanic shortages, Nash dealers are 
drumming up _ service business 
where owners have sloughed off 
in the care of their cars, Doss 

said. He revealed that functional 
parts for older cars are being given 
priority over new-car output, add- 
ing that as a result few Nash cars 
are laid up because of parts short- 
ages. 

Due to material shortages, how- 
ever, it has been impossible for 
the factory to build up dealer parts 
stocks, he declared. 

While he has advised dealers 
not to take any more new-car 
orders unless deliveries are defi- 

nite in the near future, Doss has 
urged all Nash dealers to stress 
courtesy in handling of prospects. 
“Sell prospective buyers on the 


Rock Bodies — Telescopic Hoists 


For long life . . . modern 
design...and dependable 
operation, recommend 


| to your customers... 


When the question arises as to 
which body and hoist will do 
the most dependable job for a 
spécific application, it 1s good 
business to review the features 
of Heil units. 


Consider the weight- saving 
construction that gives your cus- 
tomers greater payloads and big- 
ger profits — the 45 years of 
experience’ in design and fabri- 
cation — the smooth operation 
of the hoist — plus dozens of 
other reasons that assure out- 
standing service and satisfaction. 


Heil Bodies and Hoists sub- 
stanuate your claims for thorough 
dependability — your customers 
thank you for recommending them. 
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new Nash from the ground up— 
get him sold on a Nash for some 
time in the future, even though 
he may be forced to buy another 
make at present,” Doss has ad- 
vised his dealers. “Explain to them 
that, even though you can’t take 
their order now, due to a heavy 
backlog and slow production,’ you 
will call them as soon as possible.” 
Doss said he doubts that owners 
are being gouged by dealers on 
service work, explaining that the 
public is thinking in terms of pre- 
war charges and forgets that labor 
and material costs have gone up 
considerably for dealers. 


OPA 


(Continued from Page 1) 
Crawford amendment, feels certain 
that it will not be knocked out in 
conference. On the other hand, 
there are those who believe it will. 

Among the latter is a man close 
to Capitol Hill legislative matters 
and connected with the automo- 
tive industry. He told this corre- 
spondent late last week that the 
dealers “would be lucky indeed” 
if they win their cost absorption 
battle. 

The preponderance of opinion, 
however, seems to favor inclusion 
of the Crawford amendment in the 
final bill. 

While Sen. Taft, of Ohio, an in- 
fluential member of the Conference 
committee, is not particularly for 
abandonment of the cost absorption 
burden, laid on the dealers by OPA, 
it is believed that he will not bat- 
tle for or against it so long as he 
wins his price formula for manu- 
facturers and processors. 

Rep. Brent Spence, of Kentucky, 
who is chairman of the conference, 
is quoted as saying that he would 
do “everything in my power” to 
keep virtually all the controls con- 
tained in the existing law. 

According to best available opin- 
ion, the conferees will not get to 
the Crawford amendment before 
Tuesday or Wednesday of this 
week. While some of the other leg- 
islative proposals touch the retail 
motor car selling indirectly, the 
Crawford amendment is aimed di- 
rectly and specifically at automo- 
bile sales to consumers. 

Hence, the dealers’ fate, if OPA 
itself survives, will hardly be 
known definitely for at least a 
few days. 

Opinion is general that OPA will 
survive and that the final version 
of legislation extending the agency 
will include a specific formula by 
which OPA must fix prices after 
next Saturday. 

This was assured when the con- 
ference on Thursday named a sub- 
committee to iron out differences 
between the Wolcott and the Taft 
price plans. This joint group will 
endeavor to bring the Senate and 
House versions of price control leg- 
islation into conformity. 

The House formula, sponsored by 
Rep. Wolcott, of Michigan, would 
require OPA to allow “a reasonable 
profit” on every item at all levels 
of production and distribution. This 
undefined profit would be added to 
current costs of production and 
distribution. 

The Taft plan is more specific. 
It says that OPA shall fix prices 
for manufacturers and processors 
at Oct. 1-15, 1941, levels at least, 
plus average increases in pro- 
duction costs, since OPA would 
be required to make necessary 
price revisions within 60 days 
after application by industry ad- 
visory committees. 

Under the Taft formula, a manu- 
facturer would be allowed the same 
dollar profits experienced during 
the base period. If he were produ- 
cing some items at a loss, OPA 
would not be required to allow 
profits on these products. 

Members of the subcommittee as- 
signed to bring the two amend- 
ments in conformity are Senators 
Barkley, of Kentucky, and Taft, 
and Reps. Wolcott, Patman, of 
Texas, and Brown, of Georgia. 

There are reasons to believe the 
final formula will be similar to the 
Taft plan. For instance, Sen. Bark- 
ley, although he voted against the 
Taft amendment, recognized the 
validity of argument of its sponsors 
that the plan was designed to stim- 
ulate production. 

As Taft sees it, his plan is pref- 
erable to the Wolcott formula, in 
that it spells out the definition of 
“reasonable” profits. Wolcott him- 


H. B. HEBERLING, assistant general sales manager, Plymouth, greets Jane Pickens, 
radio and stage star, on a visit to Detroit. The car is the new Plymouth special deluxe 
convertible in Charlotte ivory shade. 


self is reported to be willing to 
make some concessions. 


Sen. Wagner, of New York, said Warning Voiced 
he expects the Wherry formula for | On E nclosed 


wholesalers and distributors to be 

considered separately from the 

Wolcott and Taft amendments. The | Rear F enders 
Wherry plan extends the Taft for- FRENCH LICK, Ind.—Automo- 
mula to all levels of production, | pile manufacturers have been cau- 
which is unsatisfactory to Taft. tioned that enclosed rear fenders 

Meanwhile, the latest blast of | can be a serious cause of accidents 
Economic Stabilizer Chester Bowles | and driver inconvenience, and that 
at House and Senate OPA bills| safety factors and functional de- 
backfired on Capitol Hill. Sen. Taft| sign should be placed ahead of 
angrily declared that Bowles’ atti- | fancy, impractical style trends. 
tude makes the conferees’ assign- Speaking before the Society of 
ment more difficult. Automotive Engineers in annual 

“Mr. Bowles’ refusal to consid- | meeting here, Prof. Amos E. Ney- 
er any change whatever in the | hart of Pennsylvania State Col- 
present law makes it very diffi- | lege, who is driver training expert 
cult for the committee to achieve | for the American Automobile Assn, 

a empeninar Ne contd. \T eed sont tenders will ined 

ed ; c enders 

The Bowles criticism of price dissatisfaction and complaint by 
control measures came at a PreSS | owners and service station men. 
conference Thursday morning. “When rear fenders are brought 
down by means of fixed or remov- 
able skirts to a point below the 
top of the wheel rim, they imme- 
diately in several ways discourage 
proper tire servicing, putting on 
anti-skid chains needed for snow 
or ice, or switching tires to pro- 
long wear,” he declared. 

In criticizing extreme streamlin- 
ing, Neyhart said curves and 
wheel circles are pleasing to the 
eye and questioned the wisdom of 
completely hiding wheels for non- 
functional style reasons. He sum- 
marized harmful effects of extreme 








Duggan Resigns 


Thompson Post 


CLEVELAND.—Tom O. Duggan 
has resigned as vice-president in 
charge of the Service division of 
Thompson Prod- 
ucts, Inc., to live 
in California, 
where he started 
his career in the 
automotive parts 


distributing in- 
dustry 32 years| Tear fenders as follows: 
ago. 1. They discourage checking ait 


in rear tires. 

2. They discourage safety checks 
for wear, surface defects, etc. 

3. They discourage rotating tires 
from wheel to wheel. 

4. They make it harder to put 
on tire chains needed for snow, ice 
or mud. 

5. They make it harder than ever 
be change tires when trouble oc- 

curs. 
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AUTOMOTIVE MATERIALS 


RUBBER AND SYNTHETIC RUBBER 


Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL ADHESION PARTS 
Detroit Office 


C. J. EDWARDS * VICE PRESIDENT 
2210 FISHER BLDG. 


TMU AUT AL MATT ae 


Duggan joined 
Thompson Prod- 
ucts as merchan- 
dising director in 
1931 after being 
with the Nation- 
al Standard Parts Assn. in the 
same capacity four years. 





T. O. Duggan 


There are profit-making opportunities in 
AN Want Ads. See inside backcover. 
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(Continued from Page 30) 


the basic needs of bodies in the 
postwar delivery vehicle and illus- 
trates how firms such as laundries, 
bakers, department stores, news- 
papers and others who deliver at 
retail, with many stops, can cut 
their costs with the modern type 
of delivery body. 

These new type bodies enable 
salesmen-drivers to serve more cus- 
tomers in a shorter day and at a 
lower cost per delivery. Every truck 
salesmanager should have a copy 
to use as a sales conference text- 
book in pointing out to truck sales- 
men how they can get interest from 
retailers in solving retail delivery 
problems. 


- engineer and he’s still at the same 

work in the Mack Long Island 
| City plant. In his early work it was 

his job to teach new owners how 
to drive and use trucks and that 
- took two weeks per customer. He 
' also ran the Mack drivers’ school 
| in New York. 
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AGAIN SPEAKENG about old- 
timers, Carl Metzger, a cousin of 
Billy Metzger—who was the orig- 
inal pioneer of Detroit’s automobile 
row and the Metzger of E.M.F.— 
was in town the other day and 
came in to see me. Carl brought 
with him a whole armful of records 
and press clippings of early auto- 
motive Americana in which Bill 
was mentioned. 

Carl is somewhat of an oldtimer 
himself, since he opened in 1898 a 
salesroom at 293 Wabash Ave., Chi- 
cago, where he sold Woods Elec- 
trics, Isota Franchisi, Di Dion, 
Mercedes, Benz and Sunbeam. Then 
in 1902 he moved over to Michigan 
Ave. and started what is now Chi- 
cago’s motor row, the first auto 
store on Michigan Ave. He exhib- 
ited his line in the first national 
automobile show in Chicago, Feb. 
4, 1900. 

Before that, the only show that 
had been held was a combination 
bicycle and automobile show, which 
had been held at Tattersalls, where 
they had a tan bark ring in the 
l show building, Metzger also showed 
there and caused quite a sensation 
when he gave out tickets which 
entitled holders to one ride in a 
Woods Electric once around the 
tan bark ring. 

Carl also had with him a signed 


* * * 


T SEEMS that Fruehauf Trailer 

Co. has a branch manager in 
Detroit by the name of Harry 
Badger and a Milwaukee branch 
manager by the name of Geo. 
Brant. So when two orders came 
in to the home office, one from the 
Brant Trucking Co. of Detroit and 
the other from the Badger Truck- 
ing Co. of Milwaukee, Ken Tice, 
Fruehauf salesmanager, began to 
wonder if the boys were two-timing 
him—each opening up a trucking 
company in the other’s territory. 
Fortunately for the two branch 
managers he found that it was just 
a peculiar circumstance, that two 
bonafide orders from _ established 
concerns did happen to land on his 
desk at the same time. 

Speaking about Fruehauf, I see 
that Harvey and Roy have settled 
their “pig” suit with Charlie Sor- 
ensen—out of court—although Sor- 
ensen had the last crack about the 
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cau- record of Barney Oldfield’s time in | “gilded” piggies that wouldn’t breed 
ders | the three five-mile runs at the old| because they were tainted with 
ients | Grosse Pointe track in Detroit, | Bangs disease, so it was claimed. 
that made with the old “999” for which |Sorensen claimed that the Frue- 





hauf boys’ herdsman set fire to one 
of his Cesor farm barns trying to 
thaw out the water pipes when 


de- Ford made the engine and which 
Bill Metzger financed. 
S. The average time for the first 








y of | five miles was a mile in 1.042; the |they came after the piggies. 

nual second five miles developed a mile| These automotive “brass hats” 
Ney- in 1.04, and the third in 1.052. While | have more trouble with their farms 
Col- this car is credited with being the |than they have with their busi- 
cpert — first to go a mile a minute, these |jnesses, it seems—especially when 
\ssn., records show that Barney missed |they get to trading among them- 
ward the mark slightly. selves. 

id to a ro =! ae 

t by OTING the increase in truck GTUDEBAKER has come up with 
en salesman schools around the 





another of those “Rog” Hudson 




















yught | country Bill Carlson, vice-president | truck books that are “dillies’—this 

mov- of Metropolitan Body Co., Bridge- | one “Truck Selling Simplified.” 
- the port, Conn., has kindly offered to| One of the hardest things for a 
nme- ead a limited number of copies of |new truck salesman to get ac- 
rage | his booklet, “The New Economies |quainted with are the terms used 
z on ot Delivery Bodies” to salesmen |in the truck business to describe 
snow and instructors who write him for | certain characteristics of trucks. 
pro- * The basic meaning of terms like 
in this book, Carlson takes up |GVW and Grade Ability are hard 

milin- for the average man to master. 
and ye The Studebaker boys, in this book- 
» the thicago Dealers let, take a salesman from the 
=3 D a fundamentals of truck selling right 
non- through the entire lexicon of truck 
coal Op en ruve by language and operation to the re- 

re i i 
; For Mechanics lationship to gross vehicle weight 





and the “whyfore” of axle ratio op- 












g ait CHICAGO.—A three-point pro- |tions. In the book, axles, transmis- 
gram to relieve the help shortage, |Sions, bodies and equipment, per- 
1ecks in service departments, was an-|formance, weight _ distribution, 
te nounced last week by the Chicago | brakes and trailers are discussed 
tires | Automobile Trade Assn. quite thoroughly, and the impor- 
The plan calls for hiring high |tance of each to performance is 

» put Fschool students during summer | pointed out. 
¥, ic@ Pmonths, an advertising campaign| Along with this booklet the Chi- 
to attract more skilled mechanics, | cago district office of Studebaker 
ove and issuing a new booklet for |has gotten out a directory of truck 
















members covering additional on- 
the-job training courses for ex- 
GIs. 

“Experienced applicants have 

fallen off in the past 10 days, with 
less persons looking for employ- 
ment,” a CATA statement said. 
*This is no doubt due to many 
trikes being settled and persons 
‘out of work being recalled to their 
Previous positions. Many mechan- 
‘ics are still employed by former 
@efense factories which are now 
building stockpiles of civilian 
(goods. Many of these plants are 
working 24 hours a day.” 
' Membership in the association 
‘took a spurt, with 10 more dealers 
}added to the roster, it was also 
announced. 








body and special equipment sup- 
pliers for the Chicago region which 
should be of great value to every 
Studebaker dealer in that area. In 
this book, not only is every dis- 
tributor of all kinds of bodies and 
equipment listed, but the name of 
the man in charge of the equip- 
ment distributor outlet is given so 
that a dealer can call the proper 
man on the phone and get the in- 
formation he is looking for from a 
man who knows his subject thor- 
oughly. 















* * * 


LL now that International 
Harvester has finished shuf- 
fling the top brass in the truck di- 
vision around, hoisting Pete Moul- 
der to an “exec” vice-president and 
making Schumacher general man- 
ager of the truck division, my old 
“All-American” line bucking friend 
W. K. (Well Known) Perkins takes 
over the sales department reins. 
“Perk” is well qualified for the 
job, having been assistant sales 














McIntosh Plans Building 


John McIntosh, South Richmond, 
Va., has been authorized by the 
‘Civilian Production Administration 
to erect at a cost of $18,000 a build- 
ing for automobile sales and serv- 
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manager under Schumacher and is 
known to the branches and dis- = 

tricts throughout the great Inter- LOCKING through a book recent- 
national empire. “Perk’s” new job 
puts him in charge of all truck 
sales and that means that his re- 
tail selling experience will be a 
great asset when it comes to judg- 
ing the work of the branches. 

















my original introduction, 
wears one of those little gold foot- 
balls on his watch chain that desig- 









HULL-DOBBS (Ford), Louisville, increased sales volume 114 percent and labor sales 
43 percent in a solicitation campaign among customers, fleet owners and garages for 
service work. The cars served as traveling billboards as well as for conveying the 
salesmen. Left to right, Mack Carroll, Charles McClamrock, Jimmie Henderson, 8S. L. 
Bassett, Bert Ferrell, Luke Bolton, P. A. Boykin, H. B. Lary. All are with Hull-Dobbs 
except Boykin, manager, and Bassett, sales manager of the Ford branch at Louisville. 
een een eae aeoenesgeataasae eanneinneadieneneenentet tte toe ia 


titled the 


As you may have guessed from 
“Perk” 


nates him as an All-American. 


ly gotten out by the Highway 
Users Conference of Michigan, en- 
“Miracle of Highway 
Transportation in Michigan,” I was 
considerably surprised to note the 
great number of products that are 
hauled entirely by truck in this 
state. For instance, all strawberries, 
cantaloupes, sugar beets to the fac- 
tory, raw milk as well as all re-|gainfully employed have jobs in 
tail deliveries of milk are made by | highway transportation. 
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truck exclusively. Other products 
hauled by truck run to high per- 
centages like for instance 79.5 per- 
cent of all peaches, 72.8 percent of 
all potatoes, 56.9 percent of all to- 
matoes, 72.8 percent of all grapes 
and 40 percent of all Kalamazoo 
celery is hauled from the farms to 
the consignee by truck—and Mich- 
igan is noted for the large amount 
of these products she produces, 84.9 
percent of all livestock is shipped 
to the packers by truck. 


Among the products that are 
manufactured in the state, the ship- 
ment of motor vehicles is handled 
57.4 percent by truck, 58.8 percent 
of the Michigan refined petroleum, 
51.8 percent of the output of the 
paper mills, 43.2 percent of the 
pharmaceuticals and 32.8 percent of 
the furniture goes out by truck to 
the buyers. 

When one considers the many 
excellent boat lines and main-line 
railroads that touch practically 
every industrial and shipping cen- 
ter, these percentages of the busi- 
ness that has been captured by the 
truck lines seem to indicate a job 
well done and a reason why one out 
of every 3.59 persons of Michigan’s 






Better Trucks Make Possible 
Better Standards 
of Public Service 


Arrer WORLD WAR I, America 
showed the world how amazingly mass 
production methods could lower the 
price of goods... make them within the 
reach of millions and, by so doing, create 


_ a higher economic standard of living 


than any other people ever achieved. 


This time, distribution offers the best 
opportunities for still greater cost re- 
duction. And more efficient motor 
transportation is the key to much of the 


improvement that can be made. 


SINCE MOTOR TRUCKS SUPPLY so 
many of the transportation links in the 
chain between producer and consumer, 
their performance affects the distribu- 
tion costs of practically everything the 
public buys. 


As a pioneer manufacturer of motor 
trucks ...and a leader in the field of 


THE WHITE MOTOR COMPANY «* Cleveland 





FOR MORE THAN 45 YEARS THE GREATEST NAME IN TRUCKS 















truck transportation during all the years 
of its tremendous development... 
White sees in the era just starting the 
greatest challenge trucks have ever 
faced—namely, the opportunity to supply 
trucks that will not only enable their 
owners to reduce distribution costs 
materially, but also make possible better 
standards of service to the public. 


IN LINE WITH THIS THINKING, 
no truck owner is likely to have a better 
opportunity than now to reappraise his 
truck requirements in the light of the 
full possibilities of what the best in 
modern truck transportation can do. 


To such a program, White has dedicated 
its full resources in engineering, 
manufacturing and service through its 
nation-wide system of Branches, Dis- 
tributors and Dealers. 
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Carlton Blasts Refusal 
To End Parts Control 


(Continued from Page 1) 


has been good under the suspen- 
sion of ceilings on original . 

However, Porter said that “even 
so we found it necessary to main- 
tain a careful watch on the move- 
ment of parts prices and to con- 
sider in certain cases the revoca- 
tion of suspension.” 

This statement aroused the ire of 
Carlton, who replied: 

“That is not a fair statement. 
You thought it was necessary to 
maintain a careful watch on the 
movement of parts prices, but in 
no case, to the knowledge of this 


159,893 Trucks 
Sold by WAA 
In 28 Months 


WASHINGTON. — War Assets 
Administration last week reported 
that 159,893 trucks have been sold 
out of a total of 197,794 declared 
surplus by the armed forces during 
a 28-months’ period that ended 
June 1. 

Since adoption of the present 
continuous sales program for motor 
vehicles, inaugurated Dec. 1, 1945, 
WAA has disposed of 66,881 trucks 
representing a total cost to the 
government of $150,657,225. Cash re- 
turn to the government was $71,- 
820,583, the report stated. 

A large percentage of the sales 
during the six months’ period, WAA 
said has been made to veterans 
who bought 31,029 trucks for $29,- 
740,068. These trucks originally cost 
the government $60,697,834. 

In the stepped-up sales program, 
which has averaged 10,000 truck 
disposals a month since Dec. 1, 
1945, federal agencies purchased 
7,107 for $6,331,436; state and local 
governments bought 3,642 for $4,- 
075,218; and certified dealers bought 
25,103 for $31,673,861. 

The WAA report shows that at 
the present rate of sales truck in- 
ventories are being turned over 
every 10 weeks. 

More than 31,759 trucks were sold 
to all types of buyers during April 
and May, the last two months of 
the six-months’ period. 

The closing inventory on June 1 
showed that WAA has a stockpile 
of 37,901 trucks of all types. 


RFC Extension 
Until °52 Passes 


Senate Committee 


WASHINGTON.— The Senate 
committee last week 
passed a bill extending RFC’s lend- 
ing powers and other functions un- 
til June 30, 1949, and giving the 
agency until June 30, 1952, to go 
out of business altogether. The gov- 
ernment corporation is now sched- 
uled to expire Jan. 22, 1947. 

An attempt by Sen. Taylor, Idaho 
Democrat, to compel RFC direc- 
tors to give up outside business 
connections was unsuccessful. 

Taylor, in support of his pro- 

cited RFC Director George 
Allen’s testimony that he was 
a director or officer of 24 corpora- 
tions, from which he _ received 
about $50,000 a year compensation. 
Allen made the testimony when 
he appeared before the committee 
in connection with his nomination 
to RFC bv President Truman. 
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committee, have you revoked the 
suspension for any manufacturer 
and in no case has any manufac- 
turer reduced his original equip- 
ment parts price due to OPA ac- 
tion.” 

From Porter’s letter, it appears 
that he is under a misapprehension 
regarding production of replace- 
ment parts. He says that the parts 
committee argued that production 
for 1945 was 60 percent higher 
than that of 1941. 

That statement is an error, Carl- 
ton contended. 

“We have,” he said, “very defi- 
nitely told you and proved that 
sales of replacement parts in 1945 
were considerably more than 
double 1941 sales, and such sales 
have run in the first four months 
of this year at an annual rate 
234 percent of 1941.” 

Carlton said that under OPA’s 


yet supply the demand, “price con- 
trol would remain indefinitely, un- 
til such time as production exceed- 
ed demand and then a depression 
might be on the way.” 

“Do you argue that OPA should 
continue, and all price controls 
should remain until it can be 
proved that the supply is equal to 
or greater than the demand on 
each individual part? If so, you are 
arguing for an indefinite continu- 
ance of OPA, to which we are defi- 
nitely opposed.” 

While Porter argued that price 
relief may be obtained by individ- 
ual companies on applicaticn to 
OPA, Carlton pointed out that 
small manufacturers are in no posi- 
tion to supply the mass of material 
demanded by OPA’s accounting de- 
partment before such relief is 
forthcoming. 

As for OPA’s suggestion that 
industrywide adjustments have 
been opposed by the committee, 
Carlton asserted that OPA’s plan 
relative to this was both cumber- 
some and unfair. 

Porter said that it may be neces- 
sary to institute industrywide price 
adjustments despite the commit- 

tee’s reluctance to sanction such a 
step. 

A median percentage would be 
arrived at, which would mean, 
Carlton said, that some companies 
would be permitted higher prices 
than they need and others would 
get less than they need. 

“Furthermore,” he said, “we be- 
lieve that industrywide price ad- 
justment is impractical because, as 
this system has been explained to 
us by Dr. Morris, it requires some 
absorption at the distribution level, 
to which program we are opposed. 

“We have not been able to un- 
derstand how the larger automo- 
bile manufacturers who carry ap- 
proximately 100,000 part numbers 
can adjust each one of that great 
quantity of individual parts by 
the exact dollar-and-cents in- 
crease passed on to them by their 
suppliers. 

“Automobile manufacturers will 
tell you that the proposed system 
is most difficult for them in actual 
practice, under any one of your 
theories which has so far been ex- 
plained to your committee.” 

Carlton reiterated his contention 
that rather than being inflationary, 
lifting of price controls would be 
the opposite since it would allow 
owners to keep their cars running 
and thus keep them out of the mar- 
ket for new cars. 
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gasoline tanks. 







| strike. 
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Car, Truck Output Estimates 


Automotive News 
(U. S. and Canada) 








Week dan. 1 Jan. 1 
Week Same Ended dune to to 

Ended Week June 15 1946 June 21 June 22 

June 22 1941 1946* Total 1941 1946 
GENERAL MOTORS 23,387 55,210 22,592 62,634 1,310,017 232,010 
Sree 3,075 8,723 2,089 7,745 205,663 23,765 
Cadillac ........ 524 1,578 522 1,493 36,720 6,686 
Chevrolet} ....... 14,6838 31,086 14,574 40,135 747,973 158,156 
Oldsmobile ...... 2,150 6,029 2,477 6,044 143,475 20,739 
WPOMERG co ceccccces 2,955 7,844 2,930 4,217 176,186 27,664 
CHRYSLER ......... 14,0384 26,581 12,651 38,363 686,101 306,954 
LE. 000606006 1,082 2,598 1,022 3,649 61,142 33,242 
_. , Se 6,241 9,084 5,992 18,019 210,929 188,402 
Plymouth ........ 4,768 11,447 3,987 13,230 322,989 101,776 
Chrysler ......... 1,943 3,502 1,650 3,965 91,041 33,534 
UE 16 decetccen seus 1,947 28,193 1,315 3,197 578,775 229,477 
PA es 600 b406h08 1,947 25,074 1,315 3,197 499,913 210,713 
DG. b.tscecedad Closed 492 Closed Closed 11,758 2,278 
BRORCERY ...ccccece Closed 2,627 Closed Closed 67,104 16,486 
rrr 2,254 2,218 1,900 4,400 51,010 38,236 
STUDEBAKER+ 2,176 3,394 2,065 5,816 67,372 38,748 
BRUIEPPEN. oc vceseccces 3,193 2,188 2,812 8,405 42,393 36,247 
PACKARD .......... 1,190 1,612 1,177 3,322 36,480 10,651 
WUREEEUNT a eccccsces 1,750 768 1,687 5,203 15,611 28,419 
OROSLEY ...:...... 50 N.A. 50 121 N.A. 201 
MISCELLANEOUS 3,466 7,920 3,446 9,960 195,648 68,257 
WORMS cs cvsseee 53,447 128,084 49,695 141,921 2,988,407 989,200 


*Revised. tIncludes trucks. Miscellaneous includes GMC, IHC, Autocar, Diveo, Reo, Mack, 


A.—Not available. 


CARS SINCE V-E DAY... 
CARS SINCE JAN. 1, 


- 750,580 
46. . 666,744 





contention that production does not gee T, Federal, Marmon H., White, Brockway, Sterling, 


Drive on Parts Tieups 


U. S. Conciliators Pressing for Settlement 
Of Strikes Curbing Assemblies 


Four-Wheel Drive, etc. 
‘ 


TRUCKS SINCE V-E DAY. .718,494 
TRUCKS SINCE JAN. 1... .322,456 


(Continued from Page 1) 


will be a highly influential factor | 
in the settlement of the small dis- 
putes. 

The drive for labor peace and 
full production holds a danger- 
ous labor issue for the near fu- 
ture. This issue concerns produc- 
tion standards, which several 
companies have tried to increase 
in an attempt to lift low worker 
productivity. 

Controversies over production 
have flared into strikes at Briggs 
Mfg. plants and even have been 
the cause of a court suit, which 
the company won. In protest of 
the boost in standards, the Briggs 
local unions were scheduled to take 
a strike vote Sunday (June 23). 

A company-wide shutdown over 
the production issue would bring 
it to the fore and might conceiv- 
ably induce strikes at other plants 
where production rates have been 
elevated. 


Here is a summary of the strike 
picture, as of Friday: 
1 A UAW-CIO strike against 
Chrysler Corp. of Canada was 
in its third day. Wage increases, 


Lack of Copper Slashes 


Fedders Output 75 Pct. 

BUFFALO.—Fedders-Quigan Co. 
producers of automobile radiators, 
has been forced to curb operations 
because of the dearth of copper 
The plant’s manufacturing depart 
ment is operating at only about 25 
percent of capacity, a company 
spokesman said. 

“We have been able to keep 
abreast of the demand for radiators 
from the automobile industry only 
because of that industry’s lag in 
production,” the spokesman added. 

* . * 


W eaver Back in Production 


After Six-Day Strike 

SPRINGFIELD, Ill.—Ending a 
six-day strike, employes of the 
Weaver Mfg. Co. have returned to 
work after ratifying a new con- 
tract. Weaver makes garage and 
automotive equipment. 

The pay scale of pieceworkers 
was the main question in the 
Full production was re- 
sumed last week. 





General Tire Plants 


Closed by Walkout 

AKRON. — A walkout by 2,400 
members of United Rubber Work- 
ers (CIO) at General Tire & Rub- 
ber Friday brought the number of 
idle rubber workers here to 9,000. 
About 6,800 had previously struck 
a Firestone synthetic plant. 

According to the local’s executive 
board, the issues are a wage pay- 
ment plan, discharges of employes 
and renewal contract which expired 
June 1 


vacations, and collective bargaining 
rights were the main issues. 
Houdaille-Hershey was back in 
production at all plants after 
representatives of UAW President 
Walter Reuther persuaded the 
Jackson Bumper workers to re- 
turn to their jobs while local griev- 
ances were being settled. The Jack- 
son shutdown had virtually snuffed 
out the supply of auto bumpers. 
3 Mack Truck’s three plants in 
New Jersey and Pennsylvania 
remained idle for the seventh week. 
U. S. conciliators were working to 
effect an agreement on wage in- 
creases and union’ security. 
4, The strikes against White Mo- 
tor and Diamond T continued. 
Both White and UAW have agreed 
on an 18%-cent raise, but they dif- 
fer on added bonus pay. Diamond 
T is tied up by a walkout of work- 
ers belonging to an independent 
auto union. 
5 Clark Equipment officials re- 
ported that production of axle 
housings would be resumed today 
(June 24) provided UAW strikers 
ratify a peace agreement reached 
Friday. The seven-week shutdown 
of two Clark plants drastically cur- 
tailed output of medium-weight 
trucks at most truck assemblers. 
6 Reports that President Truman 
was preparing to seize J. I. Case 
Co., Racine, Wis., and Allis Chal- 
mers, Milwaukee, were current. The 
Case strike started last November 
and is the longest in the nation. 
Both farm equipment makers have 
persistently rejected the UAW de- 
mands. Negotiations were resumed 
at Allis Chalmers last week. 
a The CIO strikes at western cop- 
per and lead mills were ending. 
Shortages of these materials have 
been a stumbling block to most as- 
semblers. 
8 A strike was terminated at Ex- 
Cell-O Corp., Detroit. U. S. con- 
ciliators were tackling other major 
supplier tieups at Detroit Steel 
Products and Mueller Brass. 











Output 


(Continued from Page 1) 
that 666,744 cars and 322,456 trucks 
have been built by U. S. and Ca- 
nadian makers. 

Hudson production was out- 
standing last week as the five- 
day tally hit an estimated 3,193, 
more than 1%: times its total of 
2,188 in the comparable week in 
41, according to Automotive News 
estimates. 

Although many materials are far 
below the auto industry’s require- 

ments, July car and truck output 
should surpass any previous post- 
war month with a wide margin. 

Barring any unforeseen major 
barrier, General Motors is slated 
to boost its assemblies by at least 


Auto Output Estimates 


To Be Separated 

Beginning with the next issue 
(July 1), in response to numer- 
ous requests from dealer read- 
ers, Automotive News’ weekly 
Car and Truck Output Esti- 
mates will list U. S. and Cana- 
dian production separately by 
makes. 

Car and truck output figures 
also will be given separately. 


50 percent next month, it was 
learned by Automotive News last 
week. 


General Motors divisions scored 
another slight gain last week, to- 
taling an estimated 23,387 cars and 
trucks compared with the revised 
total of 22,592 in the previous week 
and 55,210 in the same week in ’41. 

Chrysler Corp. built an estimated 
14,034 last week compared with 
12,651 in the previous week and 
26,581 in the comparable week in 
*41. 


Nash, which has_ consistently 
produced more than its prewar 
rate, turned out an estimated 2,254 
cars last week compared with 1,900 
in the previous week. The total of 
1,900 in the previous week, which 
was below prewar output, was due 
to normal problems arising after 
a two-week shutdown. 


Production at other independent 
car and truck makers last week 
was consistent with previous 
week’s totals. 


78 New Cars Sold 
In Kokomo in April 


KOKOMO, Ind.—Plymouth, Ford 
and Chevrolet led in the respective 
order in the sale of 79 new cars 
here during April. 


The cars were in the following 
order: Plymouth 16, Ford 13, Che - 
rolet 11, Pontiac 8, Dodge 6, Nash 
5, Buick 5, Chrysler 3, Mercury 3, 
Oldsmobile 3, Hudson 2, Packard 
2, and Cadillac 1. The May truck 
sales included Dodge 4, Chevrolet 
3, Ford 2, International 2 and 
GMC 1. 





Ford Goes to Rescue 


After Tornado Strikes 

WINDSOR. — Ford of Canada 
played a heroic role in rescue 
work here last week when a 
tornado ravaged suburban areas. 
With the city electric power cut 
off, Ford, which generates its 
own power, opened facilities to 
the city. 

Numerous trucks were dis- 
patched to serve as emergency 
ambulances, while flashlights 
and medical equipment were 
rushed to the stricken areas. 





O.P.A. Car and Truck Forms 


Certificate of Transfer—Used Cars $1.50 per 100 


Tags Combined 


” x 8’—Used Cars $2.45 per 100 


New Car—Certificate of Transfer $1.25 per 100 


Warranty “in Duplicate”. 


—Used Cars $2.35 per 100 


Certificate of Transfer—New Truck $1.40 per 100 


Prepare Now For Increased Sales 
Prepaid If Check Enclosed — Otherwise C.O.D. 


MODERN SELLING METHODS CO. 


P. O. BOX 666 





LOUISVILLE 1, KY. 














g HELP WANTED 


SALES MANAGER 


Excellent opportunity with well estab- 
lished, expanding contract manufac- 
turer in metal stamping industry 
serving major industrial corporations 
in automotive, refrigeration and air 
conditioning fields. Sales experience 
and knowledge of manufacturing re- 
quired. Location Cleveland. Replies 
from qualified individuals treated con- 
fidentially. 
Box 1302, c/o Automotive News 
Detroit 26 





‘ 


HEMIST — AUTOMOTIVE PRODUCTS. 

Knowledge of sound dampening, adhe- 
sives, saturated felts preferable. Desir- 
able that applicant be capable of su- 
pervising group of Automotive Products 
Chemists. Permanent position with long 
established, progressive company. Ex- 
cellent opportunities for advancement for 
right man. Location, Metropolitan New 
York area. Send resumes to Box 1296, 
c/o Automotive News, Detroit 26. 


SALES ENGINEER 


Opportunity for top-grade sales en- 
gineer with well established. aggres- 
sive industrial concern in Cleveland, 
Ohio. Experience with stamping or 
stamping assemblies and knowledge of 
fabrication required. Attractive sal- 
ary and expenses. Car necessary. 


Box 1301, c/o Automotive News 
Detroit 26 


POSITION WANTED 





SERVICE MANAGER, also Business Man- 
ager-Accountant or Sales Manager. Each 
long experience, highest references. In- 
terested G. M. Dealership, good loca- 
tion. Work for you or buy if right deal. 
Past record organization-customer good- 
will building. Northwest preferred. Box 
1295, c/o Automotive News, Detroit 26. 





JENERAL MANAGER for distributor and 
retail. Young, aggressive, capable. 10 
years experience in all departments, sal- 
ary and bonus desired. Location imma- 





terial. Box 1297, c/o Automotive News, 
Detroit 26. 
SALESMAN, 15 YEARS EXPERIENCE 


and five years service manager. 40 years 
old. Prefer Penna., Eastern Ohio and 
W. Va. territory. References. Box 1300, 
c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 


I snaestacasiedcememamntmmmmaanimiminaimnempnteicnmatitnneni 
SAPABLE EXECUTIVE seeking share in 
dealership. Experienced automotive field, 
will invest services and capital in life- 
time opportunity. 28 years old, married, 
aggressive. What have you to offer? Box 
1288, c/o Automotive News, Detroit 26. 


WILL BUY % INTEREST in a Ford, 
General Motors or Chrysler dealership in 
Wisconsin, Minnesota, Iowa or Illinois. 
A-1 references, proven sales records, 16 
years automotive experience. Box 1291, 
c/o Automotive News, Detroit 26. 





DEATERSHIP WANTED. Will buy 100 to 
3200 car agency or active half interest. 
J. Heavy, 322 Copley Road, Upper 
rby, Pa. 


1s 


‘AUCTION 


; BEN FISHEL AUTOMOBILE 


~ AUCTION COMPANY 
At 10:30 A.M. 
' Used Cars and Trucks on Hand 


Every Tuesday — Rain or Shine 
AT All Times 


irs 








FOR DEALERS ONLY 


WE BUY WE SELL WE SWAP 
WE BUY COME SELL 


Phones 127-128-591 
i 2112-14-16 Sycamore St. 
Cairo, Illinois 


eres eenenntoee go-nmaernse 
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CLASSIFIED WANT AD DEPARTMENT 








Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 
TEN CENTS (10c) PER WORD-~for one insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups of 


numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed “Box No 


Poe ha 


care of Automotive News, Detroit 26, Mich.”’ add one Dollar ($1) per insertion for this address and extra service as replies are 


forwarded, unopened, the same day received. Display Ads: $7 per inch, per insertion. 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH, 






DEALERSHIP FOR SALE 
for 


LEADING TRUCK DEALEKSHIP 


sale. Established 13 years. Parts Dept., 
shop equipment, office equipment, build- 
ing and lot on Route No. 1 in New 
Haven, Connecticut. For complete jnfor- 
mation, write or call Ross and Com y, 
569 Columbus Ave., New Haven, Conn. 
Telephone New Haven 7-3531. 


PARTNERSHIP WANTED 


YOUNG MAN (30) WITH EXCELLENT 
BUSINESS EXPERIENCE and automo- 
bile experience desires to become asso- 
ciated with new car dealer in Chicago 
area. Opportunity to buy part interest 
now or in the future desirable. Box 
1298, c/o Automotive News, Detroit 26. 


AGENCY IN EASTERN NORTH CARO- 
LINA preferred. Had considerable ex- 
perience in sales and management, and 
financially able to enter into a proposi- 
tion in the right location with future 
opportunities. Am now connected with 
an agency awaiting a connection when 
things become more normal. I am not 
looking for a job but a business. Age 
39, married, three children. Box 1293, 
c/o Automotive News, Detroit 26. 


MANUFACTURERS REPRESENTATIVE 
REPRESENTATIVE 











hardware implement trade, Texas, Okla- 
homa, Arkansas area. Box 1299, c/o 
Automotive News, Detroit 26. 


BUSINESS OPPORTUNITIES 











TRUCK BODY 
FRANCHISE 
Available 





—either unit quickly removed or inter- 
changed. For complete information and 
prices, write or wire SMITH COMMER- 
CIAL BODY WORKS, INC., Truck & 
Bus Equipment Division, Fargo, North 
Dakota. 


TRACTORS FOR SALE 


TWO BM MACK TRACTORS and four 
EHT Mack tractors 1944 models, air 
brakes, fifth wheels, saddle tanks, 
ven hundred tires, good condition. Box 
1289, c/o Automotive News, Detroit 26. 


BUSES WANTED 


WE BUY BUSES of all makes and models, 

any quantity. Also bus chassis. LINN 
BAKER EQUIPMENT CO., Lansing. 
Michigan. Phone 83814. 


NEW BUS CHASSIS WANTED—Will pur- 
chase any number of new Chevrolet, 
Ford, International, and all other makes 
of chassis for immediate or near future 
delivery. Write, wire or call L. W. Fowl- 
er, Superior Coach Sales, Phone 1300, 
Gadsden, Alabama, stating prices, f.o.b. 
factory or other locations. 




















Tines-Good Recapa4 


GradeF GradeCandA 
Rubber Rubber 
| re $5.95 $6.95 
EE 6.95 1.95 
I 195 8.95 


Good Used Tires, All Sizes, Plenty of Tread. 
Most Tires Have Original Tread, $3.95. 


Lots of 100 or over, extra 10% off. No order less 
than 25 tires—price F.O.B. Send 20% with order. 


MAC’S TIRE SHOP 


1189 COLUMBUS AVE. 


SPRINGFIELD, MASS. 








kx TORQUEY **! 


“Thais ales? of buyers 
get on the waiting Zzs. 


Avtometive News 


zing zo 


Mu taro F. Denves 


TIRES FOR SALE 
TIRES FOR SALE: Recaps 600x16, $7. 





unsatisfactory for full exchange allow- 
ance, 25% deposit required on all orders. 
Walters and Fisher, 621 N. Prince St., 
Lancaster, Pa. 


TRUCKS WANTED 














WANTED TO BUY 


All Makes and Models of New 
Trucks 
Also New Bus Chassis 
BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Hlinois 








TRUCKS FOR SALE 


FOR SALE, three Coleman five-ton dump 
trucks, 7% yard bed; also spare parts 
valued $2500. Trucks on 1100-24 tires, 3 
spares, Buda engines priced to sell $7500 
for trucks, parts and three spares. Rayl- 
Stanley Motors, Inc., 702 Wall St., Jop- 
lin, Missouri. 


USED CARS FOR SALE 





Automobiles Wholesale 


All Makes — All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 


16220 Livernois 
University 27317 


Detroit 





WOULD LIKE CONNECTION with dealer 
who is interested in clean, low mileage 
cars. John Gee, Victoria, Va. 





USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. 
reasonable. McCLINTOCK - CADILLAC, 

Lansing Mich 


WILL BUY FIFTY good used cars, from 
36 to °46 models. Wire or call White 
Bros. Motors, Lawrenceburg, Kentucky. 











USED CARS WANTED 


All Makes — AH Models 
Any quantity. Highest prices paid. 
Quick Service 
Phone University 25617 or 27317 


CENTRAL SALES 


16220 Livernois Detrot 


oo 








BUSES FOR SALE 


ELEVEN THIRTY AND FORTY adult 
passenger Wayne school type buses on 
1941 and 1942 Ford and Chevrolet chas- 
sis. Excellent state of preservation and 
repair with over-size good rubber. Priced 
from $1,500 to $1,750. FLETCHER MO- 
TOR SALES, INC., Jacksonville, Florida. 


SEVERAL THIRTY AND FORTY PAS 
SENGER buses on 1940 to 1942 Ford 
and Chevrolet chassis; also one 1941 
Ford transit type bus. All in excellent 
condition and priced way below ceil 
ing. Lake Worth Coach Lines, Lake 
Worth, Florida. 


SHOP EQUIP FN ' WANTED 


ONE ELECTRICAL FOUR POST HOIST 
free wheeling type, eight feet wide 
equipped with automa‘ic safety lock, 
new or used. Write or wire Welborn 

Motor Company, Anderson, 8. C. 





SHOP EQUIPMENT FOR SALE 

MODEL F BRANICK TIRE SPREADER, 
two electric vulcanizing moulds, one pre- 
cision buffer, one flexible shaft buffer; 
also, lot of curing tubes, bags and re- 
pair material. Will sell all or part. 
Marion County Motor Co., Jasper, Tenn. 


FOR SALE—CHAIN HOISTS, high speed, 
one ton to three ton capacity, inclusive. 
Yales, Hercules and Peerless. Knoxville 
Buick Company, Knoxville, Tenn. 


GRACO MOTOR VITALIZER in use only 
3 months. Like new. Price $175. Gallo- 
way’s Garage (Ford dealer), Newburgh, 
N. Y. Phone 550. 








Make Your Own Recaps!! 


Rebailt Tire Molds, Like New 
600x16 & 650x116 ........... $350 complete 
WOOEED 55.02 cen svtbeedcesey ee 375 ag 
32x6—700x20 truck molds .. 550 os 
All size vulcanizing mold 90 - 


MAC’S TIRE SHOP 
1189 Columbus Ave. 


Springfield, Mass. 











AUTOMOBILE EQUIPMENT WANTED 


OLDSMOBILE 1940 NINETY front bump- 
er face bar and all three front bumper 
back bars, new or used. Don Lord Mo- 
— Butler, Penna. Wire col- 
ec 





AUTO EQUIPMENT 


PLACE YOUR ORDER TODAY 
Improved 
TOW PILOT—*17%,,., 
Bumper to Bumper Tow Bar 


Improved Automatic 
RED ARROW 
ONE-MAN 


Tow-Bar 


“Vv” Type (folding) with 
Guide Cables 


$3JO3_ Desters 


TOW BAR SALES CO. 
FACTORY DISTRIBUTORS 
100 S. Clinton St. Chicago 6, Ill. 
ANDover 8888—DORchester 8373 
IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 





PARTS FOR SALE 


NEW MARLATT BATTERIES, 85 in 
stock. Will fit all late model Hudsons 
and practically all trucks. Length 11%, 
width 7, height 8%. Will wholesale one 
or all. These batteries are guaranteed by 
manufacturer. Phil Stewart Motor Com- 
pany, 2640 South 6th St., Springfield, 
Illinois. Phone 2-8512. 





PONTIAC PARTS. We have one of the 
largest stocks of genuine Pontiac parts 
in New England. All parts shipped C.O. 
D. same day order is received. 25% dis- 
count to all dealers. University Motor 
na 1971 Mass. Ave., Cambridge 40, 

ass. 


PAIR OF FENDER SKIRTS for 1942 
Buick, model 51. Trask Motor Sales, 
Hamilton, New York. 





Your 
Cost 
List Del. 
Drilis—Sioux Heavy Duty 
%” with stand ........$126.10 $100.00 
Drilis—Thor Model 
4ISD, B/IG” wcccccccccce 50.00 40.00 
Arbor Press— 
oenkine 17.00 10.00 


% Ton Capacity 
ZIMMERMAN EQUIPMENT O©0O., INC. 
Litchfield, Dlinois 














FOR SALE 


One Bear Static Dynamic 
Wheel Balancer 


ALVIN C. RUXER 
Ford Dealer 


Phone 5 Jasper, Indiana 








43 

























PARTS FOR SALE 


1941 PLYMOUTH Radiator shells. Chris- 
topher Motors, Miami, Florida. 

MOTORS, TRANSMISSIONS, PARTS, AC- 
CESSORIES for most any car. Write for 
catalog. John Gee, Victoria, Va. 


Rebuilt Ford Engines 


1932-1936 85 Horsepower - $83.00 
1937-1942 85 Horsepower 83.00 
1939-1946 95 Horsepower 91.00 
1939-1946 100 Horsepower 91.00 
Ford-Ferguson Tractor ...... 59.50 


Exchange prices above include cylinder 
heads and oll pump. One-day installation 
service. Installation charges additional. 
ALVIN ©. RUXER 
Ford Dealer 
Jasper, Indiana 











PARTS WANTED 


SSSR 
HOOD PANEL for 88 1941 DeSoto, Chrys 
ler, Part No. 911793. Must be in good 
condition. Contact Humphrey Motors, 
Inc., 1602 Florida Ave., Tampa, Florida. 


WANTED: MOTOR 1941 


Cadillac. Frame for 1939 Plymouth. Jus- 
tice & Smith Auto Parts Co., Box 1004, 
Jackson, Mississippi. 


WANT CYLINDER BLOCK for White 13A 
or 16A motor or motor suitable for re- 
build. R & L Motor Sales, 208 N. Broad- 
way, Scottdale, Pa. 


1941 BUICK MODEL 40—front bumper 
back bar. 1940 Dodge Tudor Sedan— 
left door shell or complete door. Blan- 
ton Dunn Co., Admiral Wilson Blvd., 
Camden, N. J. 





Entire or Surplus Stocks of Chrysler, 
DeSoto, Dodge and Plymouth Parts. For 
Quick Action and Ready Cash, Phone, 
Wire or Write Paul Schmidt. 


GARDEN STATE MOTORS 
Camden, New Jersey 


EXPORT 
ee N. 
SS 

EXPORT ORGANIZATION 
pone specializing in automotive lines, 


1) OFFERS FOR MATERIAL AVAIL- 
2) pa —— Rg Be SHIPMENT. 
OM MANUFACTURERS 
INTERESTED IN EXCLUSIVE EX- 
PORT ARRANGEMENTS. 
Replies Welcome From All Parts 
of the U. 8. A. 
COLEMAN TRADING COMPANY 
1845 Grand Central Terminal 
New York 17, N. Y. 


Company, 1776 Broadway, New York. 
ANTIQUE CARS FOR SALE 


FORD 1914 MODEL T TOURING CAR— 
A-1 condition. Will trade for new Mer- 
cury or Ford station wagon. John C. 
Buynak, 8440 Van Dyke, Detroit 13. 








essences 

1912 FORD TOURING—Gas head lights, 
good tires, perfect running condition. 
Best offer accepted. Ralph Hulton, 6432 
Cass Ave., Detroit, Mich. 


grind 
ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 Commerce St., Lynch- 
burg, Virginia. 


HUDSON MOTOR, carburetor, transmis- 
sion, differential rebuilding. Extra 
Prompt service. Strictly Hudson, nothing 
else. Wilsey Hudson Sales. Lima, Ohio. 


IF YOU HAVE A. C. HUTTO BODY and 
fender mechanic, employed or know 
where he is employed, advise collect. 
Important information will be furnished. 
J. F. Hadaway, Auto Credit Company, 
P. O. Box 1361, Athens, Georgia. 


YOU 


CAN MAKE MONEY 


WITH USED CARS! 

With This Merchandising Plan 

A training course with a 
step by step process, from 
buying to the final sale, in 6 
easy lessons. 


Learn to avoid the pitfalls 
and mistakes that cost you 
money. 

This plan is the result of 
25 years of successful used 
car merchandising experi- 
ence. 

You, too, can increase your 
profits by many thousands if 
you follow it. 

Your total cost, only $25. 

Send today for “USED 
°AR MERCHANDISING.” 


AUTO SALES & SERVICE 
303 W. MAIN 


PUYALLUP, WASH. 
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To a long record of Chrysler engineering and manufacturing 
“Firsts” has been added the distinctive Chrysler Town and 
Country line. This covers a full range of body styles— 


a Luxury Brougham, a Custom Club Coupe, a Four-Door 


Sedan, a Convertible Club Coupe and a Roadster. 
Only Chrysler dealers are able to offer such a selection of 
luxurious and smart motor cars to their discriminating pros- 


pects. Another important advantage of being a Chrysler dealer. 


TOWN and COUNTRY 


WITH RYDRAULICALLY-OPERATED TRANSMISSION 
AND gyrol FLUID DRIVE 





